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é Traveling Stockroom Helps Oil Jobber Boost 
> 

Reginald Trice, an Inde- 

ia pendent jobber at Macon, 

> 


Ga., uses a bus in place of 
a panel truck to; carry the 
traveling stock for his TBA 
salesman. It pravides space 


» 


= 
“pitt: 


for a more complete line of 


re 


merchandise and _ permits 
customers to enter the bus 
and inspect items in the TBA 
line. See page 21 for this 
and other articles on tires, 
batteries and accessories in 
the TBA section, a new fea- 





ture with this issue of Na- 


This is the interior of the Trice TBA bus, looking toward the driver's seat. The 





tional Petroleum News. picture takes in only about half of length of the bus 
Planning for Profit Fuel Oil Section 
To get a slant on what marketers are plan- A roundup story by Nationa! Petroleum News 
ning, so as to handle profitably the expected staff members and correspondents tells how 
growth in petroleum product gallonage, No- the oil industry delivered fuel oil in those sec- 
tional Petroleum News staff members inter- tions of the country where the past winter has 
viewed a large number of them in person and been a tough one. This is one of several fea- 
by telephone. The results are reported in a tures in this week’s Fuel Oil Section, which starts 
Planning for Profit article starting on page 48. on page 29. 
Are Jobbers Under Labor Law? Jobber Management 
NPN’s special labor correspondent at Wash- How a small-city jobber has built a substan- 
ington explains a recent decision of the Na- tial farm and town business, including TBA, with 
— tional Labor Relations Board in a case involving a strong emphasis on service to customers. This 
an automobile dealer, raising the question of is another article, exclusive in National Petro- 
how NLRB would rule if handling an oil jobber leum News, which tells how typical Independent 


labor case. Page 39. marketers manage their businesses. Page 42. 











ERIE DEHYDRATOR- filter — 





Remove entrained water and particles from 


: aN and water separator 


Aviation Gasoline —Motor Gasoline—Diesel 
Fuel — Kerosene — Fuel Oil—and det Fuel. 














Removal of Water and Solids 
from Liquid Fuels... 


This new informative booklet describes 
the use of the Erie Dehydrator in applica- ee / z, 
tions shown at right. Cross sectional view 7 ser 7 
shows operation. Optional water draw-off tn — 

devices are described — Safety controls 
available — Electric heating blanket and - 
complete data on dimensions and capaci- — 
ties. Write for Bulletin 1186 and if you 
have a specific problem — send us details. 
Address Dept. A Erie Meter Systems, Inc. 
Erie, Pa., U. S. A. 
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ERIE METER SYSTEMS, INC. 
Main Office and Plant, Erie, Pa. 
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aes ... but it is 


‘ : a the most important ingredient in 
“Eth yl” antiknock compound 








A dictionary definition of E 26 might say: 

E 26 is Ethyl’s twenty-six years of research in such fields as power- 
farming and fleet operation to help petroleum companies expand 
their markets. 

E 26 is twenty-six years of road testing in cooperation with the auto- 
motive and petroleum industries to assist refiners in building better 
gasolines for modern engines. 

E 26 is twenty-six years of research to improve “Ethyl” antiknock 


compound. 





E 26 is twenty-six years of building confidence in “Ethyl” antiknock 
compound through broad-gauge service that aims to assist the refiner, 


the engine manufacturer and the general public. 


These are the reasons. we believe, that make E26the most important 
ingredient in “Ethyl” antiknock compound, 


ETHYL CORPORATION : 
Chrysler Building, New York 17, N. Y. 7 


ANTIKNOCK 





Products sold under the “‘ETHYL" trade-mark — Antiknock Compound . . . Salt Cake . . . Ethylene Dichloride . . . Sodium Metallic . . . Chlorine (liquid) . . . Ol! Soluble Dye 
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PERFECTION IS RECOGNIZED only after g 
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YEARS of PROVEN PERFORMANCE — RANA 
7ée Lincoln Lubricant Pump 4 a> 


is acknowledged to be years ahead . 
of anything else in the field! 


The experience of thousands of satisfied users over a period 
of many years substantiates Lincoln's claim to achievement 
in the perfection of lubricant pump performance. 





In 1931, Lincoln introduced the original container pump, tak- 
ing lubricant direct from the container to eliminate the transfer 
of lubricants, and has pioneered the following record of 
accomplishments in perfecting this pumping principle: 





@ In 1940, Lincoln introduced the D-Slide-Airmotor Valve, full 
floating, pre-lubricated, seated and sealed by line air-pressure. 


© In 1934, Lincolnabandoned 
adjustable type air-valve trip rods 

with the introduction of its present § 
line of pumps. ‘ 


© in 1940, Lincoln developed and 
introduced the synthetic floating (Lin-Pak) 
disc-type airmotor piston that tightens the 
seal against the cylinder wall as the air pres- 
sure is increased, thereby avoiding friction, leak- 
age and daily oiling. 








| @ In 1940, Lincoln introduced its Pneumatic Air Valve 
principle to positively position the valve on its seat with line 
air pressure instead of spring balance. 


Tern ere ' 





In 1934, Lincoln changed from leather cups and 
V-packings to laminated synthetic oil-resisting pack- 
ings for gland seals. 


© in 1940, Lincoln introduced a pump design in- 
corporating self-cleaning ball-check valves. 


In 1941, Lincoln designed its present pump 
to purposely avoid unnecessary recesses and 
cavities that would pocket air and interfere 

with pump performance. 





Tet Pe rs ae 


9] In 1940, Lincoln introduced a pump design, includ- 
ing the center flow piston and cylinder made of Nitralloy 
steel and micro-lapped. 


we 








In 1941, Lincoln insured the positive 
priming of heavier greases at colder 
temperatures with the introduction 

of its shovel type foot valve. 


erga ore 


© In 1940, Lincoln was first to construct a pump outlet body 
with a heavy, dense grain, cold drawn cylinder to avoid porosity and 
withstand constant pulsation at extreme pressures. 
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LINCOLN / Proven performance is the only positive guarantee of dependability, efficiency, 

SY and long trouble-free service. This famous pump is used in every Lincoln High 
Pressure Automotive Unit and is responsible for the enviable reputation of Lincoln 
Lubricating Equipment. For details consult your Lincoln Wholesaler, or write us. 
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»/ Leaders tu Lubricating Equipment for a guarter of a century 
LINCOLN ENGINEERING COMPANY ° 5747 NATURAL BRIDGE AVE., ST. LOUIS 20, MO. 
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THE NEWS WEEKLY OF THE OL INOUE a? 


COMING MEETINGS 


MARCH 


Florida Independent Petroleum Marketers 
Assn., meeting, Orange Court Hotel, Or- 
lando, Fla., March 18. 

Alabama LP-Gas Dealers Assn, Annual Meet- 
ing, Birmingham, Ala., March 21. NEWS SECTION 

National Oil Jobbers Council, meeting, Hotel i 
Pines, Pine Bluff, Ark., March 21-22. 

National Petroleum Assn, joint meetings of 
Mfg. and Standards depts., Arlington Hotel, 
Oil City, Pa., March 23, Emery Hotel, Brad- FEATURE INDEX 
ford, Pa., March 24. Both at 6:30 P. M. 

American Petroleum Institute, Division of Pro- 


ao oe ee 





duction, Tebteatians Weeeies  wactine, TBA STOCKROOM ON WHEELS—How a jobber uses a full-sized 
Mayo Hotel, Tulsa, Okla., March 23-25. bus as a traveling TBA stockroom is the lead article in NPN’s new 
society of Automotive Engineers, aeronautics TB 21 
division, meeting, Societies Bldg., New York, A Section 
N. Y., March 24. 
Oil Heat Institute of New England, meeting, TUBELESS TIRE—Written by an NPN staff member, th irticle dis 
Boston, Mass., March 25. peak: “4 Be ce ee pee ee eee . 
Illinois Oil & Gas Assn, annual meeting, Ho- cusses the marketing and servicing of the new tubeless tire 24 
tel Emerson, Mt. Vernon, Lllinois, March 25. 
Western Petroleum Refiners Assn., meeting, Sone ae ae a 
Plaza Hotel, San Antonio, March 28-30. DELIVERING THE GOODS—In several areas west of the Mississi; 
society of Automotive Engineers, Transporta- pi, the past winter has been ru yaed. This article tells how the oil 
tion meeting, Statler Hotel, Cleveland, O., ; ; 
March 28-30 industry supplied fuel oil customers in those sections 29 
Midwest Regional Gas Sales Conference, Edge- 
water Beach, Chicago, Il., March 28-30. a eres a 1, ' 
American Chemical Society, meeting, San SERVICE AS A WATCHWORD—What a typical jopber ha ione 
Francisco, Calif., March 28-April 1. to build a gasoline and TBA business in a small city 42 
Ohio Petroleum Marketers Assn., meeting, 
Deshler-Wallick Hotel, Columbus, O., March 
99-31 CORKSCREW GARAGE—General Petroleum's new storage gar 
APRII age in Los Angeles is attracting nation-wide interest because of 
its unusual design 46 
southeast LP-Gas Service School, Atlanta, 
Ga During week of April 4 on 2 of AIDA 
American Petroleum Institute, Refining Di- PLANNING FOR PROFIT—The fourth in a series of NPN ¢ n 
vision mid-year meeting, Shamrock Hotel, what oil marketers are doing to plan for future profits 48 
Houston, Texas, April 4-7. 


Michigan Petroleum Assn., meeting, Detroit- 
Leland Hotel, Detroit, Mich., April 5-6. 
Gas Appliance Manufacturers Assn., Broad- 


moor Hotel, Colorado Springs, Colo., April DEPARTMENTS 


American Society of Lubrication Engineers, 


meeting, Hotel Statler, New York City, April About Oil People 68 
11-13 cieatitsaakaeel Miotia 
Tennessee LP-Gas Assn., convention, Andrew Advertisers’ Index 72 
Jackson Hotel, Nashville, Tenn., April 11- Ahead of the News 5 
12 . 
National Petroleum Assn., meeting, Hotel Editorial 19 
Cleveland, Cleveland, O., April 13-15. a) } 
National Dixie Distributors, Inec., meeting, Fuel Oil 29 
Adolphus Hotel, Dallas, Texas, April 15-16. Markets 55 
Midwest Power Conference, Sherman Hotel, RAS P 
Chicago, Ill., April 18-20 Midwest Comment 7 
Eastern Petroleum Credit Managers’ Assn. : . 58 
— : . rices 
meeting, Buffalo, N. Y April 19-21. Oil P ae 
Natural Gasoline Assn., of America, meeting Pacific Coast Comment 9 
Texas Hotel, Fort Worth, April 20-22. Statistics 64 
Petroleum Industry Electrical Assoc.-Petroleum tatistics 
Electrical Supply Assoc., annual convention, T ker Market 63 
} “4 ankxer WNiarxet 
Mayo Hotel, Tulsa, Okla., April 26-28. 
National Petroleum Council, Washington, D.C., TBA 21 
April 27 UWiachinaian Camment 
American Petroleum Institute, Division of Washington Comment 7 


Production, Eastern District meeting, Wil- 
liam Penn Hotel, Pittsburgh, Pa., April 27- 





New Jersey Fuel Oil Distributors Assn., meet- 
ng, Hotel Berkley-Carteret, Asbury Park PUBLICATION OFFICE: 1213 West 3rd Street, Cleveland 13, Ohio, CHerry 7672 
N. J., April 28-29 Cable Address: ‘‘PLATTOIL, Clevelandohio’’. Cable inquiries are answered by mail un- 
less sufficient funds in United States money are advanced for cabled reply. 
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NDOPOL Polybutenes produced by Standard Oil Company (Indiana), and 
marketed by their subsidiary, the Indoil Chemical Company, are made for such 
exacting uses that it is imperative that they be kept absolutely free from impuri- 
ties. So Standard of Indiana plays safe — takes no chances with seepage, dust 
or tampering — by equipping every drum with Tri-Sure Closures*. 

For over 10 years, Standard Oil Company (Indiana) has given its fine line 
of chemical and petroleum products the protection of Tri-Sure Closures — to 
maintain the purity of its products from the plant to the purchaser. And, like 
other leading shippers, they rely on Tri-Sure protection because the Tri-Sure 
FLANGE is an integral part of the drum, as strong as the drum itself... the 
Tri-Sure PLUG screws securely into the flange to effect a tight closing . . . the 
Tri-Sure heavy-gauge SEAL, with cork gasket, provides a leakage-proof covering 
which cannot be removed unless it is deliberately destroyed. 


Play Safe by Specifying “Tri-Sure Closures” on Every Drum Order 


*The ‘“‘Tri-Sure”’ trademark is a mark of reliability backed by 26 years 
serving industry. It tells your customers that genuine Tri-Sure flanges 
(inserted with genuine Tri-Sure dies), plugs and seals have been used. 







AMERICAN FLANGE & MANUFACTURING CO. INC. 
30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 


TRI-SURE PRODUCTS LIMITED, ST. CATHARINES, ONTARIO, CANADA 






CLOSURES 





TURBINE OILS 
TRANSFORMER OILS 
MOTOR OILS 
INDOPOLS} 

FINE CHEMICALS 


WHITE MINERAL OILS 


tReg. U. S. Pot. Off. 
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LOOKING AHEAD—One Midwest major which concen- 
trates much of its marketing activity on farmers is keep- 
ing a close watch on research into new chemicals de- 
signed for agricultural use. This company is particularly 
interested in two products which, if perfected, would open 
up vast new markets in agricultural areas. One is a cotton 
lefolant which would cause the leaves of cotton plants 
to drop off just as the mechanical cotton pickers go into 
action to harvest the crop. The other is liquid fertilizer 
and best means of applying it to the soil. This company 
believes that petroleum marketers—because of their close 
contact with farmers in the sales of tractor fuel, TBA 
tems and other products—will be in the best position to 
sell the new chemicals to the farm trade. 


THE INTERIOR VIEW—Now on its way to Congress 
Ss a communication from the Interior Department ex- 
pressing general approval of the Wolverton and McCar- 
ran Synthetic Liquid Fuels bills to authorize government 
loans up to $350,000,000 to establish commercial-size 
plants. Departmental approval will be given with only 
one principal reservation. Interior wants the bill rewrit- 
en to give it, not the Reconstruction Finance Corp., 
ontrol over the process and raw material to be used in 
the proposed plants. This, Interior will say, is necessary 
so that all promising processes and materials will get 
idequate try-outs. 


PATMAN’S PLANS—Shaping up is a possible probe by 

House Small Business Committee of the recent drop 
n the selling prices of Pennsylvania Grade Crude oil 
\ group of Pennsylvania, Ohio and West Virginia con- 
gsressmen are pressing for such an investigation, assert- 
ng that they want to know why the price cuts were not 
passed on to the consumers. Chairman Patman (D., Tex.) 
1 the House Committee already has assured Rep. Burn- 
side (D., Va.) of his interest in the matter and has in- 
licated he will get around to doing something as soon 
is the committee completes a probe of federal credit 
mtrols. 


V-DAY COMING—Consensus of automotive and oil re- 
search engineers is that car makers will be forced to 
adopt V-type engines if they want to keep pace with 
high compression developments. Conventional in-line en- 
gines (overhead valve or L-head) are limited in compres- 
sion to maximum of about 8 to 1, engineers say. Any 
attempt to go higher means added stress and to over- 
ome that and produce smooth ‘operation means increas- 
ng engines weight—an undesirable move. Reports are 
that most General Motors plants have V-type engine 
t to go in cars which now have in-line motors. Other 
ianufacturers, particularly those with L-head engine 
ars, are said to be burning the midnight oil in research 
abs for the possibility of some answer to high com- 
pression other than switching to V-type engine. 
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SMALL STATION STORAGE— Question now in minds of 
gasoline marketers is whether easier supply of products 
will stop the slow process of installing larger underground 
tanks at service stations. Best opinion is that there is 
strongest kind of pressure for lower delivery costs 
through larger dumps, and that there is less profit than 
ever in extra gallons split up into small, high cost de- 
liveries. Some fringe dealers may have to stand cost of 
their own tank installations or seek new sources of sup- 
ply if their volume does not justify further investment 
by present supplier. 


TEAMSTERS EYE STATION MEN 
campaign to organize all ergployes of Indianapolis service 
stations (gasoline and oil) is to be undertaken on or be- 
fore April 1, according to reliable reports. Dave Beck, 
executive vice president of the Teamsters’ International 
Union, is behind the campaign. He has instructed the 
Indiana Drivers’ Council, a statewide council of top ex 
ecutives of Teamsters’ local unions, to remain quiet until 
the legislature adjourned so as not to arouse organized 
opposition. Along with the station organizing program 
is one to take in Indiana department stores but this will 
not start in Indianapolis until, and if, the station cam- 
paign is successfully completed. 


A well-planned 


Antagonism to M1 
Beck is said to be coming from old-time teamster or- 
ganizers and Officials in Indiana but they admit that 
they either must produce or get out as he has proven he 
will tolerate no drones or slow-moving underlings. Local 
teamster officials believe Mr. Beck is going to face much 
stronger opposition from business in Indiana than he 
ever faced on the West Coast. These union men doubt 
they will be able to satisfy Mr. Beck and that he will 
bring in some of his West Coast people to replace them. 


CAT-CRACKED FUEL—Next season many fuel oil dis- 
tributors expect to be selling cat-cracked fuel oil ex- 
clusively. Residuals, which are sold as heavy fuel oils, are 
exceeding demand and will be used as charging stock 
in cat crackers. This use of residuals will produce more 
of the lighter fuel oils and gasoline. Since many distribu- 
tors have been handling mostly straight-run fuel oil this 
season, they are watching for any effect this cat-cracked 
material may have on their customers’ burners 


PLOWING BACK—Howard Page, Jersey Standard official, 
cast a brief look into the future recently when he told 
a group of security analysts this about the industry’s fi- 
nancial outlook: “The need for extraordinary capital in- 
vestments for new facilities is tapering off. However, it 
must be remembered that it is still an expanding in- 
dustry and one in which reserves must be constantly 
replaced and in which the obsolescence factor in the re- 
fining end is high. Retention of a considerable portion of 
net earnings for replacement and expansion is a charac- 
teristic of the industry and will probably be required for 
many years.” 















HEIL TRAILERIZED TANKS 





The farm market for petroleum products is large 
and profitable. Those getting the bulk of this 
business are those who give the best service. 

@ You can be of service to the farmer by mak- 
ing sure he gets his deliveries on time. You can 
be of service to yourself by using truck tanks that 
enable you to enjoy trouble-free operation and 
lower costs — by using Heil Meteor Jr. 5-compart- 
ment truck tanks that are specifically designed to 
make rural delivery-service a paying proposition. 

e The Meteor Jr. is available in 1000-gallon 
5-compartment size. Although designed for all- 
purpose rural delivery, it is equally satisfactory for 


fuel-oil or gasoline delivery in urban areas. 
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HEIL LPG TRANSPORT TANKS 








COMPLETE AND 


HEIL OIL HEATING EQUIPMENT 





e Features are: Smooth, attractive appearance. 
One-piece, all-welded construction that requires 
less maintenance. Ample cabinet space and racks 
for carrying a full line of petroleum products. 

e Let your Heil distributor show you all the 
engineering features that make the Meteor Jr. 
today’s leading rural delivery unit — then order 
promptly. Write us for latest literature. 


T-239 





Factories: Milwaukee, Wis. — Hillside, N. J. 
District Offices: Hillside, Washington, D. C., Atlanta, Milwaukee, Detroit, 
Chicago, Minneapolis, Kansas City, Dallas, Los Angeles, Seattle 








HEIL HYDRAULIC TAILGATE 





Profits! 


For Reduced Fuel Delivery costs in profitable rural 
markets, order Heil Meteor Jr. truck tanks today 
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A definite de- 
sign for divorce- 
ment is emerging 
which may one 
day be used to increase the number 
of corporate faces in the oil family 
group while reducing their average 
size. 

Within the last four months, a fed- 
eral district judge in New York, has 
signed consent decrees making it 
necessary for two motion picture 
majors to split up into two companies 
each. 

In both instances, the movie 
majors are to separate their theater 
business from their production and 
distribution business and _ sell off 
hundreds of their outlets, and the 
new exhibition companies are to get 
court approval before acquiring any 
theaters in the future. 

The decrees were proposed by 
Howard Hughes’ Radio-Keith-Orphe- 
um Corp. and Paramount Pictures, 
Inc., two of the major defendants in 
the Justice Department’s 10-year-old 
antitrust suit against the _ eight 
largest motion picture concerns. Di- 
vorcement for three more of the 
eight—-Loew, Warner and Fox—is 
sought by DJ in the case, and argu- 
ment on this point is expected in 
April. 





Mr. Bjorkback 


. * * 


As NATIONAL PETROLEUM NEWS re- 
ported almost a year ago, DJ has 
been inclined to regard integration 
in the petroleum industry as parallel 
to that in the movie field (see May 
5, 1948, NPN, P. 17). 

DJ hasn’t displayed any active in- 
terest in oil divorcement lately. But 
that is no sign that it won’t even- 
tually seek it, either on its own or 
outside initiative. 

Like any other governmental de- 
partment, it is subject to congres- 
Sional pressure. And there is some 
interest in divorcement on Capitol 
Hill aside from that expressed in 
terms of Sen. Gillette’s divorcement 
bills. 

Reliable reports have it that at 
least one senator and two members 
of the House think DJ ought to 
amend its dusty API suit and react- 
ivate it as a straight divorcement 
case. Other senators are said to be 
giving divorcement considerable at- 
tention. 

* « * 


In the RKO dissolution, agreed to 
last November, Mr. Hughes already 
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WASHINGTON—By Raymond E. Bjorkback 


Movie Divorcement May Set 


Pattern for Oil Actions 


has arranged to sell his stock hold- 
ings (about 249) in the new theater 
company which will acquire RKO’s 
exhibition business. He is, however, 
retaining the RKO production and 
distribution business. 

By next Nov. 8, the new companies 
resulting from the RKO reorganiza- 
tion must be controlled and managed 
independently of each other. The 
theater circuit thus created must 
have disposed of its interest in 241 
theaters jointly owned with indepen- 
dent exihibitors by sale to indepen- 
dents. It must have terminated simi- 
lar joint ownerships in 30 more thea- 
ters, but may buy the independent in- 
terest if such disposition is agreeable 
to the independent. 

If RKO acquires the existing in- 
dependent interest in first-run thea- 
ters in Trenton, N. J., it must dispose 
of one wholly owned first-run thea- 
ter there to an independent. Also, it 
is required to sell to independents two 
wholly owned first-run theaters in 
Cincinnati, O. 


* * + 


Under terms of the Paramount 
decree, signed March 3, and, like 
RKO’s, subject to stockholders’ ap- 
proval of a reorganization plan, Para- 
mount must divest itself of its interest 


in about 800 theaters within three 
years. Its circuit at present is com- 
posed of about 1,450 theaters, most 
of them jointly owned with local 
operators. 

“The dissolution,” says DJ, “will be 
accomplished in such a way as to as- 
sure either complete elimination of 
Paramount’s interest or substantial 
independent competition for theaters 
converted from partial to total owner- 
ship by Paramount.” 

In each of 35 cities with over 
25,000 population, Paramount must 
divest itself of at least one wholly 
owned first-run theater. In 13 other 
such cities, it may operate only one 
first-run theater, and in three others 
may operate only two first-run thea- 
ters. Also, it must divest itself of 
at least one wholly owned-theater in 
28 towns of less than 25,000 popula- 
tion. 

The new Paramount picture com- 
pany is prohibited from discriminat- 
ing in the licensing of feature films to 
any theater on any run. In grant- 
ing a license, it is to consider the 
competitive merits of each feature 
and theater involved, but is not re- 
quired to make awards on competi- 
tive bids. If different film licensing 
provisions are ultimately provided in 
a judgment against one of the re- 
maining major defendants, Para- 
mount may elect to be bound by 
those provisions instead. 

Stock of the new theater company 
will be placed temporarily in the 
hands of a voting trustee intended 
to assure separate voting control of 
the two new companies after the 
trust is terminated (within five 
years). 








News notes 

gleaned from a 

Mr. Castle trip to Kansas 
City: 


Missouri oil men are locked in a 
bitter battle with Gov. Forrest Smith 
over whether the state’s gasoline tax 
should be increased 2c per gal., 
which would bring it to 4c. Gov. 
Smith has recommended the increase 
and public hearings on the measure 
were scheduled to start this week. 

He wants the additional funds to 
fulfill a promise that he’d like to see 
every farmer in Missouri within two 
miles of an all-weather, all-year road. 
Proponents of his program point out 
that Missouri’s present 2c tax is the 


MIDWEST—By Leonard Castle 


Missouri ‘Gas’ Tax Increase 
Bill Faces Stiff Oil Fight 


lowest in the nation. Oil men reply 
that this statement is misleading be- 
cause every bit of the 2c tax in Mis- 
souri goes for roads while part of 
the tax in most other states is di- 
verted to other purposes. 

Opponents of the governor’s pro- 
gram informed him that if the bill 
were passed they would begin circu- 
lating petitions calling for a refer- 
endum of the people on whether the 
tax should be increased. It was 
considered unlikely that the people 
would vote to burden themselves with 
additional taxes. 

Gov. Smith retaliated by .saying 
he’d seek to attach an emergency 
clause to the tax bill. If this were 
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This high quality Continental utility container is 
made from 26 gauge steel — but if you want to 


shave costs and your product won't suffer in a 





lighter container, we can supply you with a 





26-28 gauge combination. Our sales office 








people can help you decide which type is the 
best deal for you. 














We've found eight (8) ways 
to give you a better utility container 





...and you get all eight improvements in 
Continental’s streamlined steel container. Here 
they are — eight reasons why your product will 


ship better, look better and 
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sell better: 


New drop handle clears filling 
spout by 2% inches. Easier tc 
grasp, easier to carry. No danger 
of hurting fingers. 


Double cap spout doesn’t extend 
beyond rim of container —permits 
container to be rolled without 
damage. 


Improved dome top design. Gives 
added strength, longer service. 


Decreased height of container — 
cuts carton and shipping costs. 


Elimination of side ears permits 
snug packing. Handle attached to 
dome. 


Deeper, sturdier reinforcing 
beads in body give greater 
rigidity. 


Streamlined, modern appear- 
ance. Sales message not inter- 
rupted by ugly side ears. 


Body reduced at bottom and top 
—end seams offset for greater 
rigidity and strength. 





CONTINENTAL 
Can ComMPANY 


100 East 42nd Street, New York 17, N. Y. 
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done, a referendum could not be held 
until the state Supreme Court de- 
cided whether an emergency actual- 
ly existed. If the Supreme Court up- 
held the governor, the referendum 
vote could not be held. 

* * * 

Dean of Missouri oil men and a 
popular figure at last week’s conven- 
tion of the Missouri Petroleum Assn. 
is J. W. Wilson, who retired as Kan- 
sas City division manager of Stand- 
ard Oil Co. (Indiana) last Jan. 1, the 
day after his 65th birthday anniver- 
sary. As a farewell gift from the 
employes, Mr. Wilson received a new 
automobile, the first one he _ ever 
owned. 

“After 39 years in the oil business, 
the first gallon of gasoline I ever 
bought with my own money I bought 
last January. And you know, I’ve 
lecided since then that the price of 
gasoline is too high and something 
should be done about it,” he _ re- 
marked with a twinkle in his eye. 
He explained that during his 39 years 
with Indiana Standard he always 
drove company cars and bought his 
gasoline on an expense account. 
Philosophizing about the oil indus- 
try, he said: 

“A young man couldn’t find a bet- 
ter business in which to start than 
the petroleum industry. The oil 
business is just as new today as it 
was 55 or 60 years ago and the great 
frontiers in the industry are still 
ahead of us. Technology and science 
are on our side and I predict that 
in 20 years, 40% of the things made 
from oil will be things we never 
heard of today. When I started in 
the oil business in 1910, we _ sold 
seven products. Now we sell over 
1,200, and that’s just a start.” 

* * * 

Another popular veteran at the 
convention was A. L. Taylor, jobber 
at Bolivar, Mo., who entered the oil 
business in 1916 and worked with 
Phillips Petroleum Co. until he 
bought his own business two years 
ago. He looks with pride upon sev- 
eral of “my boys,” young oil men 
who he trained and now are spotted 
around the state as jobbers or 
agents. Oil men are represented 
in the Missouri legislature by Rep. 
Milton Duvall, Shell agent at Clarks- 
ville. He’s a Democrat. Dan A. 
Breen Jr., son of Skelly Oil Co.’s 
manager of wholesale sales, is cen- 
ter and leading scorer of the Rock- 
hurst College basketball team at Kan- 
sas City. Father is a more ardent 
basketball fan than son. 

Skelley’s famed barbershop quar- 
tet, composed of Skelly employes, en- 
ertained the association at its 
Friendship Hour.” Members of the 
juartet are: Bob Bremer, Al John- 
on, Bob Barbour and Charles Dukes. 
The quartet is “managed” by Carl 
Neve, Skelly’s wholesale credit man- 


aver. 
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Shale oil has 
dominated the pe- 
troleum situation 
in the west this 
week. 

First, Union Oil Co. announced 
that experiments have demonstrated 
that shale rock can be mined on an 
economic basis. Then a team of 
California Research Corp. scientists 
reported another step has been made 
toward getting gasoline from oil 
shale through an improved oil vapor- 
cooling device. Chemical engineers, 
convening here to swap trade tips, 
heard with keen interest the progress 
that has been made in shale research. 

F. L. Hartley, Union Oil Co. of- 
icial, gave some further information, 
“Getting oil out of rock is an ac- 
complished fact.’ Mr. Hartley said 
Union Oil Co. has received tank cars 
of shale oil from Colorado. He sug- 
gested the ultimate possibility of a 
pipeline for channeling shale oil to 
the coast. 





Mr. Breese 


In its annual report, Union Oil esti- 
mated it has -2 billion bbls. of re- 
coverable shale oil in the vast re- 
serves near Parachute Creek, Rifle, 
Colo., 30 miles from Colorado Springs. 

But even that impressive figure 
has been belittled by shale pioneers. 
F. D. Parker, consulting engineer 
who was active in the recent chem- 
ical engineers’ convention here, 
claimed there are 300,000,000,000 bbls. 
of shale oil waiting to be drawn out 
of the Rocky Mountain area. 

In the back-room sessions, some 
of the engineers discussed the possi- 
bility of harnessing atomic power for 
the conversion of oil shale to aviation 
gasoline. That was generally viewed 
as ambitious wool-gathering, second- 
ary to the serious practicality of 
present processes. 


* * 


Large-scale mining will carve huge 
caverns in the shale mountains, ac- 
cording to Boyd Morris of the U. S. 
Bureau of Mines. Underground in- 
dustries could be established in the 
caverns, providing protection in the 
event of war involving penetrating 
explosives or atomic bombs. 

Mr. Morris said the caverns would 
dwarf those of Carlsbad. Present 
operations involve the mining of a 
70 ft. shale stratum at an altitude of 
8,500 ft. Above that is the ridge of 
a 9,200-ft. range. The result will be 
a cavern 70 ft. high, 70 ft. wide and 
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PACIFIC COAST—By Frank Breese 


Shale Oil Developments Draw 


Top Attention by 2 Companies 


a mile long, protected by the 700 ft 
of solid rock above it. 


The Western Oil & Gas Assn, pub 
lic relations committee was sched 
uled to meet this week to conside: 
“a specific public relations program.’ 
This step follows recent adoption by 
WOGA of a _ statement of polics 
which says, in effect, that WOGA is 
equipped to do in the West what the 
OIIC was set up to do here (see 
March 9 NPN, p. 13) 

An authoritative source said th 
public relations committee is expect- 
ed to recommend what should be 
done about the Eldean office, es- 
tablished in Los Angeles to carry 
out the OIIC program in the West 
First step of the committee, however, 
was expected to be creation of a sub- 
committee delegated to study “a 
specific public relations program.” 

The source said that Standard Oil 
of California has decided to contri- 
bute its full assessment to OIIC but 
will occupy an inactive role in the 
West. 

At this point, the general public 
relations situation concerning the in- 
dustry vis-a-vis the public is un- 
settled in the West 


Terminal Island, fronting the Los 
Angeles waterfront, is sinking and 
imperiling neighborhood oil wells. 

Extreme subterranean 
1600 ft. below the sinking island is 
crushing casings of between 35 and 
50 oil wells. The underground action 
threatens about 200 wells in sur- 
rounding areas. 

So, far, the oil wells damaged are 
those belonging to the city. Cor- 
rective steps have been taken to 
bolster them. Reports indicated that 
wells operated by Richfield Oil Corp. 
and Union Pacific Railroad may be 
affected, too. 

Concern is felt because Terminal 
Island and the harbor oil field con- 
stitute a major production zone. There 
are some 2,100 producing wells. 


pressure 


Petroleum and municipal officials 
have joined forces to remedy the situ- 
ation. The Navy, with its interests 
there, is prepared to help prevent 
the island from going under. 

* + * 


GP announced it supplied more 
fuel for orchard heaters during the 
first week of January, to protect 
citrus crops during the “big freeze”, 
than during the whole of 1948. 
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‘Clem’ Abercrombie .. . 
Oil Jobber, Banker, 


Farmer and Merchant 





New president of the Kansas Oil Men’s Assn. is 
stalwart, white-haired C. C. (Clem) Abercrombie of the 
Home Oil Co. at Barnard, Kans.—banker, farmer, mer- 
chant, insurance man and community leader. 


Mr. Abercrombie started his business career as a 
banker in 1919 after serving in the U. S. Army during 
World War I. He became cashier of the First National 
Bank at Barnard and gradually worked up to the presi- 
dency, a post he still holds. 


He entered the oil business in 1928 when he and T. A. 
Rhudy of Lincoln, Kans., formed a partnership and organ- 
ized the Home Oil Co. Today the company is owned 
entirely by Mr. Abercrombie and his wife, and operates 
bulk plants in Barnard, Beloit, Osborne and Ada, Kans. 
He owns four service stations, serves four other outlets 
and last year sold 1,000,000 gals. of products. ‘Clem’ Abercrombie 


In addition to his oil and banking interests, Mr. Aber- 
crombie owns an 800-acre grain and livestock farm, a 
garage and repair shop, an insurance agency and a chick- 
en hatchery in Barnard, and a hardware and auto sup- 
ply store in Ada. 


Mr. Abercrombie served three terms as mayor of Bar- 
nard and is a past master of the Masonic Lodge, F. & 
A. M. He now is district chairman of the Oil Industry 
Information Committee. He has been a member of KOMA 
since 1936 and a director since 1945. During World War 
II he served as district chairman, Sub-Committee on 
Local Delivery of the ODT and as local chairman of war 
bond drives. 











An ardent fisherman, he has won several prizes for 
catches in Minnesota. He also is an expert with a 16mm. 
movie camera. 









His son, Clemeth A. Abercrombie, assists in managing 
the various business enterprises and is cashier of the 
bank. A daughter, Ruth, is a freshman at Stephens 
College, Columbia, Mo. 
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Oil Men in 3 States Battle 


Radical Petroleum Taxes 


Minnesota Bill Would Put 1.5c Levy on Products 
Moved into State by Pipe Line, Barge or Boat 


Oil men in three states geared up 
this week to fight proposed laws 
which, if passed, would radically 
change the pattern of petroleum prod- 
uct manufacture and distribution. 

In Minnesota H. F. Horning, secre- 
tary of Northwest Petroleum Assn., 
organized a battle against a bill 
which would put an excise tax of 1.5c 
per gal. on all petroleum products 
moved into the state by pipe line, 
barge or boat. The _ brazenly-an- 
nounced purpose of the bill is to grab 
for the state most of the difference 
between the cost of such transporta- 
tion and the cost of shipment by 
railroad tank car. 

In Oklahoma the Western Petro- 
leum Refiners Assn. and the Natural 
Gasoline Assn. of America turned 
their fire on a bill which would put 
a processing tax of 1c per gallon on 
all combustible material (including 
gasoline, natural gasoline and LP- 
gas) manufactured in the state. The 
associations said enactment of the 
bill would close refineries and nat- 
ural gasoline plants in the state. 


In Texas an equally radical bill 
before the legislature would place a 
processing tax of 1c per gal. on all 
motor fuel. 


Face Tax Boost in 18 Other States 


And in 18 other states, the oil in- 
dustry still faced possible gasoline 
tax increases. In five states higher 
gasoline taxes already have been en- 
acted; in seven states legislatures 
have refused to impose a new tax 
burden on the users of motor fuel. 

The Minnesota proposal was de- 
scribed by Mr. Horning as a bill “to 
Stifle progress” and as a measure “as 
socialistic as anything in England.” 
Charging that the raliroads were be- 
hind it, directly or indirectly, he 


called it “the most vicious bill ever 


introduced in Minnesota.” 

In addition to levying the excise 
tax, Mr. Horning explained, the meas- 
ure would impose on every petroleum 
transporter hauling from a pipe line 
or water terminal an annual license 
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fee of $1,000. The tax, he said, would 
apply to material coming out of a 
water or pipe line terminal, within 
or outside the state of Minnesota. 

The Oklahoma and Texas process- 
ing levies have been proposed as a 
substitute for the states’ regular gas- 
oline taxes, thus intending to shift 
the tax load from the motorists of 
those states to the motorists of 
states in which the product is con- 
sumed. 

But legislators were on notice that 
such levies might leave these states 
without refineries at which the proc- 
essing taxes could be imposed. In- 
dependent refiners said they could not 
continue to operate if their states 
put them at a 1.5c competitive dis- 
advantage by enacting processing 
taxes of that amount. Four major 
companies—Texaco, Standard of In- 
diana, Shell and Phillips—-warned 
that reduced refinery runs in proc- 
essing tax states would be the in- 
evitable result. 


Tax Status Summarized 


Summarized briefly, here is the tax 
outlook by states at NPN press time: 
Increase bills have been passed in: 
Montana—lc on gasoline and Diesel 
fuel; Idaho—making temporary ic 
addition permanent and raising level 
of permanent tax to 6c; Maine—mak- 
ing permanent a 2c tax addition due 
to expire this year and bringing the 
permanent level to 6c; North Dakota 
2c; New Mexico—2c. 

In the latter two states there is 
some question whether they ever will 
go into effect. In North Dakota and 
New Mexico there is a question about 
legality of the tax and it will either 
be tested in court or will be made 
subject to a referendum. 

Proposed tax increases have been 
defeated in: 

South Dakota, Wyoming, Indiana, 
West Virginia and Utah. 

Tax bills still are in various states 
of action in: 

New York—ic; North Carolina- 
lec; Nebraska—i1c; Oregon—lc and 






2c; Connecticut—1c; Pennsylvania 
lc; New Hampshire—ic; Massachu- 


setts—l1c; Oklahoma—ic; Michigan 

1.3c; Washington—1.5c and 2c; 
Minnesota—1.5c and 2c; Vermont 
0.5c; Kansas—from present 3c to 5c, 
thence to revert to 4c at the end of 
June, 1951 (there is also at present a 
temporary addition of 1c to the per- 
manent 3c figure, said addition to 
expire at the end of this year so 
that if an increase goes through and 
takes over before the end of the year, 
tax in the state until 1950 will be 
6c); Nevada—ic; Arkansas—2c; Mis- 
souri—2c; Delaware—lc. 

In Georgia there was a bill call- 
ing for a lc gasoline tax increase 
but the entire matter of increasing 
any taxes has been left to a state 
referendum scheduled for April. 


21-Man Group Set by API 
To Study Marketing Aids 


NPN News Bureau 

NEW YORK—Committee of 21 oil 
men to study development of a pro- 
gram of services for marketers has 
been set up by J. Howard Marshall, 
API marketing vice president. Under 
chairmanship of B. L. Majewski 
(Deep Rock), committee will meet 
soon to “explore the problem of what 
the API can do to help marketers 
and oil marketing associations, par- 
ticularly those which do not have re- 
search committees.’’ Members are: 

R. F. Zaity, Standard Oil Co. (Indiana) 
Chicago; 

R. M. Bartlett, Gulf Oil Corp., Pittsburgh 

t. S. Bohn, Oil Heat Institute of America 
Inc., New York City; 

W. C. Burns, Hartol Petroleum Corp., New 


York City; 

F. Warren Butler, Standard Oil Co. (New 
Jersey), New York City; 

Royal E. Decker, Plymouth Oil Co De 


troit, Mich. ; 

Don. M. Dickey, Northwest Petroleum Assn 
Wayzata, Minn.; 

John Dressler, New Jersey Gasoline Re 
tailers Assn., Hackensack, N. J 


J. B. Fisher, Kendall Refining Co Brad- 
ford, Pa.; 
Harry K. Franklin, National Congress of 


Petroleum Retailers, In St Paul Minn 
J Parks Gwaltney National Oil Jobbers 
Council, Durham, N. C 

Harry B. Hilts, Atlantic Coast Oil Confer 
ence, Inc., New York City 

Elzie Huot, Illinois Petroleum Marketers 
Assn., Kankakee, Ill. ; 

Walter Hochuli, The Texas Co New York 
City; 

Carl R. Jonswold, Arrow Petroleum Co., 
Forest Park, Ill.; 

Harry J. Kennedy, Continental Oil Co 
Ponca City, Okla.; 

E. J. McClanahan, Standard Oil Company 
of California, San Francisco; 

Joseph L. Nolan, Farmers Union Central 
Exchange, Inc., St Paul Minn. ; 

Rankin P. Peck, National Congress of Pe- 
troleum Retailers, Inc Detroit, Mich 

J. B. Saunders, Triangle Refineries, Inc., 
Houston, Texas; 

Cc J. Westcott, Westcott Oil Co Boise 
Idaho. 
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Krug Sees “No Cause for Alarm’ 
Over Long Range Outlook for Oil 


Warns Against ‘Easy Optimism’; Fair Labor Act 
Change Proposed Affecting Gasoline Stations 


NPN News Burea 

WASHINGTON — There is “no 
cause for excessive alarm” over the 
long-range petroleum situation of the 


U. S., but there is little reason for 
“easy optimism,” Interior Secretary 
Krug last week told Congress. 


His statement came in a _ week 
which saw the following other Wash- 
ington developments: 


1. The House Labor Committee 
approved and started through Con- 
gress a bill (H.R. 3190) amending 
the Fair Labor Standards Act, which 
would, among other things, estab- 
lish new definitions for exempting 
gasoline service stations from mini- 
mum wage and hour regulations. 


2. Immediate action by Congress to 
provide a two-year holiday from anti- 
trust action or damage suits over 
freight absorption and delivered pric- 
ing was recommended by the Senate 
Trade Policies (Johnson) Subcommit- 
tee. 


3. What may be a new tack in an 
effort to resolve the “Tidelands” con- 
troversy in favor of individual states 
was seen in the introduction of a 
resolution (S. Res. 88) by Sen. Tyd- 
ings (D., Md.), which would author- 
ize a study of the desirability of ex- 
tending territorial waters of the U. 
S. beyond the present three-mile off- 
shore limit. 


1. The Senate Banking and Cur- 
rency (Maybank) Committee voted 
unfavorably on a resolution to recon- 
stitute the Special Senate Small 
Business Committee, which was chair- 
maned last session by Sen. Wherry 
(R., Nebr.), leaving final determina- 
tion of the question to the whole 
Senate. 

5). Full support of the White House, 
in effect, was given to the Wolver- 
ton and McCarran synthetic liquid 
fuels bills, which would authorize 
government loans up to $350,000,000 
to build commercial-size plants. Ad- 
ministration backing of bills was 
made in endorsement by John Steel- 
man, assistant to President Truman 
and acting chairman of National Se- 
curity Resources Board. 


6. The Senate Finance Committec 
turned down a request by Independ- 
ent oil producers to restrict imports 
in an amendment to the pending bill 
for extension of the Reciprocal Trade 
Agreements Program. However, the 
committee said it would institute a 
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study later to “establish standards 
under which business can operate.” 


Krug Expresses His Views 


Secretary Krug’s views on the oil 
outlook for the U. S. were set out in 
a letter to the House Foreign Af- 
fairs Committee, which had sought 
his comment on testimony by L. Dan 
Jones, attorney for Independent Pe- 
troleum Assn. of America. 

The secretary wrote: 

“With continued exploration and 
development of natural petroleum at 
home, with suitable progress in syn- 
thetics, and with appropriate action 
to assure continued access to for- 
eign oil supplies as needed and 
their proper development, the nation 
need not fear for its petroleum fu- 
ture. With inaction, or unintelligent 
action, in any of these vital areas, 
the dangers that may confront us 
are grave.” 

The Interior chief said he was in 
agreement with the Economic Co- 
operation Administration that there 
is no need to amend the present 
Foreign Assistance Act to withdraw 
the “preferential status’ accorded 
foreign oil. Mr. Jones had urged 
abandonment of the foreign oil pref- 
erential status for purchases under 
the Marshall Plan on grounds there 
was no longer a world-wide or U. S. 
shortage. 

Mr. Krug stated that both industry 
and government experts expect the 
rising rate of petroleum demand to 
continue, adding: 

“The primary concern of the gov- 
ernment is lest this pressing demand 
for petroleum may lead to a serious 
inadequacy of domestic reserves be- 
fore alternative sources of essential 
fuels and lubricants have been se- 
cured and while the far greater re- 
serves of remote, comparatively un- 
developed, areas remain substantially 
undepleted.” 

The bill amending the Fair Labor 
Standards Act, in addition to setting 
up new exemptions for service sta- 
tions, lifts the minimum wage from 
10c to 75c and re-defines the scope 
of maximum 40-hour week as ap- 
plied to interstate trucking opera- 
tions and certain other businesses. 


Exemption for Service Stations 


Exemption for service stations, as 
called for in the bill, follows: 

“Any employe of a retail or serv- 
ice establishment 


whose employer 








had a total annual volume of sales 
or servicing of not more than $500,- 
000 during the preceding calendar 
year. An establishment shall not be 
deemed a retail or service establish- 
ment within the meaning of this sub- 
section if more than 25 per centum 
of its annual dollar volume during 
the preceding calendar year was de- 
rived from activities other than re- 
tail selling or servicing. As used in 
this subsection, ‘retail selling or serv- 
icing’ means selling or servicing to 
private individuals for personal or 
family consumption, or selling o1 
servicing (but not for resale) wher 
(1) the goods sold or serviced do not 
materially differ either in type or 
quantity from goods normally sold 
or serviced for such personal or fam- 
ily consumption, or where (2) th 
customer is a farmer and the goods 
serviced are types and in 
quantities used by the ordinary farm- 
er in his farming operations.”’ 


sold or 


The present Fair Labor Standards 
Act exempts “‘any employe engaged 
in any retail or service establishment 
the greater part of whose selling or 
servicing is in intrastate commerce.” 

Exempted from provisions of bill 
setting up time-and-a-half pay for all 
work in excess of 40 hours in any 
one week are following: 

“Any employe employed during the 
greater part of any workweek as a 
driver or helper riding a motor ve- 
hicle in the performance of over-the- 
road transport operations (as defined 
by the Secretary of Labor).” 

Over-the-road transporters, how- 
ever, would have to comply with the 
proposed minimum wage of 75c-per- 
hour. 

Under present law, workers in 
transport businesses are exempted 
when the Interstate Commerce Com- 
mission has “authority” to regulate 
their hours, even though ICC does 
not exert this authority. 

House Labor Committee approved 
the new bill by a 15 to 6 vote, but 
real test on measure came on a close 
13-12 vote to amend it in accordance 
with Truman administration strategy 
Measure now goes to House Rules 
Committee, which schedules order in 
which legislation is brought up on 
House floor. 

The, present exemption from the 
minimum wage, maximum hour regu- 
lations for pipe line employes also 
is removed in the proposed Commit- 
tee bill. 

At the same time that it asked for 
a two-year moratorium in the basing 
point pricing controversy, the Senate 
Subcommittee called for eventual 
“permanent” legislation to clarify the 
antitrust laws as related to freight 
absorption practices. 

Recommendations were the final 
action by the Subcommittee before it 
transferred jurisdiction over the en- 
tire pricing practices matter to the 
Senate Judiciary Committee. 
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S. O. Indiana Sees Detroit 
Verdict as Blow to Jobbers 


Company Plans Appeal to Supreme Court After 
Adverse FTC Order Decision by Circuit Judges 


NPN News Bureau 
CHICAGO—Standard of Indiana 
will appeal to the United States Su- 
preme Court the decision against the 
company given last week by the Cir- 
cuit Court of Appeals here in the 
Detroit area price discrimination 
case. 

The Circuit Court upheld a cease 
and desist order of the Federal Trad« 
Commission, but told FTC to modify 
its order on one point. In discussing 
that modification, the court put the 
case in a new light for oil jobbers 
by saying that one way Standard of 
Indiana could be certain of not vio- 
lating the law would be to “discon- 
tinue selling to wholesalers at a 
price different than that made to re- 
tailers.” 

Standard of Indiana said the de- 
cision “adversely affects all business 

. but will be particularly harmful 
to petroleum jobbers. If the order 
is not reversed by the Supreme Court 
and Congress does not act to change 
the law, suppliers who sell both job- 
bers and retailers in the same area 
may have to eliminate one or the 
other method of distribution.” 


Order Entered in 1945 


FTC’s order, entered Oct. 9, 1945, 
was based on a finding that between 
1936 and 1940, lidiana Standard sold 
gasoline to four companies in the De- 
troit area at prices “substantially 
lower” than those charged 358 re- 
tail purchasers in the same area.’ 

The three Circuit Court judges 
Otto Kerner, Sherman Minton and F. 
Ryan Duffy—were unanimous in 
their decision against the company 
last week. 

They rejected two of the Indiana 
company’s principal reasons for ask- 
ng that the order be set aside by 
holding that the products involved 
were in interstate commerce, and 
that it was not a proper defense for 
Standard to prove that its lower 
prices were made in good faith to 
meet competition. 

On the third point, the court or- 
‘ered the commission to modify its 
rder so that Standard would not be 
required “‘to police its wholesalers and 
to sell to them at the petitioner's 
(Standard’s) peril.” 


How It Could Be Done 


In modifying the paragraph of the 
FTC order which Standard contended 
vould require it to police the whole- 
salers, the court said Standard could 
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avoid the force of the paragraph by 
doing one of two things: 

1. “Discontinue selling to whole- 
salers at a price different than that 
made to retailers. The petitioner’s 
three largest competitors in De- 
troit have found it agreeable to do 
so. The petitioner argues that this 
is an elimination of wholesalers. 
If this be true, it is elimination 
only where their existence cannot 
be justified except on the exploita- 
tion of a differential in price not 
justified by any cost savings to 
obtain that price. This does not 
impress us as either illegal, un- 
warranted, or unjust.” 

2. Standard may “under the 
right to choose its customers re- 
fuse to sell to wholesalers who sell 
to retailers below the price the 
petitioner makes to its own re- 
tailers.”’ 

Expanding this point, the court de- 
clared: 

“The petitioner does not have to 
make price control agreements witn 
anyone. It has only to govern its 
own conduct to avoid the impact of 
an unlawful discrimination. To gov- 
ern its conduct, the order makes the 
petitioner deal with its wholesalers 
at its peril as to what they might 
do with the gasoline in the future. 
The petitioner has no control and can 
have no control over the price of 
the gasoline after it is sold to the 
wholesalers. The latter may put any 
price on it they may choose. They 
may give it away if they like. 


‘Policing Not Required’ 


“The petitioner should not be re- 
quired to police its wholesalers and 
to sell to them at the petitioner’s 
peril. The petitioner should be liable 
if it sells to a wholesaler it knows 
or ought to have known is engag- 
ing in or intends to engage in the 
competitive practices condemned by 
this proceeding. 

“Under the order as drawn, the 
petitioner would be liable if after- 
wards the wholesaler should resell at 
a price lower than the petitioner 
charged its retailers. If the peti- 
tioner is to be hailed into court for 
a violation of the commission’s order, 
the petitioner must be guilty of 
knowingly choosing a customer who 
is using or intends to use its price 
advantage to undersell the petitioner 
in its prices made to its retailers” 

Discussing the question of reducing 
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prices to meet those of a competitor, 
the court said: 

“The discrimination in price in 
favor of the parties in this case, 
which the petitioner had a right to 
make as against its competitors, was 
then used by the petitioner’s cus- 
tomers to work havoc among com- 
petitors on the retail level. The peti- 
tioner had given a club to its whole- 
salers which they passed on to their 
retailers to bludgeon their competi- 
tors. This is what the commission 
is trying to stop, and it is toward the 
elimination of this evil that the cease 
and desist order is directed.” 

The court said that price differen- 
tials granted to the four Detroit job- 
ber-dealers Citrin-Kolb Oil Co., 
Stikeman Oil Co., Inc., Wayne Oil 
Co. and Ned’s Auto Supply Co. 
gave them “a substantial competitive 
advantage” over other retailers, in- 
cluding Standard’s own retail cus- 
tomers. 

“The effect of these discriminations 
in price has been and may be 
substantially to lessen competition 
and to injure, destroy and prevent 
competition with each of these four 
dealers and with their respective cus- 
tomers in the retail sale of gaso- 
line,” the court said. 


Company Sees All Business Hit 


Following is the text of the state- 
ment on the case by Thomas E. Sun- 
derland, general counsel for Stand- 
ard of Indiana: 

“The implications of this decision 
go far beyond its application to the 
petroleum industry. As we see it, it 
adversely affects all business. For 
this reason and because we believe 
Congress never intended to deprive a 
businessman of the right to keep his 
customer by meeting a competitor’s 
lower price, we intend to seek a re- 
view of the decision by the Supreme 
Court of the United States. 

“The facts are simple. Standard’s 
competitors offered lower prices in 
an effort to take some of Standard’s 
customers away from it. Standard, 
to keep those customers, met the 
lower prices offered by those com- 
petitors. Standard’s good faith in so 
doing was not questioned. Neverthe- 
less the court has decided that the 
Federal Trade Commission has the 
power to deny Standard (or any 
other manufacturer) the right to pro- 
tect its business and retain its cus- 
tomers by meeting the competitor's 
prices offered to those customers. The 
good faith meeting of competitors’ 
prices was held to be ‘immaterial.’ 


Would Promote Monopoly 


“It is difficult for us to see how 
the competitive system can continue 
to exist if a businessman is prohibit- 
ed from meeting his competitors’ 
prices. The obvious result is to pro- 
mote monopoly rather than competi- 
tion. The government’s attitude rela- 
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tive to competition seems to be un- 
fathomable. On the one hand we have 
laws to compel competition and on 
the other we have laws and commis- 
sion regulations which more and 
more closely limit the possible mcth- 
ods of competition. The public is in- 
evitably the loser in such a situation 
as prices are not likely to go down 
but will probably go up if price com- 
petition is eliminated. 

“In the petroleum industry the de- 
cision will be particularly harmful 
to jobbers because the court was 
careful to point out that Standard 
could comply with the commission’s 
order by cutting off its jobber cus- 
tomers. The jobbers realize how 
harmful an adverse decision might be 
to them and through the National 
Council of Independent Petroleum 
Assn. (now the National Oil Jobbers 





Council) sought leave to intervene 
before the commission. Unfortunate- 
ly, the commission refused to permit 
them to participate even though their 
very existence was threatened. If 
the order is not reversed by the Su- 
preme Court and Congress does not 
act to change the law, suppliers who 
sell to both jobbers and retailers in 
the same area may have to eliminate 
one or the other method of distribu- 
tion. 


“Thus, the implications of this de- 
cision are fully as far reaching and 
damaging to business and the public 
as was the cement case. The cement 
case produced such apprehension 
among businessmen and others that 
extensive congressional hearings were 
held and corrective legislation has 
already been introduced befor Con- 
gress.” 


Gasoline Stocks Continue Gaining, Hit Record 
Of 126,365,000 Bbls.; Crude Runs Also Increase 


Gasoline stocks continued to rise in 
week ended March 5 setting a new 
record of 126,365,000 bbls., according 
to API statistics. This is the sixth 
consecutive week in which inven- 
tories have set new records and the 
latest is 14,891,000 bbls. higher than 
a year ago. 

Refinery crude runs also increased 
in week ended March 5 with an av- 
erage of 5,506,000 b/d, a rise of 94,- 
000 b/d over previous week. Output 
of kerosine and residual fuel oil 
gained while other principal products 
declined. Inventories declined ex- 
cept for gasoline. Crude oil produc- 
tion was down 157,450 b/d for the 
week. 

Competition generally was _ lively 
for Bureau of Federal Supply’s 12- 
and six-month contracts for fuel oil 
and kerosine for Region 4—compris- 
ing Kansas, New Mexico, Oklahoma 
and Texas. Contract periods begin 
next June 1. 

Armed Services Petroleum Pur- 
chasing Agency is circulating ques- 
tionnaire to prospective bidders in 
move to bring up to date its invita- 
tion mailing list for lube oils, greases, 
packaged products and _ specialties, 
and for re-refining and drumming 
services. Suppliers not receiving a 
copy of questionnaire and desiring 
one should address requests to the 
agency at Navy Mail Center, Wash- 
ington 25, D. C. 

The Texas-Empire Pipe Line Co., 
subsidiary of The Texas Co., has 
awarded contracts for construction 
of a 183.2-mile, 18-in. crude oil pipe 
line from Patoka to Wilmington, II. 

Imports of Middle East Crude set 
a new record of 4,859,950 bbls. in 
January—a 17.4% increase over De- 
cember imports of 4,138,963 bbls. To- 
tal crude imports in January were 
14,683,126 bbls. compared with 14,- 
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061,890 bbls. in December. 

Military is preparing new jet fuel 
specification, AN-F-58a, calling for 
“gasoline-type” product; it will be 
ready in about four weeks. 

Capacity of Montreal refinery of 
Shell Oil Co. of Canada, Ltd., is be- 
ing increased to about 27,000 b/d, 
about double prewar crude through- 
put. <A catalytic grading unit and 
vacuum flashing unit are included in 
contract awarded to Arthur G. Mc- 
Kee & Co. An additional contract 
has been awarded to Fluor Corp. of 
Canada, Ltd. Extensions and addi- 
tions to the gas polymerization plant 
and gas recovery and treating facili- 
ties are included in refinery plans. 


Degree Day Accumulation 
Continues to Lag in ‘49 


CLEVELAND—Only three southern 
points recorded more degree days this 
March to date than for the same 
period a year ago. Reports to Na- 
TIONAL PETROLEUM NEWS from weath- 
er bureaus in the North show the re- 
verse to be true. 


Degree Day Summary 

This Last 

This Year Sea- Sea- 

Month Ago son son 
Mar. Mar. Sept. Sept. Nor- 
- 1, R, 1, mal 
1949 1948 1948 1947 Sept. 
thru thru thru thru 1 
Mar. Mar. Mar. Mar. thru 
13, 13, 13, 13, Mar. 
1949 1948 1949 1948 13 


Birmingham, Ala 218 198 1971 2595 2536 
Boston a we 398 495 3963 4996 4624 
Charleston, S. C 153 27 1026 1848 1662 
Chicago... 417 578 4788 5232 5189 
Cleveland ...... 120 506 4007 4788 4842 
Detroit .... . 444 551 4589 5417 5169 
Minneapolis ... 497 680 6304 6843 6488 
Nashville, Tenn 268 271 2727 3361 3065 
New York Tre 355 441 3377 4301 4200 
Omaha, Nebr um 106 629 5427 5351 5086 
Philadelphia ..... 327 $11 3227 4182 3874 
Raleigh, N. C. ... 251 244 2186 3107 2807 
St Louis .. ° » ono 443 3671 4122 3894 
Washington sesee San 356 3019 3850 3785 

Average or 342 424 3592 4286 4087 





California Standard 
Plans to Appeal Court 
Rule in Bus-Oil Case 


NPN News Bureau 

CHICAGO—Standard Oil Co. of 
California said this week it intends 
to appeal verdict in the National City 
Lines criminal antitrust case, heard 
in Federal District Court here, to 
the U. S. Supreme Court. California 
Standard was one of two oil company 
defendants in the action, the other 
being Phillips Petroleum. 

An all-woman jury late Saturday 
night (March 12) found National City 
and 14 other defendants, including 
the oil companies, guilty of monop- 
olizing trade, but not guilty of re- 
straining trade. 

California Standard said in a state- 
ment, issued from its San Francisco 
offices: 

“We believe (this case) is an at- 
tempt by the Department of Justice 
and the federal government to ad- 
vance a new theory of antitrust law 
enforcement and one that complete- 
ly departs from historic business re- 
lationships. 

“We see nothing illegal or un- 
ethical in a supplier company giving 
financial assistance to a customer 
who needs it. 


“This company on many occasions 
has helped smaller companies. These 
while fundamentally sound, have been 
faced with financial distress or pos- 
sible bankruptcy after they have 
been unable to obtain funds else- 
where. It also has helped new com- 
panies get a start. 

“In the National City Lines case, 
it must be remembered that the 
Standard Oil Co. of California dur- 
ing depression days of the 1930's ad- 
vanced substantial sums of money 
which were necessary to keep somé 
California transit systems in opera- 
tion so they could continue to pro- 
vide public transportation. At that 
time, these funds were not available 
from any other source known to the 
transit operators.” 

The jury’s conflicting verdict has 
resulted in possibility of three mo- 
tions being heard by Federal Judge 
William J. Campbell on April 1, date 
set for the hearings. 

Defense Attorney John T. Chad- 
well said he has made plans to pre- 
sent a motion for a new trial to be 
heard on that date should the de- 
fense motion for an acquittal be 
denied. Denial of acquittal and new 
trial motions would then result in 
defense filing notice of appeal, he 
said. 

Government attorneys admitted 
there seemed to be “incongruity” in 
the jury’s verdict. 
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Oil Divorcement Proposals Attacked 
By Indiana Jobber Association Head 


Marshall Joins Parker in Hitting Dismemberment, 
Saying It Will Affect Jobbers as Well as Supplier 


By CHARLES BOYD, JR. 
NPN Staff Writer 


INDIANAPOLIS — A. strongly- 
worded attack on oil divorcement pro- 
posals was voiced last week by Morris 
Parker, Indiana Independent Petro- 
leum Assn. president, when he de- 
scribed the situation in these words: 

“What has started out as a bit of 
old-fashioned horse trading has got- 
ten almost out of bounds.” 

Mr. Parker’s talk was delivered be- 
fore 250 oil men at the opening ses- 
sion of the Indiana association’s 
spring meeting. J. Howard Marshall, 
president of Ashland Oil & Refining 
Co. and vice president of API Mar- 
keting Division, also condemned the 
divorcement of oil facilities. He 
warned that prices would go up and 
supplies down if integration is 
stopped. - 

Mr. Parker lashed out against gov- 
ernment divorcement bills before Con- 
gress. He said: “A divorce always 
affects two parties, yet the propon- 
ents of the theory of divorcement like 
to think that such a law, if brought 
about, will only slap the back-sides 
of the large companies. This utterly 
false angle is played up, for that is 
the only way that a government can 
get its hands firmly around the throat. 
It must appear to be a move against 
bigness. Yet, once the tentacles start 
the strangulation process, the smaller 
folks in the industry must also suf- 
ten.” 

Three Objections Cited 


Three important objections to di- 
vorcement or dismemberment were 
brought out in Mr. Parker’s talk: 

1. If you cut up the industry you 
surely diffuse responsibility; 

2. It cannot help but bring about 
decreased efficiency; 

3. It will mean increased cost of 
products to the public. 

Mr. Parker said that during the 
period of shortages and allocations 
every segment of the oil industry did 
a bit of house-cleaning that meant 
additional profits. Credits were re- 
stricted to businesslike and prudent 
proportions. Much of the evil of free 
equipment was eliminated quite vol- 
untarily and everyone, both big and 
small, “put on their long pants” 
and for a few short months it seemed 
that sanity again had come into the 
trade, he continued. 

With the rumblings of stiffer com- 
petition many are falling again into 
the lines of least resistance, he said, 
adding, “many of the silly offerings 
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are at the tank wagon level with 
suppliers apparently more than 
anxious to believe any story relating 
to cut prices on the part of their 
competition.” 

Sinee gallonage dropped off quite 
generally in December, there have 
been drawn into the picture those 
who blame their reduced gallonage 
to competitors, Mr. Parker declared. 
“For the reason that they do not 
properly appraise the situation they 
start to blame competition rather 
than conditions.” 


Mr. Parker continued: 

“There is a recurring line of think- 
ing on the part of those who follow 
the trends of the oil business that 
those who are striving to drive a deep 
wedge between the large and small 
segments are perhaps doing irrepar- 
able harm to the over-all picture.” 

“It perhaps all started when many 
jobbers, faced with rising costs of 
doing business, became sold on the 
idea that their section of oil enter- 
prise received too little of the total 
profits enjoyed by the suppliers. This 
resulted in pressure groups that de- 
cided for one thing to ‘pick to pieces’ 
the oil information program. 

“When that angle seemed to peter 
out there were murmurings and rum- 
blings that divorcement or disinteg- 
ration of the business’ should be 
brought about by law. This was just 
a continuance of the horse trading 
tactics and promoted pretty large- 
ly as a scare. In the use of such 
threats it would appear that those 
who, through thoughtlessness, en- 
courage such action are playing right 
into the hands of those who might 
like to see nationalizing of this indus- 
wy. 

Mr. Parker urged oil men to make 
a study of this serious threat. He 
recommended that they write to the 
heads of their supplying companies, 
since what will affect suppliers will 
affect jobbers, asking for a frank op- 
inion and finding out what suppliers 
think should be done. 

He warned that right now is the 
time to make a resolution to stop 
petty bickering and pin pricking; to 
cease rock throwing and back stab- 





Would Push Company Names 


The Indiana legislature has 
passed a bill requiring that com- 
pany names be placed on the 
sides of petroleum trucks. 
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bing and put up a united front; lest 
“we wake up too late to find we have 
lost everything in life worth having.” 

J. Howard Marshall, president of 
Ashland Oil & Refining Co, said 
there are new efforts now being made 
by government and misinformed oil 
men to create barriers to free enter- 
prise in the oil industry by means of 
divorcement. 

He related how the people in the 
oil industry had gone to work to lick 
the supply problem following the war. 
Without governmental or other bar- 
riers all branches of the industry ex- 
panded operations and used individ- 
ual initiative to solve problems. It 
was this multiplicity of effort which 
spelled success, he declared. 

This same freedom of action and 
freedom from divorcement can solve 
problems in time of product surpluses, 
he added. Reconstructing the period 
of troubled times during the depres- 
sion and the NRA, he described how 
the industry had used its freedom to 
develop new markets, such as LP-gas, 
fuel oil, chemicals, Diesel fuel and 
others. 

Mr. Marshall likened the laws of oil 
economics to those of hydraulics. 
From the well to the consumer oil is 
hardly seen. It is enclosed and un- 
der pressure. Marketing is the focal 
point of increased or decreased pres- 
sure. When pressure builds up, it 
causes higher margins to create new 
markets, but it is always swinging 
along with free competition. To solve 
problems this freedom of competition 
must exist, he said. 

He explained why people in the oil 
industry integrate their businesses 
to a greater or lesser extent. Mark- 
eters go into service station and 
transportation operations because 
they think they can do the job 
cheaper or better than someone else, 
he said. The same principle applies 
to other industry branches. 

If integration is stopped, supplies 
will go down and prices up, Mr. Mar- 
shall said. In the end, those who ad- 
vocated barriers to free enterprise 
would be cutting their own throats, 
he added. 


Gives an Example 


For example, if a refinery cannot 
have an interest in a barge line or a 
barge, who will bring crude to the re- 
finery, he asked? Erect barriers, 
wherever they are, and everyone suf- 
fers through dwarfed markets and 
inefficiency, he said. 

After throwing out the trading as- 
pects of proponents for divorcement, 
some must honestly think they will 
get more margins or better them- 
selves, Mr. Marshall said, but two 
things may happen: 

1. If margins go up, a whole series 
of chain-store type stations might 
be created. 

2. If margins go down or remain 
static, more regulation will result 
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Naturally, you want a meter so nearly perfect you 
can put it on the job and forget it. Here are the 


features an outstanding meter should give you: 


TROUBLE-FREE OPERATION. . 2... O guencr 
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GUARANTEED ACCURACY. ...... A Arantr 
LONG SERVICE... 2... — 


LOW INITIAL and MAINTENANCE COST. . 
ACCURATE PERFORMANCE at all VISCOSITIES A Cr 


QUICK, EASY CALIBRATION... ... \ france 


ONLY GRANCO HAS THEM ALL! 


Unique rotary action and fewer work- 









ing parts give precise measurement, 
“& trouble-free operation and longer life. 
™  GRANCO Meter action is as simple as 
a mill wheel turning in a brook. Rotor 
turns directly in line of flow 
with friction-free “feather 
weight’ action. No eccentric or 
reciprocating movements to 
interrupt the smooth flow of 


liquid, cause slippage or turbu- 





lence in the metering chamber. 
GRANCO Meters have an 
extremely low pressure drop. 
Easy, accurate calibration. Dial 
on outside of meter tells you 


er XE wi how at first glance. 


THERE'S A GRANCO METER 
TO FIT YOUR NEED 

See your distributor, or write today 

for full particulars. GRANCO sales 

and service “at your service” through- 

out the nation. 











GRANBERG CORPORATION 


Oakland 8, California 


« Also makers of Granco Rotary Positive Displacement Pumps 




























from further efforts of dissatisfied 
proponents of divorcement. 

Mr. Marshall said that in the end 
if margins go up, government price 
or margin controls will result. If 
margins go down, government will 
control bulk plant and station con- 
struction. He said if such a trend 
started in the marketing branch it 
would extend to the rest of the in- 
dustry. 

He warned that more people want 
to regulate the industry than there 
are oil men. “Everyone wants to grab 
hold of it,” he declared. 

Mr. Marshall said that in his op- 
inion the most economical and ef- 
ficient method of oil marketing is 
through Independent jobbers. 


Competition Brings Improvements 


B. R, Jones, head of passenger car 
section, Ethyl Corp.’s research lab- 
oratories, Detroit, Mich., said com- 
petition among the automobile manu- 
facturers has given the public the 
most for the least money. He said 
this free competition, even among 
the various units of the big three, has 
brought about the new high com- 
pression engines, automatic trans- 
missions and other engineering im- 
provements. 

Mr. Jones said improvements ir 
cars would come at a steady rate, 
but no radically different designs are 
expected since the automotive indus- 
try works on the theory of evolu- 
tionary rather than _ revolutionary 
changes. However, some independent 
pioneer might bring out a different 
tvpe of car such as one with the en- 
gine in rear, Mr. Jones explained. 


The evolution of the Kettering high 
compression engine was discused 
by Mr. Jones. Goal of engineers on 
this engine was to check on high oc- 
tane fuels and the degree of rough- 
ness in the engine. He said the engine 
proved that smoothness could be ob- 
tained, together with more econom- 
ical operation on a mileage per gallon 
basis derived from higher octane fuel 
and mechanical octane (built in oc- 
tane boost by mechanical means). 


Mr. Jones said design trend was to 
the V-8 type engine because it is 
more rigid than L-type engines for 
the same weight. He explained that 
V-6 engines were in the experimental 
stage. Other engines such as the pan- 
cake type are being worked on by 
car makers, he added. 

Valve-in-head type engines are fa- 
vored now, Mr. Jones said, as they 
allow higher compression. Hydraulic 
tappets may be expected in the future 
in an effort to reduce engine nois¢ 


On automatic transmissions, Mr. 
Jones told the marketers that most 
work is now being done on torque 
converters. Packard and some of the 
other manufacturers who have not 
yet introduced some type of auto- 
matic mechanism are expected to do 
so soon, he added 

Torque converters do not change 
car octane requirements, he said, but 
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may bring about better utilization of 
octane. 

Mr. Jones noted that octane re- 
quirements of even the same model 
cars vary widely in many cases. He 
predicted that closer tolerances in 
carburetion, ignition and combustion 
chamber design will correct this dif- 
ficulty. 

He said automotive engineers are 
going to work toward obtaining bet- 
ter mileage, performance and dura- 
bility and less noise, weight and pro- 
duction cost. The public is on the 
verge of better designed vehicles, he 
declared. 

In answer to questions from the 
floor on dual-fuel systems, he said 
they primarily depended on econ- 
omics—savings must be able to pay 
off. 

Asked how high engine compression 
ratios will be next year, Mr. Jones 
said it would probably be about 8 
to 1. Present ratio of Oldsmobile is 
7.25 to 1 and Cadillac, 7.5 to 1. The 
speed with which compression ratios 
are raised will depend on what fuels 
are available, he added, as very little 
change is needed to boost ratios of 
the new engines. 


Favors Ban on Imports 


H. B. Fell, executive vice president, 
Independent Petroleum Assn. _ of 
America, told the Hoosier jobbers 
that legislation by Congress is needed 
to restrict petroleum imports to such 
quantities as may be needed to sup- 
plement domestic demand. 

Imports have retarded and re- 
pressed the domestic industry and 
have made necessary the reduction 
in domestic output of 500,000 b/d, 
he said. 

Gene Flack, sales counsel and direc- 
tor of advertising, Sunshine Biscuits, 
Inc., entertained the meeting with 
a humorous talk which also had its 
serious aspects. 

Other news at the Hoosier meeting: 

The association on March 10 re- 
affirmed a resolution adopted at a 
meeting last fall which called for 
legislation to clarify the basing point 
price decisions (see NPN Oct. 138, 
1948, p. 20.) 

Promotion of 1,000-mile motor oil 
changes in cars in the face of the 
government’s 4,000-mile recommenda- 
tion also was discussed. It was de- 
cided that the initiative of individ- 
ual companies could do more good 
than concerted action by the group. 

The industry’s public relations pro- 
gram was discussed, and jobbers reg- 
istered more approval of the pro- 
gram as now conducted than they 
have in the past 

Truckers were encouraged with the 
passage of a bill authorizing increases 

in truck sizes to 50’ long and 72,000 

lbs. on designated highways. Many of 
the oil men think they will benefit 
greatly from this increase in size 
lespite the higher license fees of $2 
iore on passenger cars and higher 
truek fees on which a maximum of 
+300 was set. 
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MARLOW PUMPS DO MORE... 





The Haskell, New Jersey, division of Home 
Fuel Oil Company of Passaic uses these 
two Marlow Self-Priming Centrifugal Pumps 
to transfer No. 1 and No. 2 fuel oil into 
storage from transport trucks and to with- 
draw from storage to load tank trucks. 


A MARLOW Self-Priming Centrifugal Pump adds new, positive 
self-priming action to the old, time-proved advantages of the 
ordinary centrifugal. It automatically purges itself of vapor and 
air and operates efficiently on high lifts. A temporarily closed 
discharge valve does not effect a Marlow. Therefore, even 
with the pump running continuously, the man loading at the 
rack can shut off delivery intermittently while foaming subsides, 
and can do this without damage to the pump or other equipment. 


Accurate air-free metering, important in tank car and 
transport unloading, is accomplished by a Marlow without the 
use of oversize air eliminators, special back pressure valves or 
air release heads. And a Marlow is designed to perform well 
on generous tolerances. That's why its high efficiency con- 
tinues undiminished by tank scale, welding shot, and other 
abrasive solids that so frequently tear the 
heart out of a positive displacement pump. 










For the complete story, write 
for new Marlow bulletin, 
‘*Petroleum Product 
Pumps”. 
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Missouri Jobbers Vote Opposition 
To Gillette Divorcement Proposals 


Rap Bills as “They Are Now Written”; Duke Urges 
That Divorcement Idea Not Be Entirely Dismissed 


By LEONARD CASTLE 
NPN Staff Writer 


KANSAS CITY—Members of the 
Missouri Petroleum Assn. voted to 
oppose the _ Gillette divorcement 
bills at their annual convention 
March 9-10 and a few hours later 
listened to Gordon Duke of South- 
eastern Oil Co. declare that “the 
divorcement idea shouldn’t be kicked 
out the window without adequate 
thought.” 

The convention’s resolution stated 
briefly that the association “is op- 
posed to enactment of the Gillette 
bills as they are now written.” 

Another resolution condemned ‘‘the 
reported discrimination against oil 
jobbers by the manufacturers of cer- 
tain permanent antifreeze solutions,” 
declaring that “we believe the oil 
industry should receive a fair share 
of available supplies since it is re- 
quired to service a large share of 
the motor vehicle radiators contain- 
ing such mixtures.” 

The association also went on rec- 
ord as opposing enactment of a state 
wage-hour law by the Missouri legis- 
lature. 

Other speakers on the convention 
program included: Carl Bolte of the 
Battenfeld Grease and Oil Corp., 
Kansas City; H. H. Mobley, director 
of the Missouri Division of Resources 
and Development, and Arch R. Mauls- 
by of Socony Vacuum Oil Co. 

Mr. Duke explained that he is 
chairman of a committee of the Na- 
tional Oil Jobbers Council which is 
studying the divorcement issue but 
his remarks were his own and in no 
way connected with the council. The 
council will decide at its Pine Bluff, 
Ark. meeting March 21-22 whether to 
take a stand on the problem, he said. 

For the past two years, he said, 
he has been “intrigued” by the two 
main points of the Oil Industry In- 
formation Committee program: that 
the petroleum industry is progressive, 
and that the presence of 34,000 com- 
panies proved that the industry is 
competitive. 

“There is no doubt of the industry’s 
progressiveness,” he said. ‘The tech- 
niques of finding, producing, refining 
and transporting oil have been so 
spectacular that no one can fairly 
say that our industry has failed to 
develop the great natural resource of 
oil. But, leaders of the industry 


have not been as progressive in their 
marketing policies. 


A Controversial Matter 


“The second claim of the public 
relations drive—that the industry is 
a perfect example of free competi- 
tion—is controversial,’ Mr. Duke de- 
clared. ‘Telling the man in the 
street that the 34,000 companies in 
the industry is conclusive proof of its 
competitive nature ignores the fact 
that only a few of this number have 
great influence on the policies and 
trends of the industry. 

“IT hope that this bedtime story 
will someday be replaced with a 
more realistic one,’ Mr. Duke said. 
“I hope the time will soon arrive 
when the leaders of our industry 
will devote more of their efforts to 
correcting the problems within the 
industry rather than trying to sell 
the public that all is well—when we 
all know that many tensions need to 
be relieved.” 

Mr. Duke said he couldn’t become 
too worried over the prospect of 
some “government umpiring” and 
that the Independents might be bet- 
ter off under such circumstances even 
though their ‘toes might be pinched 
a little.’ For this reason, he as- 
serted, the Independents should not 





Whiteley Is Re-Elected 


KANSAS CITY—AIl officers 
of the Missouri Petroleum Assn. 
were re-elected to their posts 
at last week’s annual conven- 
tion. They are: 

Fred L. Whiteley, Whiteley 
Oil Co., Columbia, president; 
H. E. Milton, Milton Oil Co., 
St. Louis, vice president; Roy 
W. Blair, Lincoln Oil Co., Troy, 
treasurer; and Del C. Blunk, 
Home Service Oil Co., Barnhart, 
secretary. 

Earl Baumgardner of the 
Baumgardner-Hayes Oil Co., 
Poplar Bluff, was elected to the 
board of directors. Directors 
re-elected were Mr. Whiteley, 
Mr. Milton, Mr. Blair; Everett 
Whetstine, Whetstine Oil Co., 
Cabool; Paul V. Browne, Inde- 
pendent Oil Co., St. Louis, and 
E. G. Clear, Certified Oil Co., 
Kansas City. 











dismiss divorcement without study- 
ing the issue thoroughly. 

Mr. Duke said he did not wish to 
convey the impression that the oil 
business is a “closed corporation” 
and that there are no opportunities 
for small businesses to grow but 
“there is room for a redistribution 
of opportunities to grow.” He 
charged that jobber margins have 
not been, and still are not large 
enough to permit the jobber to ex- 
pand his facilities apace with the ex- 
pansion of the major oil companies. 

Mr. Maulsby declared that if the 
world is to survive in the atomic age, 
“old standards and measures must be 
overhauled” and “we must develop 
a new conception of global patriot- 
ism.” He called upon business men 
to take the lead in building “a new 
global economy where goods can 
cross boundaries in response to hu- 
man needs.” Cartels, tariffs and 
other barriers to international com- 
merce must go, he asserted. 

“Only Americans can save Amer- 
ica, and only Americans can save the 
world,” he said. “Businessmen must 
compute their profits, in part at least, 
in human welfare. We must have a 
new conception of statesmanship, and 
the nation must draft broad-minded, 
world-minded, Christian business men 
to take the lead.” 

Never before in the history of the 
world has there been a greater re- 
sponsibility on the shoulders of the 
people who sell, Mr. Maulsby said 
We need men of vision in the sales 
field and ‘“‘the American salesman has 
the social, political and economic re- 
sponsibility to perpetuate the world 
on a free enterprise basis.” 


Gasoline Consumption 


(Figures from state tax bureaus; figures for 
month of previous year or for total previous 
year are in parentheses) 


DECEMBER, 1948 

Missouri — 3.4% decrease — 69,511,951 gals 
(71,987,537). Total 1948 of 870,511,951 ex 
ceeded 1947 total (802,794,537) by 8.4%. 

North Dakota — 14.5% increase—13,940,21¢ 
gals, (12,176,285). Total 1948 of 255,880,22' 
exceeded 1947 total (237,176,285) by 7.6%. 

South Carolina—15.6° increase—$1,923,50¢ 
collected ($1,664,749). Total for 1948 of $22 
442,240 exceeded 1947 total ($20,570,857) by 
9.1%. 

JANUARY, 1949 

Connecticut—2.1% increase—30,386,284 gals 
(29,763,720). 

Dist. of Columbia—7.2% increase 
647 gals. (12,697,477). 

Maine—0.1% decrease—13,133,742 gals. (13,- 
141,801) 

Montana—S8.5% increase—$446,826 collected 
($411,856). Total 1948 collections of $7,412 
855 exceeded 1947 total ($6,862,837) by 8.0% 

Nevada—2.1% increase—3,914,029 gals. (3 
832,230). 

New Hampshire — 2.5% decrease — $303,127 
collected ($310,795). 

North Carolina — 8.0% increase—61,430, 00% 
gals. (56,883,000). 


13,611 


World Resources Parley Set 


LAKE SUCCESS, N. Y.—Dates 
for a World Resources Conference 
which will involve petroleum were set 
by United Nations March 11 as Aug 
17-Sept. 6. 
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Oil Men Ask What Is Best for Them and Industry 


In Calm, Constructive Discussion of Divorcement : 


HE most important fact—one that is highly com- 

plimentary to all concerned—about the discussion 
over divorcement of departments of integrated oil com- 
panies is how this discussion that started some years 
ago in heat and emotion has, the past year particularly, 
become orderly, calm, informative and hence construc- 
tive. Probably at least 5,000 Independent jobbers have 
heard the discussion and more have read of it. This new 
and constructive aspect to this debate has taken the 
idea out of the class of being a “cause” and made it a 
very practical question as to what is best for every oil 
man and what is best for the industry. 

Next week at Pine Bluff, Ark., the industry will see 
an adding-up of the effects of the discussion so far when 
the National Oil Jobber Council meets. It will hear re- 
ports on the subject from two committees. One report 
will be directed specifically to divorcement legislation 
and the other to what is considered an alternative pro- 
cedure, but would get to the same end, on price control 
laws. The positions of at least 20 state jobber associa- 
tions will probably be announced and a procedure froin 
there on discussed. 

So far six state jobber associations have voted by 
their whole membership or properly authorized boards 
of directors that they are opposed, while seven have de- 
cided to await further developments, making a possible 
13 to be on the negative side. Seven associations have 
voted their approval, some with certain limitations. 

Under the basic plan of the National Oil Jobber Coun- 
cil it cannot bind by vote any association. It can only 
reflect the opinions of the individual associations, and 
the presidents who constitute the membership of the 
council can devise ideas and plans for the possible prc- 
cedure, but to be presented back to each individual as- 
sociation for its independent decision. Because these as- 
sociations and their members are spread over two thirds 
of the country and never meet as a unit in one conven- 
tion, this voting plan reduces to a minimum the danger 
of noisy minorities ruling by the heat of their “‘causes’’, 
while on the other hand it goes a long way to insure the 
constructive kind of consideration all industry ideas 
should have. 

NPN hopes the council will always stick to this voting 
plan and not allow itself to be swayed into having a 
majority vote the minority into line, as was done some 
years ago with results that were so ridiculous, unfair and 
unparliamentary that the action of the meeting was 
quickly dropped into obscurity by all concerned. The 
‘ouncil’s strength, and that of its state association mem- 
bers, will lie in its maintaining a definite form, with 
associations voted to membership after due consideration 
and meetings held to sound parliamentary rules, and held 
particularly to this rule that the council simply reports 
what member associations think and does not undertake 
to express their thinking by a majority vote. 
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When divorcement was first proposed the majors pook- 
poohed it and then got scared, but only “hushed hushed” 
about it. The Jobber Council has taken it out of this 
realm of ghosts, good and bad, and made it the subject 
of serious study and discussion, which improved in quali- 
ty as the discussion progressed. 

Whatever it is these two committees will report to 
the council next week will not be the last word on the 
subject and, it is entirely possible, may not go as far 
into the pros-and-cons as they should. But the big thing 
is that a hot subject has been given study by specified 
groups and their reports will be duly considered. If any 
one thinks the decision that the council may make is 
haywire at least here is plenty of thoughtful machinery 
to which further data and argument may be submitted 
with every reason to believe that it will be given full 
consideration and not tossed in the wastebasket. There 
are enough men and associations on each side to guar- 
antee this. 

So at last it looks as if the more controversial and 
competitive part of the oil industry, the oil marketers, 
have developed their organizational machinery to a point 
where their views on industry subjects can be thor- 
oughly and accurately developed so that their decisions 
should receive the best of consideration by the rest of 
the industry. 

It is to be regretted that the discussion before these 
state associations was not better organized and planned, 
say by the council, so as to insure that all the impor- 
tant points on both sides were presented to the audiences. 
But there again the council is feeling its way and this, if 
we recall correctly, is the first big national subject the 
jobbers have had opportunity to consider. That the 
“yeas” and “nays” are about even with about the same 
number still sitting on the fence is evidence as to how 
well the discussions have been handled by the council 
and its member organizations. 

Harry J. Kennedy, vice president of marketing of Con- 
tinental Oil Co., has appeared before a number of job- 
ber meetings in opposition to divorcement, and J. How- 
ard Marshall, persident of Ashland and API's vice presi- 
dent of marketing, last week had the first of similar 
speaking dates on the same subject. With some of the 
associations before which Mr. Kennedy has appeared, 
his was the unpopular side of the subject, but he pre- 
sented his arguments nonetheless. Whether all hearers 
agreed with them or not at least, from all we heard, 
they appreciated his giving them. 

If we may make a suggestion to the National Oil 
Jobber Council, it is that the council recognize the value 
of having these men bring out the opposition side and 
their courage in so doing. What the council wants is 
full understanding of all problems which means full 
discussions with both sides presented. If it is a subject 
on which major companies think differently from the 
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jobbers then the more thoroughly the majors can pre- 
sent their side the better for the understanding of all. 
But at the same time the council should see to it that 
the jobber’s side is well prepared and presented across 
the country, even, if necessary, raising a bit more 
money and retaining special counsel for the job. 

These should not be rough and tumble and acrimonious 
debates. Far from it. They should be and easily can 
be made dignified presentations of the two sides at the 
same meeting which will be fairly conducted as to ail 
parties who join in the discussion. Such type of pre- 
sentations would also greatly increase the interest of 
jobbers in their state association meetings, just as the 
appearances of Mr. Kennedy and Mr. Marshall have 
added to the interest and attendance at the meetings 
they have addressed. 

What will come from the Pine Bluff meeting we do 
not know, but we will hazard a guess that the subject 
of divorcement, and the causes from which it comes, 
will be before the industry for a number of years. Di- 
vorcement is too radical an action to expect Congress to 
take any early affirmative action upon, especially with 
the prospect of another world war hanging over us, as 
it will for some years to come. Big companies are too 
great an asset to the safety of the country in wartime 
to expect Congress to perform any major operations up- 
on them. Some of the radicals in Congress will sound 
off, but the vast majority will take another thought be- 
fore voting with the radicals. 

Then too no one has yet presented, so far as we have 
heard, any facts and figures that actually prove that 
the jobber, for illustration, will benefit, let alone the 
country. Nor has any one yet set forth any proof that 








the jobber might not be worse off if he had a large num- 
ber of large and highly efficient marketing companies 
to compete with, all equally entitled with him to the 
appellation of “Independent.” The top executive of one 
of the very largest oil companies observed to the writer 
but a few months ago that he had been thinking seri- 
ously of performing such an operation on his own com- 
pany because he was wondering if smaller marketing 
units might not be more efficient and make the central 
stockholders more money. 

This has long been the writer’s opinion and in sup- 
port of it he points to the many separate marketing 
companies that big majors have today. 

What the jobber is primarily concerned with is not 
how big is the company with which he competes, no! 
who owns it, but is his supplier charging him the same 
price it is charging its own marketing department o1 
subsidiaries with which he has to compete, and not 
subsidizing them from profits of other departments? 

That is a question that better can be answered, and 
any problems in it solved, over the council table—yes 
with ‘this National Oil Jobber Council—rather than 
with legislation. And it can solve these problems years 
sooner. 





Error of opinion may be tolerated where rea- 
son is left free to combat it—-Thomas Jefferson. 

Comments on editorials in NATIONAL PETRO- 
LEUM NEWS are welcomed always. Please ad- 
dress Warren C. Platt, Editor, 1213 West 3rd 
St., Cleveland 13, Ohio. 














A British threat to capture the 
world’s oil markets has suddenly be- 
come a burning issue in Washington. 

Immediately involved is the ques- these could be 
tion of the extent to which U. S. tax- 
payers’ dollars should be used through 
ECA to underwrite European oil ex- 
pansion programs, particularly those eral hush-hush 


sterling. 


projected by Britain. sions in its search for a solution to 
problem, with no apparent result as E. S. Mason, Harvard University 


As originally assembled at Paris, 


these would give Marshall plan yet. Making the search difficult is a 


Several Snags Arise Regarding U.S.-ECA Aid 
To Underwrite European Oil Expansion Plans 


resources Britain 
pansion program in combination with 


Washington already has had sev- 
inter-agency discus- at Vanderbilt University, formerly 






properly reflect the competitive mar- 
ket price—ECA turned last week to 
a group of five government and out- 
side “‘experts.” 

Asked to come up with the answel! 


aid for other recovery projects would are: 
have the effect of freeing what dollar ; 
possesses so that Energy Commission who was in 


Sumner Pike, member of Atomi 


charge of crude oil price matters 
for OPA during most of World War 
II. 

Dr. George W. Stocking, professor 


for her oil ex- 


also with OPA. 


professor and one of nation’s fore- 


countries, by 1953: recognition of the fact—acknowledged most economists. 

1. A total domestic refinery cap- in a talk in New York last week by L. Ss. Wescoat, president of Pure 
acity of 66 million tons (about 1,340,- Walter J. Levy, ECA _ petroleum Oil Co. 
000 b/d), compared with the present chief—that “if (as Levy said) Europe Max W. Ball, petroleum consultant, 
27 million. is to survive without continuing formerly director of Interior Depart- 


2. A refinery capacity outside Eur- 


ope of about 1,500,000 b/d, as against 
1,100,000 b/d now. 


production for 


3. Crude oil production overseas of areas.” 
2,300,000 b/d, compared with today’s ° 
1,620,000 b/d. Cuntrsenes 
Even were the ECA to pare down A conference 


these programs substantially or to 
refuse any financial aid whatsoever, 
it is evident that this would not pro- 
vide the answer to the problem so far 
as dollar oil is concerned. 

That is for two reasons: first, be- 
cause Europe is afflicted with a 
shortage of dollar oil, while in the 


position of being able to purchase ject—tthat of whether ECA-financed 
Sterling oil, and, second, because ECA 
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American assistance, it must increase 
own use and for The week also brought the an- 
the expansion of exports into dollar 


Reported Planned 
involving executives 
of the major American oil companies 
operating in the Middle East and in 
Europe reportedly was in the making 
at NPN press time, in expectation and re-erection at Augusta, Sicily. 
that they could contribute to the find- 
ing of a happy answer. 

Meantime, for the solution to one 
other almost as controversial sub- 


oil purchase deals in the Middle East 


ment’s Oil and Gas Division. 


nouncement from Dallas that the 
war-built refinery at Longview, Tex- 
as, formerly owned by Danciger Oil 
& Refining Co. and later purchased 
by W. C. Berry of Tulsa and Asso- 
ciates, has been sold to the Italian 
Rasiam Refining Co. and is in process 
of being dismanteled for shipment 


Consideration involved in the sale 
was not revealed, but reportedly it 
approximates $1,500,000. Shipping 
and re-erection charges are estimated 
at another $1,500,000 making total 
cost to Italian Rasiam of $3,000,000 
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DUPONT 


* Examining surface condition of valve 


bd 


Checking compression pressures to deter 


mine condition of valves undergoing test 
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Metallographic examinations are made 
to study valve deposits and corrosion. 


DuPont Research 


at work on the problem 


of prolonging valve life 


The ultimate objective of all Du Pont research on tetra- 
ethyl lead and other anti-knock agents is the improvement of 
fuel performance and fuel utilization. Starting point for this re- 
search is a better understanding of the action of fuels in internal 
combustion engines. 

One such study of broad significance is devoted to investigat- 
ing the effect of combustion on engine valves. Exhaust valves, 
especially, have always presented certain problems in design and 
operation because of the severe conditions under which they 
must operate. The many variables of fuels, lubricants, design 
and operation which can affect valve life are being investigated. 

This is another example of Du Pont research at work on prob- 
lems of mutual interest to the refiner and automotive manufacturer. 
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Research. »» To Help Every Refiner 


In the present valve investigations, Du Pont chemists, engineers, and metallur- 
gists are seeking answers to the problem of improved valve life. Fundamental 
studies of valve corrosion and deposits as well as the many other factors that 
can affect valve operation are being made. 

This and other Du Pont research projects are aimed at gathering information on 
problems of vital concern to all refiners, information which will also contribute 
to better fuel additives and improved fuel quality, today and in the future. 














Metallographic examinations are important in the study 
of valve deposits and corrosion. The photomicrographs 
below are a few made in the course of these studies. 
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BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 


MAKE DUPONT THE SOURCE FOR ALL E.1.DU PONT DE NEMOURS & COMPANY (INC.) 
OF YOUR GASOLINE ADDITIVES ... PETROLEUM CHEMICALS DIVISION 


© Tetraethyl Lead Compounds Wilmington 98, Delaware 


Aviation Mix—Motor Mix 
Wilmington, Del. Wilmington, Del. 


© Antioxidants im Chicago, III. District ) Chicago, i. 

° aboratories: Tulsa, Okla. Tulsa, Okla. 
° Metal Deactivator Houston, Texas Offices: Houston, Texas 
a Dyes El Monte, Calif. Los Angeles, Calif. 
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Jobber Uses Special Bus 
To Help Boost TBA Sales 


Mobile Stockroom Takes Large Volume of Goods 
To Dealers; Many Make Purchases on the Spot 


By FRANK C. STURTEVANT 
NPN Staff Writer 


A growing TBA volume has caused 
one Independent oil jobber to buy a 
bus for his traveling TBA salesman. 
A standard passenger type bus, minus 
seats, was purchased last year by 
Reginald Trice, Inc., Sinclair jobber 
of Macon, Ga. 

The bus replaces a small panel 
truck with which this jobber first 
began spot sale and delivery of TBA 
goods to dealers. At that time the 
job of working up a TBA route was 
assigned to a Trice salesman, John 
Musial, upon his return from military 
service. His personal enthusiasm for 
the venture had much to do with 
building up a good volume of TBA 
sales. To some extent it influenced 
the Trice management in making the 
investment in a large bus with con- 
siderably more room for the travel- 
ing stock of goods. 

A number of other jobbers have 
obtained good results in using panel 
trucks as mobile stockrooms for TBA 
merchandising, but the Trice enter- 
prise is the first example which has 
ome to the attention of NATIONAL 
PETROLEUM NEWS of a _ bus being 
used for this purpose. 
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The plan accomplishes three pur- 
poses: 

1. Regular calls are made on deal- 
ers. 

2. They see a 
goods. 

3. A good volume of “over the 
counter” sales can be developed. 


display of TBA 


Attention by a Specialist 


Dealers appreciate the attention to 
their needs by a TBA specialist. They 
can make immediate purchases with- 
out the trouble of placing an order 
and waiting for a delivery. Many of 
the transactions are for cash and 
billing is eliminated. Time is saved 
both for seller and buyer. 


The use of a bus for TBA selling 
was a logical development to the 


Trice management. It seemed to 
offer two outstanding advantages, 
about equal in importance—better 


display advantages inside and out; 
room for a larger and more varied 
stock. 


The advertising value of the big 
bus is apparent. It is a novelty and it 
is imposing in size. As it moves 
around the city of Macon and the 
surrounding territory it is a travel- 
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This TBA bus is a standard passenger vehicle with stock bins in place of seats. 
Reginald Trice, Inc., Sinclair jobber of Macon, Ga., uses it in place of a panel 
truck for making regular calls on dealers with a traveling stock of TBA merchandise 
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ing billboard for Trice TBA products 
and for the whole Trice business. 


Dealer Sees for Himself 


On the inside there is room to take 
a dealer down the center aisle and 
let him see what is available. Mr. 
Musial reports that this never fails 
to remind dealers of items they need 
or would like to add to their service 
stations stocks. 

Installation of the stock bins was 
planned jointly by Mr. Musial and 
Reginald Trice, head of the company. 
Their wide, shallow layout gives 
them more the appearance of shelves 
than bins. They are of substantial 
wood construction supported on a 
metal framework. 

After approving the general plan, 
Mr. Trice arranged for Mr. Musial to 
explain the details to a shop speciali- 
zing in truck and bus body work. 
This shop installed the metal frame- 
work. The bin requirements were 
described to a local lumber dealer 
who made up the necessary shelving 
material. In each case the size, 
strength and type of material which 
would be best suited to the purpose 
was left up to the respective special- 
ist. 

Items Stay in Place 


One feature Mr. Musial requested 
has been a big success. The broad, 
shallow stock bins were given a 
slight pitch toward the outside walls 
of the bus. Where many loose items 
are stored in the bins this construc- 
tion prevents them from jarring off 
on the bus floor when going over un- 
even sections of roadway or street. In 
the panel truck this was a continuing 
source of trouble. It was impossible 
to drive over railroad crossings, for 
example, without dislodging some of 
the merchandise. 

The additional space afforded by 
the use of a bus makes it possible to 
carry more of the items dealers ask 
for. The company has the same prob- 
lem as any storekeeper in studying 
the demands of its customers. It 
must constantly plan its stock of 
merchandise so that the most num-, 
erous requests can be turned into 
sales. It can’t afford to tie up space 
with slow movers. 


Master Inventory Helps 


A master inventory of the Trice 
TBA warehouse stock is maintained 
on a set of visible index cards at the 
warehouse office. From the daily 
summary of bus sales the bus stock 
is replenished and charged to the bus 
inventory. Additions to the line are 
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This appealing and compelling spring poster will be 
featured in Champion national and farm magazine 
advertising in April. The poster is available as a gummed 
window poster 14 x 27 inches, in full color, through 
your Champion jobber or representative. 
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decided upon after consultation with 
L. C. Hollingsworth, vice president 
and general manager. 

As TBA merchandise has become 
more plentiful, and as Trice dealers 
have become more active TBA mer- 
chants, the make up of the traveling 
TBA stock has undergone many 
changes. At various times such 
things as ignition coils, generator 
brushes, voltage regulators and fuel 
pumps have been tried, but the pres- 
ent trend is to concentrate on stand- 
ard TBA lines and to carry as wide 
an assortment of each item as pos- 
sible. 

The management will place increas- 
ing emphasis on profitable TBA sell- 
ing. An analysis is being made of 
routes and of customers. New fig- 
ures on cost per mile of bus opera- 
tion are being assembled. The man- 
agement believes that the larger TBA 
volume now being handled warrants 
a more frequent review not only of 
the TBA merchandise inventory but 


of all factors bearing on profitable 
sales 








Interior of this TBA bus has room for a larger stock and from the center aisle 
presents a better display of TBA items. This view looks to the back of the bus 
through the front windshield 


Tubeless Tire to Be on Market in All States 
By End of Year; Repair Instructions Given 


By ANDREW R. PATLA 
NPN Staff Writer 


AKRON, Ohio— Marketing plans 
for the new puncture-sealing tube- 
less tire are being expanded and it 
is expected that the tires will have 
nation-wide distribution by the end 
of 1949. While this will create some 
new problems in the tire servicing 
at gasoline stations, there appears to 
be no reason why the tubeless cannot 
be repaired in a station which serv- 
ices and repairs regular tires. 

The tubeless tire was introduced 
by B. F. Goodrich in its Cincinnati 
district (southern Ohio, southern In- 
diane, and northern Kentucky) in 
February, 1948. It reached the In- 
dianapolis district (most of Indiana) 
about three months later and mad 
its first appearance in the southern 
market through the Jacksonville dis- 
trict (Florida and southern Georgia) 
in February this year. 

The company expects to open an- 
other new sales district for the tube- 
less tire in April as production is 
stepped up. At present only one of 
the five Goodrich plants is produc- 
ing the new tubeless. 


Service Problems Similar 


The tubeless requires no cementing 
to the rim Mounting, demounting 
and repair problems are similar to 
those for the regular tire and tube, 
although care is required in prevent- 
ing injury to the air-sealing feature 
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six concentric ridges that are mold- 
ed on the tire bead. 


Service instructions are distributed 
to company dealers. Buyers of the 
tire also are furnished with a small 
booklet of service suggestions. The 
owner is advised to carry the instruc- 
tions in his glove compartment in the 
event that his tires should require 
servicing by a station operator not 
familiar with the tubeless tire. 


Suggest Tool for Removal 


In removing the tubeless from a 
standard rim, Goodrich suggests the 
use of a “bead-breaker”’ tool that is 
available from various manufactur- 
ers. If the tire is removed from the 
special “miracle” rim, use of this 
tool is imperative, according to the 
company. 


When punctures are so large that 
self-sealant cannot automatically plug 
the leak, tire is removed from the 
wheel, sealing compound is manually 
worked into hole with fingers o1 
screw driver, and puncture location is 
covered with a cold patch on the in- 
side of the tire. Punctures in the 
unprotected sidewalls are repaired 
with a hot patch applied to the inside 
of the tire, according to the company. 


As an emergency measure, Good- 
rich says that a regular tube can be 
installed in the tubeless tire until 
damaged tire is either repaired or re- 
placed This temporary measure 
calls for dusting of inside of the tube- 


less with a tire talc before inserting 
the tube, then, after tube is removed 
washing out talc with water to re- 
store the sealing feature. 


Same Tire Pressure 


The tubeless is designed to fit an) 
modern full-drop center rim, but rim 
must be free of dirt, oils, dents and 
loose rivets. Same air pressures rec- 
ommended by car manufacturers fo! 
standard tires should be used with 
the tubeless, and Goodrich says that 
50% of the normal inflation pres- 
sure will hold the tubeless tire beads 
against the rim flange with sufficient 
force to form a satisfactory air seal 
Additional claim is made that the 
tubeless resists damage due to run- 
ning totally flat because of the buty! 
rubber inner lining which is cured t 
the carcass cords. 

Retail price of the tubeless in th 
6.50-16 size with black sidewall is 
now about $30. This is more than 
the cost of a standard tire with regu- 
lar inner tube, but cheaper than the 
standard tire with self-sealing tubs 
Goodrich says that prices for the lat 
ter two products run about $22 ani 


$33, respectively. 


Made in Four Sizes 


At present, passenger car tubeless 
tires are being produced in sizes 0! 
6.00-16, 6.50-16, 6.50-15 and 7.00-15 il 
both black and white sidewall con 
struction. Because the tubeless tir 
can function only on a rim which ca! 
be made airtight, no truck or airplan 
tires are being made at present 
Goodrich points out that most trucl 
rims are made with a split rim bas: 
or a loose side flange. The compan) 
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Westi nghouse 


10 reasons why it’s the 


BEST FLLOODLIGHTING BUY 


The VEK-16 for general service station floodlighting provides 
exactly correct asymmetric beam distribution for uniform 
illumination up to 60 to 70 feet in front of the pole as well as 
10 to 12 feet behind the pole. Other outstanding operation and 
maintenance advantages are listed at right. Proof that the best 
buy for any service station is the Westinghouse VEK-16. 
Westinghouse makes a complete line of service station light- 
ing equipment for interiors as well as exteriors. Send for free 
booklet B-3913 “Increased Sales with Planned Lighting”’. 
Westinghouse Electric Corporation, P.O. Box 868, Pittsburgh 
30, Pennsylvania. J-04229 
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when you ship in 


INLAND STEEL 
ne CONTAINERS 


irtight, sift- 

liquidproef. Yes, your customers get your product just the way 
it leaves your shipping dock — when you ship petro- 
leum products and chemical by-products in sturdy, 
leakproof Inland Steel Containers. 

Your customers value the extra protection of Inland 
ctive beod— Steel pails and drums. Everything from the thinnest 
vring guide. liquids to semi-solids reaches them uncontaminated. 
Color, quality, quantity, and strength are the same as 
they were the instant the product left your plant. 

Drums and pails are designed 

for easy handling and easy re- 
sealing — can be supplied with 
Inland Steel your trademark in full color — 


Containers— 


capacities from Steri-Sealed to prevent contam-.- 


t bottom — 
asy stacking; 
le seam chime. 






















2 to 55 sol. ination if desirable. Write for 
details. 
D 
\ = ~ a 
by-oovse vot Inland Steel Container 
brs, woo feaslacner Specialists 















is, however, studying certain applica- 
tions in airplane tires. 

Public demonstrations of the tube- 
less tire and special dealer sales 
meetings accompany the introduction 
of the new product in each sales 
district. Dealer meetings are directed 
by J. A. Hobin, general manager of 
merchandising, replacement sales di- 
vision, and P. W. Stansfield, manager 
of passenger car tire sales. 





Cross-section cut of tubeless tire shows 
how six concentric ridges on outer bead 
of tire provide air-tight contact with 
rim. Valve has inner and outer rubber 
washers to seal against air loss. Inner- 
most lining is of butyl lining to resist 
air diffusion and is molded to the four- 
ply tire carcass. Puncture-sealing com- 
pound is in tread area on the under 
side of the butyl lining. 


TBA Briefs 


Tire Inflation Checking 


Standardized tire inflation checking 
service for its dealers was recently 
adopted by Tide Water Associated 
Oil Co. with the thought that ‘‘qual- 
ity of air service offered sells cus- 
tomers on the quality of Federal Ai! 
Wing tires, as well as the dealer's 
other services.” 

Tide Water says that program re- 
sulted from a test conducted in Prov- 
idence, R. I., showing that 54% of 
the air towers and 43% of the lin 
chucks at service stations were inac- 
curate and that an even higher per- 
centage of hand gauges were not 
reading properly. 

The following are included in the 
Tide Water tire inflation program 

1. Salesmen explain program to ail 
company dealers and their personnel, 
then familiarize outlets with prope: 
use of the air inflation tables in th« 
company’s lubrication guide. 

2. Salesmen check each air tower, 
line chuck and hand gauge in use by 
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a master gauge; make on-the-spot 
adjustments whenever possible or or- 
der repairs by skilled mechanics on 
vauges which cannot be adjusted at 
the station, and make certain ‘that 
air compressors and air lines are 
drained. 

3. Dealer is supplied with consumer 
cards which are either passed out or 
mailed to customers telling them of 
the tire inflation program and how 
it will give them better car perform- 
ance and greatest tire mileage. 

4. Salesmen check air towers every 
60 days and check other chucks and 
gauges every two weeks. 


Sell Tires to Farmers Now 


Although the months of February, 
March and April are, to most tire 
dealers, months of low profit because 
of reduced motorist travel, some deal- 
ers have learned to increase sales 
during this “slow” period by actively 
soliciting business from the farmer 
who buys more tires during these 
months than at any time during the 
year, according to the February edi- 
tion of The Flying Heart of Douglas 
Oil Co. of California. The article 
adds: 

“Statistics show that 10% of the 
nation’s tire dealers sell 70% of the 
farm tires each year. The reason: 
90% of the dealers are not striving 
for their share of this profitable and 
growing market.” 


Carry a Spare Fan Belt 


New fan belt sales plan was re- 
cently introduced by Dayton Rubber 
Co. on the assumption that motorists 
can be educated to carry a spare 
belt as they have been as to carry 
spare tires. Company reports that 
field test of plan showed that sales 
were made to one out of five motor- 
ists. 

Plan calls for service station at- 
tendant to hand an _ attractively 
packaged fan belt to motorist before 
beginning to service the car. Belt is 
dressed up in a brightly colored 
sleeve which gives sales story lead- 
ing off with: “What would you do 
it your fan belt broke TONIGHT? 

Driver also reads that 85% of fan 
belt failures occur on the road and 
that he can make the installation 
himself, although the job is more 
easily done by a service station at- 
tendant. 


Storing Batteries on Cement 


Ohio Oil Co. reminds its dealers 
in the March issue of “Marathon 
Runner” that a clean, new battery 
will discharge more rapidly when 
stored on a cement floor than when 
stored off the floor on wooden or 
metal frame shelves and in such a 
manner that air can circulate around 
them. 

“This is explained by the fact that 

cement floor is always cool, which 
ceeps the battery at a lower tem- 


March 16, 1949 


perature. Consequently, moisture 
from the air will condense on the 
cool battery as ‘sweat’ to form a 
water path from the terminals to 
the damp floor—thus providing an 
ideal discharge route.” 


Explanation on Batteries 


Latest edition of Standard Oil Co. 
(Ohio) Service Bulletin notes that 
nickel cadmium batteries, like Ediso 
batteries, are ideal for some uses, 
but are expensive and impractical for 
passenger car use. Manufacturers of 
this battery, publication states, have 
no plans for entering automotive field 
because: 1—Nickel cadmium battery, 


to provide same characteristics as € 
lead acid battery, would have to be 
about twice as large and twice as 
heavy; 2—Cadmium is so scarce that 
if U. S. entire 1947 production were 
used exclusively for batteries, it 
would provide about 1,500,000 Group 
I batteries—less than 7% of the 
year’s estimated total replacement 
market; and 3—-Cadmium today costs 
$2.00 a pound—lead 19'ec. 

Purpose of the Sohio Bulletin story 
was to warn readers against wrong 
impressions created by current maga- 
zine articles on the subject—articles 
extolling only long-life characteristics 
of the battery but ignoring size and 
scarcity problems. 


Build Sales Getting Deals With— 
SPEEOV GREEZER 


PRECISION ENGINEERED HANDLE 


6,000 POUNDS PRESSURE 


@ Speedy-Greezer is the perfected one- 
man lubricator for farm machinery, 
construction and industrial machinery. 

A simple one-hand pull on modern 
handle provides grease for 50 fittings. 
Up to 6,000 pounds pressure can be 
developed by operator with special 
push-type trigger. Fits all standard 25, 
35 and 50-pound original containers. 

Give your grease sales a permanent 
boost with a Speedy-Greezer package 
deal. 

Write today for specifications, price 
sheets and complete details. 


PRODUCTION INDUSTRIES INC. 


P. O. BOX 163 


CINCINNATI 13, OHIO 
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Citation operators preter to sell oil in 


cans 410 | { 


The reason? 


Most of them say because this is the way 
the customer wants to buy his oil. 

But many of them say it’s because oil in 
cans is a whole lot cleaner to handle. And 
other service station operators like canned 
oil because it’s more convenient.* 


PROTECT YOUR BRAND NAME WITH 


AMERICAN CAN COMPANY > New York 


So—hats off to you refiners for continuing 
to put your oil in cans. Motorists like it that 
way. Stations, too. 

And remember — oil in cans gives you 
brand-name protection and lets you cash in 
on your national advertising at the point of 
sale. It’s good brand-name protection. 


oneal 
IN CANS 





Chicago + San Francisco 


*According to a survey camdugted jn New England, Middle Atlantic, South Atlantic, and East North Central States by the Magazine, Super Service Station. 
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Oil Men in ‘49 Cold Belt Get Fuel 
To Customers Despite Snows, Thaws 


Jobber in State of Washington Moves Supplies 
In Drums Over Roads Closed to Large Trucks 


By NPN Staff Writers 


Oil men of the West and Midwest 
who won a fuel oil supply battle dur- 
ing January and February in the face 
of severe cold and blizzards are now 
hitching up their belts to meet anoth- 
er problem. 

The spring thaws they had feared 
have begun already to make some 
roads impassable and bring reduction 
of load limits on those remaining 
open. Not only does the early thaw 
pose a serious transportation prob- 
lem in supplying tractor fue) for 
spring planting, but it is already 
forcing distributors in some areas to 
resort to emergency delivery sched- 
ules again. 


Uses Shuttle System 


In the state of Washington, for ex- 
ample, oil men are going all-out to 
keep consumer tanks filled while load 
limits remain on roads during the 
thaw. A jobber in the Tacoma area 
has instituted a shuttle system cf 
light trucks to overcome the two-ton 
load limit imposed. Griffin Fuel Co. 
has arranged to station large oil 
trucks at key points throughout its 
marketing area, where 17 light pick- 
up trucks, that conform to load reg- 
ulations, are filling up with drums of 
fuel oil to be delivered over the closed 
roads. 

For other points not reached by 
the panel trucks, residents are being 
instructed by Griffin Fuel to bring 
their own containers and be served 
directly from the metered trucks. 
Newspaper ads are being run in Ta- 
coma papers telling of the company's 
24-hour service from its “traveling 
oil plant” tank trucks. (See p. 32 for 
photographs of Griffin Fuel’s emer- 
gency oil delivery service.) 

The situation is similar in other 
States. H. H. Hahn, secretary, Ne- 
braska Petroleum Marketers Assn., 
reports that the thaw has also begun 
there, and, although roads are not 
posted, “the bottom has dropped out 
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of the country roads.” He said that 
roads would remain impassable for 
trucks until they become dry and 
that situation is expected to be more 
acute this year than usual because of 
the record amount of snow on the 
ground. 

A good portion of the snow on the 
ground in Nebraska resulted from 
the record three-day blizzard early 
in January, when 18 inches of snow 
fell, accompanied by a 40 m.p.h. wind 
that blocked all roads and isolated ail 
means of transportation. The story 
from one rural town in Nebraska, as 
told by L. J. Fangman, Socony-Vacu- 
um Oil Co. Scottsbluff agent, was 
duplicated in other sections and 
shows how oil men worked day and 
night to overcome the  blizzard's 
work. 

Mr. Fangman tells how the blizzard 
paralyzed all transportation, includ- 
ing airplanes, for three days, but 


that as soon as winds diminished cski- 
equipped airplanes went aloft to drop 
food, medicine and fuel oil (in five- 
gal. cans) to farm homes where dis- 
tress signals were stamped in the 
snow. 


Tank Trucks Follow Plows 


The fourth day after the storm, 
Mr. Fangman relates, three tank 
trucks followed snow plows on three 
highways out of Scottsbluff, and rural 
fuel oil consumers were advised by 
radio of the tank truck routes. 

The trucks were met at intersec- 
tions by tractor pulled sleds, hay 
racks, trailers, wagons, etc., coming 
over fields from all directions and 
carrying anything that would hold 
fuel oil. This emergency rural serv- 
ice, Mr. Fangman says, continued 
well into the month of February be- 
fore roads were sufficiently cleared 
to permit regular deliveries. 

Reports from other states on car- 
lier blizzard conditions and on March 
road conditions follow: 

California — Orchard-heating fuel 
oil has been in good supply since the 
second week of January, and West 
Coast demands for domestic heating 
oils have been fulfilled all winter 
with ease, according to major com- 
pany representatives. Season for 


freezing temperatures has passed, 














Officers of Oil-Heat Institute of America, Inc., lay out plans for national exposition 
and convention to be held in Boston May 16-20. Left to right are: G. T. Kaufman, 
technical secretary; A. E. Hess, managing director; C. F. Curtin, secretary-treasurer: 


W. O. Spiess, secretary of the distribution division. 


(Story and program on 


page 38) 
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HEART of the 
BUTLER NeWay TANDEM 


Is This 
Revolutionary 
RUBBER 
BUSHED 
TRUNNION 


ew), The sturdy trunnion shaft 


— 4 is knurled and is held se- 
curely in the rubber bush- 
ing by a grooved steel 
casting, clamped under 
tension by four 11” al- 
loy studs and HiNuts. These long-wearing 
rubber bushings allow controlled movement 
of the unit—minimizing tire scuffing—re- 
ducing stress transmission to frame and 
body. All motion at this point takes place 
within the rubber itself, eliminating the 
wear caused by friction and moving parts. 


Over 200,000 Miles of 
TROUBLE-FREE SERVICE 


There are fewer wearing parts in the Butler 
NeWay Tandem than in the conventional 
tandem or single axle. Operators report more 
than 200,000 miles of maintenance-free and 
trouble-free service. The rubber trunnion 
bushings removed from units after such serv- 
ice still show no undue wear. 








ait 


Low Unsprung Weight 


One of the major engineering ac- 
complishments in the Butler Ne- 
Way Tandem is the drastic reduc- 
tion of unsprung weight. The tan- 
dem is designed so that unsprung 
weight of the undercarriage is at 
an absolute minimum. This means 
an important reduction in pound- 
ing and shock on tires, wheels and 
bearings. It is a well known fact 
that 100 lbs. of unsprung weight is the equivalent of 1000 
lbs. of sprung weight from the standpoint of such wear. 


2-Stage Springing 


|, = ==: Eur a, New, improved design makes full use of 
le springs to obtain easy riding. Lower 

4 stage spring leaves give empty or par- 

tially loaded tank a soft ride, free from 

road shocks and destructive vibrations. When load exceeds 
capacity of lower stage leaves, the upper leaves pick up the 


load. 
Absorbs Road Shocks 


Road shocks are absorbed by the flexing 
end of the spring and dissipated through 
the entire spring stack in the Butler 
NeWay Tandem. This eliminates one of 
the most frequent causes of destructive 
tank vibration and leakage. Spring ends are clamped in rub- 
ber and anchored securely to axles to help maintain perfect 
alignment and road load conformity. Perfect equalization of 
loads is an inherent feature of this tandem. 
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ROAD-TESTED AND PROVED 
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4+ A Tandem That Really 
ifs * SIMPLE CONSTRUCTION 
Ss * LESS TIRE WEAR 
SY 


The Butler NeWay Tandem Axle opens a new 
era in trouble-free transport tank operation. 


Costly, complicated tandem units are out. In their 
stead, this simple, safe, rugged, easy to maintain 
tandem. Startling new engineering improvements 
have been added to eliminate practically all major 
causes of tandem trouble. 


Easier handling, less tire wear, reduction of stress 
. transmission to frame and body are accomplished 
by the revolutionary new rubber bushed trunnion, 
an exclusive feature of Butler NeWay Tandems 
which gives the unit its flexibility and introduces 
the most sought-after principle in tandem axle 
construction. 


Ww eT vs 


Operation and maintenance costs are cut to the very 
minimum with the Butler NeWay Tandem. Tip-over 
action, “crowhopping,” and unwanted load transfer 
have been eliminated. The trunnion shaft is mounted 
lower than the centerline of the axles and is located 
dead-center between the axles with brake chambers 
and lever lengths exactly the same size on both 
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Cuts Maintenance Costs 


*NO LUBRICATION REQUIRED 


* LOW MAINTENANCE COST 


axles. Freedom from lubrication maintenance is 
accomplished by use of long-wearing rubber bush- 
ings which prevent metal-to-metal contact at stra- 
tegic points. 


Two-stage springing has been retained in principle 
—improved in design—to assure a soft, easy ride 
with full or empty tank. Flexing ends of springs 
absorb road shocks, prevent them from causing 
damage and leaks in the tank body. 


Five years of thorough road-testing under severe 
operating conditions have proved the stamina, 
dependability and economy of the Butler NeW ay 
Tandem. 


It is with confidence and pride that Butler intro- 
duces this new tandem unit as a great step in the 
advancement of safer, more dependable transport 
tank operation. 


Send today for complete, detailed information on 
the Butler NeWay Tandem. Mail coupon now. 
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e Kansas City, Mo. Galesburg, Ill. 
)- 

t Please send complete information 
f on the Butler NeWay Tandem. 


Also, send information on BUT- 


Dept. S 
LER Safety Transports viz: 


Tandem Axle Gals. Capacity FIRM NAME 
Single Axle Gals. Capacity ADDRESS 
Transport Trains Gals. Capacity cre 


Send all inquiries to: 7454 East 13th St 


BUTLER MANUFACTURING COMPANY 


Richmond, Calif. Minneapolis, Minn. 


Kansas City 3, Mo 


Shipyard No. 2, P.O. Box 1072, Richmond, Calif. Ba UTLE ® 


954 6th Ave., S.E., Minneapolis 14, Minn 
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barring an unexpected cold snap. 
There has been some scattered fruit 
orchard smudging in March but total 
consumption has been small. The two 
most damaging freezes occurred in 
the first half of January. Weather 
bureau officials say that damages to 


fruit were heavier than should have 
been because farmers tried to skimp 
on use of oil in orchard heaters. An 
official of the Fruit Growers Supply 
Co. reported that a number of farm- 
ers suffered unnecessary losses in 
February due to their failure to re- 





Sohio Plugs Fuel Oil with Coal Shovel Ad 
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The use of fuel oil for home heat- 
ing received a big boost in Ohio last 
week as Standard Oil Co. (Ohio) 
plugged clean, automatic oil heat in 
large newspaper space _ throughout 
the state. (The ad, which is repro- 
duced above, ran six columns wide.) 

In a strong bid for conversions 
from coal to oil, a typical ad layout 
carries a full depth (18-in.) illustra- 
tion of a battered coal shovel with a 
tag on reading: “Now you can 
throw it away!” 

Copy calls attention to the advan- 
tages of automatic heat, and asserts 
that a plentiful supply of oil has al- 
ready dropped the price. Investments 
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SERVICE 


made by the oil industry in new fa- 
cilities is credited with meeting to- 
day’s demand and preparing for to- 
morrow’s. 

The newspaper advertising is a 
one-shot campaign for the purpose 
of supplementing work being done 
through the sales department, and 
through other types of promotion. It 
was thought advisable to state pub- 
licly that there is plenty of oil, ac- 
cording to John Wieland, Sohio’s ad- 
vertising manager. It makes it easier 
for the public to believe what is as- 
serted by salesmen, he said, if the 
company puts the same facts about 
oil supply “in print.” 






fill storage tanks when fuel oil wa 
used in January. Damaging freeze 
were experienced in February, al 
though they were of shorter duratio: 
and less intensity than the Januar, 
cold snap. 


South Dakota—No hardship case 
during past month, although diffi 
culties were reported in blizzard sec 
tions. Sometimes oil trucks woul 
not break through behind snowplows 
“until last minute,” according to J 
E. Adrian, secretary, South Dakota 
Independent Oil Men’s Assn. Mr 
Adrian anticipates greater hardshi; 
during spring thaw. South Dakota 
has state law requiring that load 
weights of trucks be reduced during 
March and April to save the roads 
Roads are posted by highway engi 
neers for various weights depending 
on condition. Roads are very soft 
now as result of snow thawing dur- 
ing past week. Mr. Adrian says if 
water drains quickly and warm, dry 
weather follows, trouble may bh 
avoided, but if state has alternat: 
thaws and freezes, and periodic 01 
heavy rains, the situation may be- 
come serious. 


North Dakota—Extreme difficulties 
encountered by oil men in making 
deliveries all during February, but 
supplies arrived on time. H. F. Horn- 
ing, secretary, Northwest Petroleun 
Assn., says only critical hardshi} 
cases that came to his attention wer 
in isolated areas. State has 39 inches 
of snow where not drifted with ex 
pectation of more cold weather and 
high winds. When thaw begins, stat: 
will post roads, resulting in situation 
similar to that in South Dakota. 


Minnesota—Very little snow re- 
ported on ground, much less than 
normal. State will post some roads 
but unless. blizzard strikes. this 
month, less trouble than usual is an- 
ticipated. 


Rocky Mountains — Executive o! 
major oil company serving this area 
wired NPN: “Due to excellent co 
operation among companies in pool- 
ing, exchanging, purchasing and sell- 
ing supplies plus loyalty of truck 
drivers and agents who resorted t 
sleds, wagons and having trucks fol- 
low snowplows and then personally 
lugging emergency supplies in 5 o1 
10-gal. cans from main roads t 
farms and ranches, the oil industry 
again met and whipped the emer- 
gency in true style. As a result, I 
haven’t had a single true hardshi} 
case called to my attention. Fron 
every direction come commendations 
for the oil industry for effectively 
coping with an unprecedented emer 
gency that persisted so long in the 
Rocky Mountain region.” 


See full page of pictures on page 34 
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183 GALLONS RIDE FREE 
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| TANK UNIT BUILT BY 
ROSMAN METAL BODY 
COMPANY, INC. 





F BUILT of carbon steel this truck 
[ tank would weigh 8,500 Ibs. But by 
building it 2 gages lighter with U-S-S 
Cor-TEN its weight has been reduced 
to 7245 Ibs. 

The more than half a ton of use- 
less deadweight thus trimmed off 
makes it possible to carry 183 gallons 
f payload at no extra cost. Figuring 
hauling cost low, at % cent per gal- 
lon, this means a saving of 91 cents 
in every trip the truck makes. Day 
ifter day, through the life of the 
truck these free-riding gallons pay a 
‘rowing profit in reduced operating 
osts. 

When you use U-S-S Cor-Ten 
to build) gasoline hauling units 

ghter, you get the biggest return 
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U’S*S COR-TEN - 


from weight saving because you 
don’t have to pay an excessive pre- 
mium for weight reduction. It’s a 
fact. Today, Cor-TEN pound for 
pound costs so little more than plain 
steel, that leading truck tank build- 
ers report that they reduce weight 
with U-S-S Cor-TEn with very little 
or no increase in cost. 

Here’s something else to keep in 
mind. Cor-TEN construction does 
more than save costs by saving 


weight. Because U-S-S Cor-TEen 


in place of 1255 Ibs. of deadweight 
saved by U-S°S COR-TEN construction 


has 4 to 6 times greater resistance to 
atmospheric corrosion than plain 
steel, is 14 stronger and is tougher 
and more resistant to wear and fa- 
tigue Cor-TEn-built equipment 
stands up better—and you save on 
maintenance and repairs as well. 
Our engineers will gladly show 
you how service-tested Cor-TEN can 
be applied to your equipment — to 
cut weight, boost hauling capacity 
and reduce operating and upkeep 
costs. Write our nearest office. 


AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO 
CARWEGIE-ILLINOIS STEEL CORPORATION, PITTSBURGH & CHICAGO 


COLUMBIA STEEL COMPANY, SAN FRANCISCO - 


WATIONAL TUBE COMPANY, PITTSBURGH 


TENNESSEE COAL, IRON & RAILROAD COMPANY, BIRMINGHAM 
UMITED STATES STEEL SUPPLY COMPANY, WAREHOUSE DISTRIBUTORS, COAST-TO-COAST 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


U'S*S MAN-TEN 






U-S‘S HIGH STRENGTH STEELS 


* U’S*S ABRASION RESISTING * U-S*S MANGANESE-NICKEL-COPPER 











Fuel Oil 
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Griffin Meets The 


EMERGENCY 
OIL DELIVERY 


ANYWHERE, Regardless of Road Conditions 


Large oil trucks will be stationed af key points in the 
county where small pickup trucks will deliver oil in drums 
over closed roads 








* DASH POINT * LAKES DISTRICT 

* BROWNS POINT * MIDLAND 

* FIRCREST * NO. EAST TACOMA 
* PARKLAND * FIFE 


* AND OTHER POINTS 


CALL BR 1166 bor truck location nearest you You may bring 
your own containers and buy direct trom large metered trucks 


fect PHONE BR. 1166 ==> 
=3 GRIFFIN FUEL CO. 


This is one of several notices run by 
Griffin Fuel Co. in Tacoma, Wash., 
newspapers telling fuel oil consumers 
of company’s emergency deliveries 
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ABOVE 






This 3,000-gal. “traveling oil plant” is 
one of the Griffin Fuel Co. fleet station- 
ed at key points in Pierce County, 
Wash., to supply 17 light panel trucks 
making emergency deliveries over 
roads closed to heavy travel 


AT LEFT 


Oldest truck in Griffin fleet, a 1912 

model, was pressed into service to sup- 

ply the light truck delivery service 

making emergency fuel oil deliveries 
over thaw-softened roads 





Snow was piled high along the road from Richmond, Calif., to Fallon, Nev., when 

Lang Transportation Co., Sacramento, Calif., was transporting gasoline to supply 

the airplanes flying in “Operation Haylift.” Total of 328,000 gals of 115 octane gaso- 

line was delivered to the Army Air Force at the rate of two to five truck and trailer 
loads daily over the 612-mile round trip distance 
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How to speed and simplify 
your oil piping jobs 


SOURCE OF SUPPLY 
; > - NSIBILITY 
The answer—in a word—get everything from Crane. For — 
‘ : , STANDARD OF QUALITY 


Crane is the One Source of Supply that can simplify every 

































piping procedure, from design to erection to maintenance. 
One order to Crane covers all piping needs... for bulk 


plants, service stations, tank farms, land or marine terminals. 


One Responsibility for all piping materials—valves, fit- 
tings, pipe and accessories—helps to assure better installa- 
tions, avoids needless delays. No one can give you faster 
service than Crane, through a network of well stocked co- 
operating Branches and Wholesalers backed up by large 
factory stocks. One Standard of Quality in every item from 
the broad Crane line—whether in brass, iron, steel or 


corrosion-resistant alloys—certifies continued, dependable 





piping performance throughout your entire system. 


CENTRAL MANIFOLD on tank farm—an all-Crane equipment 
assembly of 26 4-in., 200-lb. W.0.G. double disc iron body 


Branches and Wholesalers Serving All Industrial Areas ” gate valves, and Crane screwed fittings. 


CRANE CO., 836 S. Michigan Ave., Chicago 5, IIl. 
















FOR STORAGE TANKS, Crane sup- 
plies valves, fittings, accessories and 
pipe. Shown here, Crane Standard 
Iron Body Wedge Gate Valves. 


MANIFOLD IN PIPE LINE station equipped with Crane 125- ae 
tron body gate valves, check valves and flanged fittings. 





EVERYTHING FROM... 





PLUMBING 
AND 
HEATING 


VALVES 
FITTINGS 


PIPE 
FOR EVERY PIPING SYSTEM 
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TANK- TRAILERS 


for every Z/7/7d/ hauling purpose 


CUTAWAY VIEW showing hid- 

den features of three-compart- 

ment Fruehauf Integral-Frame 

Tank-Trailer. Note deep- 
dished, braced and flanged bulkheads and baffle heads, sump 
arrangement of piping. These construction features are typical 
Fruehauf “hidden values” that pay off in performance — in 
reduced maintenance costs . . . longer life. 





* * * 


— is your liquid haulage problem? many offered you in Fruehauf-built equipment. 
Whether it is fuel, food, or chemical — 


Fruehauf builds Tank Trailers to your specific 


need. 


It is the combination of all these “engi- 
neered transportation” features that make 


Fruehauf Trailers cost less per mile, per day, 
Those features shown here are but a few of and per year than any other make. 


Send for Tank-Trailer Catalog! 


Hear Harrison Wood in “This Chang- Catalog of Fruehaut Tank-Trailers 
ing World’’—every Sunday Afternoon and latest price schedule will be 
over ABC. Consult Your Local Paper! sent FREE upon request 


‘ENGINEERED TRANSPORTATION ’”’ 
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EXCLUSIVE GRAVITY- 
TANDEM SUSPENSION 


Provides softer rides for heaviest 
load on the roughest road. Axles 
ore independently sprung through 
torsion bar springs. Carries maxi- 
um loads with minimum strain 
Tank-Trailer, tires, or under- 
irciage. Operators report it 
re than doubles tire life by 
eliminating scuffing action. 





FRUEHAUF 
DETROIT 32 
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DEEP-DISHED BULK- 
HEADS are flanged 
and braced to pre- 
vent breathing. 
Tight compartments 
with accurate ca- 
pacities are assured 
under all condi- 
tions. Single and 
double bulkheads 
are available. 


LIGHTING EQUIP- 
MENT is built to 
1.C.C. specifications. 
All fixtures are lo- 
cated to afford 
maximum protec- 
tion. Standard wir- 
ing is encased in a 
waterproof loom. 


MANHOLES are 
constructed of 
strong, lightweight, 
pressed steel. 
Hinged fill caps 
have positive-lock- 
ing levers, relief 
and check valves, 
fusible plugs. 
























































































OFFERS YOU THIS 
COMBINATION OF 
IMPORTANT FEATURES.... 


for more trouble-free miles in the operation of your Tank-Trailer 


FULL-LENGTH SAFE- 
TY WALKWAY has 
non-slip traction 
tread. Continuous 
flashing, with dams 
and drains, controls 
spillage, protects 
both the manhole 
and operator. 





EMERGENCY 
VALVES control 
flow of liquid from 
each compartment 
from inside of tank. 
Large size and rear 
location in properly 
designed sumps in- 
sure fast, complete 
discharge. 





FINER UNDERCONSTRUCTIONS 
@ Add Longer Life to Fruehauf 
Tank-Trailers 


“MULTI-RATE” SPRING 
SUSPENSION 


From ‘‘no load” through the 
entire range to heavy overload, 
Fruehauf Patented “Multi-Rote” 
Spring Suspension gives you the 
correct spring action. Ingenious 
hangers control the active spring 
length and, thus, the degree of 
stiffness. Active spring length 
decreases as load increases. 


World's Largest Builders of Truck-Trailers 


TRAILER COMPANY 


LOS ANGELES 11 


In Canada: Weston, Ontario 


82 Factory Service Branches 











Fuel Oil 


By Improved Situation 


Optimism over the improved fuel 
oil supply situation has stimulated 
interest in the national Oil Heat Ex- 
position to be held in Mechanics Hall, 
Boston, May 16-20, according to A. 
EK. Hess, managing director of Oil- 
Heat Institute of America, Inc. Ap- 
parently the oil burner manufactur- 
ers, or some of them, feel that the 
time is ripe to put something new 


TANK TRUCK OPERATORS: 


Interest in National OHI Exposition Boosted 


on Fuel Oil Supplies 


on the market. “The industry will 
show its latest equipment, and I un- 
derstand considerable in the way of 
innovation will be unveiled,’”’ was the 
guarded comment offered by Mr. 
Hess. 

The Oil-Heat Institute, as in the 
past, will hold its annual convention 
concurrently with the _ exposition. 
Headquarters will be at the Statler 


a, , 
the ashing { 
Send for FREE Bulletin 


showing ideal 
TANK PUMP DRIVE 
INSTALLATIONS 


STOW Flexible Shafting saves you plenty of money by eliminat- 
ing many of your pump drive installation, operation and mainte- 


nance headaches. 


Here’s how: 


ie) Location of pump in accessible places permits ease of service. 


2) Requires less piping—cuts piping costs—fewer joints result in less leakage. 


S The smooth working of the STOW Flexible Shaft minimizes wear. 


0 STOW Flexible Shaft 


automatically compen- 





sates for relative move- 
ment between the pump 
and power take-off re- 
sulting from distortion 
of the chassis frame 
caused by uneven 
roads. 


See how STOW Flexible Shaft- 
ing will solve your pump drive 
problems. Send today for bulletin 
showing how to: mount shaft for 
any pump location . . . determine 
shaft capacity . . . measure shaft 
length . . . layout new or con- 
version jobs. 


STOW Flexible Shafting per- 
mits a@ tank pump to be 
located at side or rear po- 
sitions, for greater accessi- 
bility. 





— 


Also meets all the require- 
ments of tank pump drive 











on Tractor-Trailers. 




















MANUFACTURING CO., INC. 
21 Shear St. 


BINGHAMTON, N. Y. 















hotel in Boston. “Visitors are urged 
to make early hotel reservations,” 
said Mr. Hess, “by writing to the 
Boston Chamber of Commerce, Hous- 
ing Bureau, 80 Federal St., Boston 
10, Mass.” 

Following is the convention pro- 
gram: 


Monday, May 16 
Institute Day 


10 a.m.—Retiring OHI board meeting 

1:30 p.m. Annual meeting—Accessory Divi- 
sion 

1:30 p.m Annual meeting—Distribution Divi- 
sion. 


4:30 p.m Show committee meeting—Mechan- 
ics Hall 


7 p.m Exposition opens 
Tuesday, May 17 
Ladies’ Day 
16 a.m Annual meeting—OHI of America 


12:30 p.m New OHI board luncheon meeting 
1 p.m Exposition opens 


2:30 p.m.—Ladies’ reception 
Wednesday, May 18 
Industry Day 
9:30 a.m Industry session 
10 a.m Ladies’ entertainment to 4 p.m 


1 p.m Exposition opens 
Thursday, May 19 
Dealer Day 
9:30 a.m Dealer day session 
1 p.m.—Exposition opens 
6:30 p.m.—General cocktail hour 
7:30 p.m.—Annual banquet and entertainment 
Statler. 


Statler 


Friday, May 20 

Architects’ and Engineering Day 
10 a.m Engineering day session. 
1 p.m.—Exposition opens. 
5 p.m.—Exposition final closing. 
Note: National Oil Heat Exposition will be at 
Mechanics’ Hall All Convention Sessior and 
Business Meetings will be held at the Statler 
Hotel 





Jobber Forms Affiliate 
To Distribute Fuel Oil 


INDIANAPOLIS Starting last 
December Gaseteria, Inc., Independ- 
ent jobber headed by Russel S. Wil- 
liams, began the distribution of fuel 
oil in Indianapolis and surrounding 
communities. Part of this move con- 
sisted of making heating oil available 
to cash and carry customers at Gase- 
teria service stations. Furnace oil 
is being delivered to domestic and 
commercial customers with two 
1,500-gal. tank trucks which have 
been added to the Gaseteria truck 
fleet. 

A fuel oil division formed to 
handle this expansion of Gaseteria is 
headed by William L. Barr. 

On Jan. 1, a new corporation, 
known as Bonded Oil Heating Corp.., 
was formed to sell and service the 
Williams Oil-O-Matic line of oil 
burners in Indianapolis and the sur- 
rounding county only. The new cor- 
poration, an affiliate of Gaseteria, 
Inc., absorbed the personnel of an ex- 
isting Indianapolis dealer for this 
equipment, and assumed the respon- 
sibilities of the dealership. 

Gene Williams, son of Russel S. 
Williams, is president of Bonded Oil 
Heating Corp. Early last fall, in an- 
other expansion move, Gaseteria, Inc. 
made its initial entrance into the 
TBA business by closing a franchise 
for the distribution of a nationally 
advertised brand of tires. 
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NLRB Car Dealer Decision Raises 
Question on Status of Oil Jobbers 


Ruling Based on Fact That Autos, Sold Under 
Franchise Plan, Came from Outside His State 


By S. H. SCHEIBLA 
NPN Special Correspondent 


WASHINGTON—tThe recent rul- 
ing of the National Labor Relations 
Board that franchised auto dealers 
come under the Taft-Hartley Act 
points to the possibility that the 
board may issue a similar ruling cov- 
ering oil jobbers. 

The labor law covers all businesses 
which affect interstaie commerce. 
Any substitute law for the Taft- 
Hartley measure is almost certain to 
take in the same scope. 

The auto case involves M. L. Town- 
send, a dealer in new autos in Santa 
Maria, Cal., and the International 
Association of Machinists, an Inde- 
pendent union. Townsend also sells 
gasoline and oil, but the ruling that 
he is engaged in interstate commerce 
was made on the basis of his auto 
sales. His income from selling the 
labor of mechanics and gasoline and 
oil totaled $79,737 during 1947, com- 
pared with total sales of $346,341. 


No breakdown was given between the 
income derived from the mechanics’ 
work and that from gasoline and oil. 

Since the board has ruled that 
Townsend is involved in interstate 
commerce, his oil transactions as well 
as his auto dealings will come under 
the Taft-Hartley act and consequeni- 
ly the jurisdiction of the NLRB. 


NLRB officials said that so far no 
case has come before the board on 
the specific question of whether or 
not oil jobbers are involved in inter- 
state commerce. They acknowledged, 
however, that if such a question does 
come before them, they would be 
guided by the history of the Town- 
send case. 

The basis of the board’s decision 
that Townsend is involved in inter- 
state commerce was that the point 
of origin of a substantial number of 
the automobiles he sold was outside 
the state of California. Townsend 
himself did not buy his autos outside 
California. Since some of them were 
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BLAW-RNOX 


ELECTROFORGED STEEL 


manufactured outside the state, how- 
ever, the board said that interstate 
commerce was involved. 

If the panel applied the same rea- 
soning to a dealer who received his 
main income as an oil jobber, it pre- 
sumably would say that if he sells 
oil in one state which was produced 
in another, he is engaged in inter- 
state commerce, even though his di- 
rect suppliers are within the state. 

The NLRB contends that the na- 
tional distribution of new automobiles 
on a franchise basis is not local in 
character—even the dealer part of 
the distribution. If it is consistent in 
its reasoning, then the tribunal also 
would probably maintain that the na- 
tional distribution of petroleum on a 
franchise basis is not local in char- 
acter. 

The ruling in the Townsend case 
is far from being a cut and dried one. 
In making it the board overruled one 
of its trial examiners, Martin S. Ben- 
nett, who found Townsend was not 
involved in interstate commerce. 
Bennett pointed out that Townsend 
receives his new autos from Hudson 
Sales Corp. which is the direct Jdis- 
tributor in the area for the Hudson 
Motor Car Co. 

“There is no evidence of any cor- 
porate connection between the two 
concerns,” Bennett said. “The record 
is also silent as to the place of manu- 
facture or assembly, as the case may 
be, of the automobiles sold by the 
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BLAW-KNOX COMPANY 
2120 Farmers Bank Bidg., Pittsburgh 22, Pa. 
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Here are the working stages 
of the FE: 


1. 1stStage—Pipe Scale, etc. 


2. 2nd Stage—25 Microns or 
Larger 


3. 3rd Stage—5 Microns or 
Smaller 


4. Water Accumulator 
Chamber 







5. Air Eliminator Mechanism 


6. Steam or Electrical Im- 
mersion Heaters, if de- 
sired. 




























The combination Water Sep- 
arator and 3-Stage 5-Micron 
Filter handles the job in 
ONE installation. 


Warner Lewis 


COMPAN Y 


BOX 3096-N -TULSA, OKLAHOMA 


Please Send More 
information on 
Excel-So Separators/ Filters 







































dealer, Hudson Sales Corp., to the 
respondent (Townsend).” 

The board said, however, that it 
took jurisdiction over Hudson Sales 
Corp. back in 1946 after it found that 
the latter purchased Hudson automo- 
biles, parts and accessories, valued in 
excess of $1 million, of which more 
than 75% were received from points 
outside the state of California. 

Examiner Bennett said, however, 
that even if it could be proved that 
the cars were shipped across state 
lines immediately after their manu- 
facture, this would not be sufficient 
grounds for NLRB to assume juris- 
diction over the Townsend business. 

Other Cases Cited 

Bennett cited several other NLRB 
decisions in support of this point. 
He said that the board’s taking of 
jurisdiction over a retail truck dealer 
in the Liddon-White case is not suf- 
ficient grounds for exercising juris- 
diction over Townsend. Bennett ex- 
plained that in the Liddon-White case 
all the trucks were shipped directiy 
to the dealer from outside the state. 

“In the Puritan Chevrolet decision, 
which is probably the closest on the 
facts to the subject case,” the exam- 
iner said, “the board took jurisdic- 
tion over a retail car dealer, all of 
whose purchases of new automobiles, 
valued at $254,000 annually, were re- 
ceived from outside the state within 
which it was located, and all of 
whose sales were delivered within 
the state.” Bennett emphasized at 
this point that Townsend receives his 
autos from a distributor who is with- 
in the state. 


Signed With Reluctance 


NLRB Chairman Paul M. Herzog 
signed the decision in the Townsend 
case with reluctance. He explained 
that he was “reluctant to exercise 
the board’s jurisdiction over an en- 
terprise with so many local attri- 
butes.” 

Herzog added, however, that he felt 
himself bound by the majority deci- 
sion in the Liddon-White case, de- 
cided April 6, 1948. It was over 
Herzog’s dissent that the panel took 
jurisdiction over retail auto dealers 
in the case. By that decision, he said, 
the board “chose a path which snould 
now be followed without regard to 
minor factual distinctions between 
one case and another.” 

The Townsend case now goes back 
to Examiner Bennett who must proc- 
ess it on the basis of unfair labor 
charges against the dealer by the In- 
ternational Association of Machinists. 

After Bennett reaches his decision 
on the basis of the unfair labor 
charges, the case again may be 
brought before the board on an ap- 
peal. After the NLRB reaches a de- 
cision on the charges, its rulings on 
them and the interstate commerce 
issue then will become subject to 
court enforcement. It would be pos- 
sible for the courts to throw out the 
case on the basis that interstate com- 
merce is not involved. 








The MONEY SPOT 


FOR YOU, whistling VENTALARM ® sig- 
nal puts chauffeurs on more Money 
Spots each day. Allows deliveries to be 
made quickly, accurately, safely without 
entering home. Prevents spills, eliminates 
repeat calls. Decreases truck mileage. 
Saves man and truck time. Aids dispatch 
planning. Gives accurate tank inventories 
for degree day use. Decreases run-outs. 
Over a million in use. Slashes delivery 
costs by 20% to 30% 

Old Tanks easily equipped. Model LC 
VENTALARM signal permanently installed in vent 
line in 15 minutes. Pays for itself in 


a few deliveries. See your supply 
house or write us for literature. 


Your decision NOW will 
make yourcompanyMONEY. 


SCULLY SIGNAL COMPANY 


79 FIRST STREET, CAMBRIDGE, MASS. 


VENTALARM: 


WHISTLING TANK FILL SIGNAL 

































Control Corrosion With 


ALOX 


ESTERS 


Synthetic methy! esters of 
long chain oxygenated 
hydrocarbons derived from 
Partially oxidized petroleum 
fractions by the Alox 
process. 


















EFFECTIVE CONTROL 
of Corrosion in: 










@ Internal Combustion Engines 
@ Hydraulic Systems 

@ Turbine Systems 

@ Fabricated steel parts during 
processing, storage or shipping. 











As little as 1% of ALOX 350 
additive is found to be effective in 
producing the metal wetting and 
anti-corrosive characteristics desired. 

Write for new ALOX Technical 
Bulletin No. 3 covering description, 
listing of chemical and physical 
properties, and suggested uses of 
ALOX 350. 


ALOX 


CORPORATION 


3949 Buffalo Avenue 
Niagara Falls, New York 
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BARGING ON OL’ MAN RIVER 





Oil Barge Fleets on the Move; Due 
In St. Paul First Week in April 


During the navigation season now opening, Dorothy Warren will write 
for NATIONAL PETROLEUM NEWS a column on oil barging on the Missis- 
sippi. She has been covering river activities for the St. Paul Dispatch- 
Pioneer Press for 12 years, and last fall received a plaque from the Pro- 
peller Club of the U. S. honoring her for her column “Ol’ Man River” 


in the St. Paul newspapers. 


By DOROTHY WARREN 
NPN Special Correspondent 


A sure sign of spring on the up- 
per Mississippi is the deep-throated 
whistle of the first towboat of the 
season as it blows for a landing. 

There will be whistle talk on the 
waterfront in St. Paul during the first 
week in April when the oil fleet 
comes in. This city with the largest 
oil storage terminal on shallow water 
in the country will be receiving the 
first barge cargoes of the year. 

A Federal Barge Lines’ towboat 
with a Coast Guard ice-plow on the 
lead barge of a coal tow is expected 
in port about April 3. Lake Pepin, 54 
miles downstream from St. Paul, will 
be the only ice-blockade of the river. 
Twenty-two inches of ice was re- 
ported in the lake early in the 


month by the St. Paul district engi- 
neer’s office. Latest reports indicate 
the ice sheet is fast becoming honey- 
combed. 

About a dozen oil tows are sched- 
uled into the Twin Cities during the 
first 10 days of the month, some 
stopping enroute at terminals in 
Bettendorf, Iowa; La Crosse, Wis., 
and Winona, Minn. 

Loading in the St. Louis. area 
March 20 for St. Paul terminals will 
be a Lake Tankers’ boat for Shell, 
the motor-vessel E. B. Ingram for 
Wood River Oil and Refining Co, St. 
Paul Socony, and a Butcher-Arthur 
boat with crude oil for Northwestern 
Refining Co. in St. Paul Park. W. H. 
Barber and Clark Super Gas termi- 
nals will each receive barge deliveries. 

In Minneapolis, Western Oil and 


Fuel Co. will have the Minnesota 
Husky, Husky No. 1, Chilie Simpson 
and Johnny Walker with deliveries 
also made at their Winona terminal. 
The Ernest Weir of the Mississippi 
Valley Barge line will load at Lock- 
port on the Illinois river March 25 
with eight barges for Texaco Co., 
two for La Crosse and four into 
Minneapolis. Pure Oil will have one of 
their own towboats with a cargo for 
the Twin Cities and the Francis M. 
Houghland is Minneapolis bound. 

Working in the upper river are 
three Coast Guard cutters servicing 
aids to navigation. The buoy tenders, 
Popular, Sycamore and Lantana were 
reported to have left Grafton, IIL, 
March 7. U. S. engineers announced 
all docks in operation. 

The majority of the oil companies 
will have their fleets traveling the 
Mississippi by March 25. Operators 
aren’t worried about flood waters in 
the upper river, even though the Mis- 
souri is pouring out its valley into 
Ol’ Man River just above St. Louis. 
High water in March and April is a 
usual condition and tows are cut 
down accordingly. This doesn’t make 
much difference in the average speed 
of the vessel, but there is a loss in 
revenue. However, when the river is 
back to pool stage towboats make 
up losses with heavier tows. 


MODERN QUALITY BULK STORAGE TANKS 


Expertly Designed and Welded A 


for absolutely tight, long 
Underground Service 


wre. bY 
| MODERN WELDING CO 


GOPEAN 
TANKS 


FY 
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NEWARK, OHIO 







we. OF 


VACBERN WELNG CO 


MODERN WELDING COMPANY 
Manufacturers and Jabricators of Steel Products 


OWENSBORO, KY. 


Write for Catalogue 
and estimates on 


Special Installations. 





ORLANDO, FLA. 


STORAGE TANKS FOR THE PETROLEUM INDUSTRY 


Sales Offices in Principal Cities 


Export Office: 238 Saratoga Street, New Orleans, La. 
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JOBBER MANAGEMENT 





Service Is Independent's Watchword 
In Meeting Challenge of Competitors 


Keeping Customer Happy and Efficient Over-All 
Operations Bolster Profits to Oil Marketer 


By LEONARD CASTLE 
NPN Staff Writer 


3y stressing the importance of 
service to all customers, and formu- 
lating a specific service program for 
his farm accounts, Elmer’ (Bus) 
Lohr, owner of the Lohr Petroleum 
Co. in the northeastern Nebraska 
town of Columbus (pop. 9,500), has 
built up one of the largest jobbing 
businesses in the area. 

When Mr. Lohr purchased the busi- 
ness in 1941, it consisted of one bulk 
plant with a capacity of 48,000 gals. 
and two service stations. Today 
consists of five bulk plants with a 
total capacity of 159,000 gals., serv- 
ing 15 stations. In 1941, he _ sold 
750,000 gals. of gasoline, tractor fuel 
and fuel oil. Sales of these products 
in 1948 topped 2,000,000 gals. 

Features of Mr. Lohr’s operation 
mee s 

1. He leases most of the bulk 

plants and service stations and 

then subleases them at cost to 
the operators, thus keeping his 
capital investment at a minimum. 

2. To attract and maintain the 

all-important farm trade, all his 
employes are schooled in help- 
ing the farmers fill out their com- 
plicated state gasoline tax re- 
fund forms. This service is given 
free. 

3. Every four months he dis- 
tributes useful and attractive ad- 
vertising favors to his regular 
customers. 

1. Every two weeks he fea- 
tures some _ particular article 
from among the large list of TBA 
items and household appliances 
he handles. 

5. It is an inviolable rule that 
no other oil company in the area 
can give more efficient and 
courteous service than the Lohr 
Petroleum Co. 

6. He operates the only gaso- 
line pumps and maintains the 
only storage at the Columbus 
Airport. 

7. His 4,050-gal. transport, in 
which he hauls most of his prod- 
ucts from Omaha, is maintained 
in perfect operating condition at 
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This is one of a series of 
articles, exclusive in NATION- 
AL PETROLEUM NEws, on the 
management of typical Inde- 
pendent oil jobber businesses. 
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all times and in more than 250,- 
000 miles of travel has never had 
an accident. 


Began Business in 1932 


Mr. Lohr entered the petroleum 
business in September, 1932, when 
he leased a Phillips service station 
in Columbus, his home town. He 
had graduated the previous spring 
from the University of Nebraska with 
engineering degree but in those 


days there were a hundred applicants 
for each engineering job. In succeed- 
ing years, Mr. Lohr has decided that 
for him, perhaps the depression of 
the early ’30s was a blessing in dis- 
guise. 
For a year and a half he operated 








the station and in 1934 took a job 
with Phillips Petroleum Co. as sta- 
tion supervisor in eastern Nebraska. 
Subsequently he was promoted to 
district salesman and jobber repre- 
sentative. In 1940, when Phillips be- 
gan converting its direct marketing 
in the area to jobber operations, Mr. 
Lohr was given the opportunity of 
buying a business in Nebraska or 
being transferred to another state. 
He decided to settle down in Colum- 
bus. 

The bulk plant he purchased had 
a capacity of 48,000 gals. which 
gradually was increased to the pres- 
ent 81,000 gals. In addition, today 
he leases these neighboring bulk 
plants, with a total storage of 78,009 
gals.: Platte Center, 24,000; Monroe, 
12,000; Genoa, 26,000, and Silver 
Creek, 16,000. 

Mr. Lohr explained that he makes 
no profit on the subleases of these 
four bulk plants and 13 of the 15 
service stations. He charges the op- 
erators the same rental called for 
in his original lease. 

“The advantages of this arrange- 
ment are,” he said, “that I don't 
have to pay any compensation or 
social security, and am not concerned 
with employe hiring and firing at 
these places. And it keeps my cap- 
ital investment at a minimum.” 

The practice of aiding farmers in 





View of the largest of five bulk plants operated by Lohr Petroleum Co. of Columbus, 
This one has capacity of 81,000 gals. while total capacity of all the plants 
is 159,000 gals. Also shown is Mr. Lohr’s transport which makes daily round trips 
to Omaha, 85 miles away, for products 
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THE “red” )| " 


DIESEL LOCOMOTIVES—in 1938, there were 
262 mainline Diesel locomotives. In 1948, the 
number was in excess of 5,000. Seven out of 
ten Diesel locomotives in passenger service, 
and three out of four hauling the new fast 
freights, bear the General Motors nameplate.* 
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Ereghoend tines SS DIESEL COACHES—In 1938, less than 200 
ae : — Diesel coaches were in operation. By 1948, 
7 — ————t . . the number had multiplied to over 18,000. 

GMC production has accounted for more than 
90 per cent of the total. Latest examples of 
GMC's Diesel coaches are the streamlined 
Greyhound inter-city coach and the long, low 
55-passenger transit model, shown at left. 
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GMC p 
DIES engines ope frucks are :; 

EL TRUCKS—in 1938, there were less than the D; the same h POWered by 
500 Diesel trucks. By 1948, the number had dae tesel locomotive. © {4°si8n a 
jumped to 12,000. In recent months, GMC many of the nara Which p il 
has produced nearly 30 per cent of the This hi nest, fastest trains 
total. Shown below is a GMC cycle 4nced and exclusiy P 


200-horsepower Diesel tractor.* 
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*Estimated figures based on latest 
available information 
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Today’s 
Oil News 


Today! 





... The TIMELY way 
. . . The RELIABLE way 
... The OILGRAM way! 


More than 9300 words a day 
. . . flashing over 2400 miles of 
leased teletype wires . . . all 
within the space of a few hours 
. . . to bring operating-manage- 
ment oilmen the latest in oil 
news as it happens all over the 
country. 


That's the dramatic story of 
Platt’s OILGRAM News Service 
and the essential function it per- 
forms for the oil industry. 


OILGRAM News Service sub- 
scribers depend upon these 
daily, of-the-minute, oil-news re- 
ports. It is “Standard Operat- 
ing Procedure” in many large 
and small oil companies through- 
out the country for key operat- 
ing personnel to read OILGRAM 
every day. 


Why not try it yourself .. . 
for three full weeks . . . at our 
expense. See how valuable 
these news reports can be to 
you in the daily operation of 
your oil business. 


Write us today and we'll 
enter your FREE TRIAL SUB- 
SCRIPTION immediately. 
Address your letter to Room 
519 at the address below. 


OILGRAM 


NEWS SERVICE 


i 2 ee ee ae oe 
CLEVELAND 13 se ee OH! 0 











A daily oil news reporting service 





making out their tax refund forms 
has been of inestimable value in 
building up and retaining a big farm 
trade, despite the presence of strong 
farm co-operatives in the area, Mr. 
Lohr said. These forms must be 
turned into the state by the farmer 
every six months. Different refunds 
are allowed for the various crops. 
For example, the farmer may be al- 
lowed an approximate refund on 400 
gals. of fuel at the rate of 4c a gal. 
on each 100 acres of wheat; on ap- 
proximately 600 gals. for each 100 
acres of corn. The farmer brings his 
cash refund invoice to the Lohr Pe- 
troleum Co. and one of its employes 
figures out the proper refund claim 
and lists it on forms provided by 
the state. It requires about five min- 
utes for a Lohr employe to make out 
the form and this saves the average 
farmer considerable time and effort. 
No Gadgets 

In giving away advertising favors, 
Mr. Lohr attempts to find items that 
perform a useful function for the 
motorist rather than being merely 
another gadget. Some of the gifts 
recently presented to his regular cus- 
tomers include window — scrapers; 
dash board racks for holding glasses, 
cigarets, etc., within convenient reach 
of the driver; rubber dish scrapers, 
desk calendars and thermometers. 

In pushing the sale of some par- 
ticular TBA item every two weeks, 
Mr. Lohr heralds the event with at- 
tractive signs at the station and 
gives bonuses to the employes with 
the highest sales record during the 
period. In recent months, these cam- 
paigns have featured such articles 
as tires and tubes, batteries, frozen 
food cabinets, radios, irons and toasi- 
ers. 

Company’s Rule of Service 

Discussing his company’s rule on 
service, Mr. Lohr said: 

“Service accounts for 90% of your 
business and that’s the reason we 
insist always that no one can give 
better service than Lohr Petroleum 
Co. We find out what our competi- 
tion is doing and we do it better. 
If someone comes up with a new 
idea we improve on it. There’s no 
question that our insistence on the 
best service in the area has had a 
lot to do with the success of the 
business.”’ 


Sells to Private Fliers 


At the Columbus Airport, Mr. Lohr 
maintains two pumps and two stor- 
age tanks with a total capacity of 
3,000 gals. for 80 and 90 octane 
aviation gasoline. Columbus has no 
regular airline service but Lohr Pe- 
troleum sells about 3,000 gals. a 
month to private fliers and is look- 
ing forward to the day when the 
city becomes a regularly scheduled 
commercial stop. 

The transport truck, which Mr. 
Lohr purchased in 1945, makes an 
average of eight round trips a week 
between Columbus and Omaha, a 













Today's 
Oil Prices 
Today! 





OILGRAM 
NEVER 
SETS 
PRICES 
IT REPORTS THEM. 


Platt’s OILGRAM Price Service 
has long been recognized for 
its accurate, reliable reporting 
of daily prices at which petro- 
leum products are moving, sell- 
ing or being offered. 


To insure complete accuracy, 
OILGRAM price reporters make 
from 150 to 200 local and long 
distance telephone calls each 
day to check the prices on near- 
ly 600 different petroleum prod- 
uct listings published in OIL- 
GRAM. 


This authoritative, depend- 
able oil-price reporting service 
has become a business neces- 
sity in today’s rapidly fluctuat- 
ing oil-market picture. That's 
why we invite you to accept, at 
our expense, a three-week trial 
subscription to Platt’s Daily OIL- 
GRAM Price Service. 


This invitation is extended to 
you personally, and to any oil- 
man of your acquaintance who 
needs accurate, daily, oil-market 
price information. 


Write us today on your 
business letterhead and 


we'll enter your personal 
Three-week Trial Subscrip- 
tion immediately. Address 
letter to Room 519 at the 
address below. 


OILGRAM 


PRICE SERVICE 


i ee eee 
OoOn:o 


A daily oil price reporting service 
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distance of 85 miles. He credited 
Fred Walden, the driver, with keep- 
ing the truck in such exceptional op- 
erating condition and with main- 
taining an outstanding safety record. 
Because of Mr. Walden’s almost lov- 
ing care, the truck was driven 204,- 
000 miles before it was necessary 
to overhaul the motor. During all 
those miles, the engine had under- 
gone one valve regrinding job. 

As an incentive for maintaining 
the safety record, Mr. Lohr gives 
the driver a bonus for each year 
without an accident. The transport 
delivers 98% of the products sold 
by the company because Mr. Lohr 
has determined that this is a cheaper 
and more efficient method of trans- 
portation. 


Appeals to Sportsmen 


Mr. Lohr is an ardent believer in 
the value of local radio advertising. 
Last fall he sponsored broadcasts 
of the Columbus High School foot- 
ball games. Duck hunting is a ma- 
jor sport in this section of Nebraska 
and next fall Mr. Lohr plans a series 
of daily weather broadcasts beamed 
particularly for the local nimrods. 
In addition to actual weather data, 
these broadcasts will contain infor- 
mation as to when and where the 
jucks are moving and other facts of 
interest to hunters. 

Feeling that the days of competi- 
tive marketing are returning, Mr. 
Lohr is planning to embark upon a 
$35,000 building and remodeling pro- 
gram this spring at his two Colum- 
bus service stations. At his main 
station in downtown Columbus, he 
will erect a new building containing a 
spacious showroom and large dis- 
play window for TBA items and 
househo!d appliances. He also will in- 
stall three new storage tanks to re- 
place three old ones which have been 
underground for the past 20 years. 
At his highway station at the edge 
of town, Mr. Lohr will erect a new 
restaurant and service station comi- 
bination. 


Oil Law Forum Set for 
Dallas March 23 to 26 


DALLAS—A four-day forum on oil 
and gas law will be held here by the 
Southwestern Legal Foundation of 
Southern Methodist University March 
23-26. It will provide professional 
instruction and an exchange of ex- 
pert opinion on a high technical lev- 
el for all those with a thorough 
grounding in the subjects to be cov- 
ered, 

A schedule of lectures and discus- 
sion topics can be obtained from 
Gordon R. Carpenter, Southwestern 
Legal Foundation, SMU School of 
Law, Dallas, Texas. Sessions begin 
at 9:00 a.m. each day and last until 
6:00 p.m. ° Typical lectures cover 
various phases of unitization agree- 
ments, federal and state regulation, 
engineering and legal aspects of valu- 
ition, and a group of tax problems 
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affecting ownership, operation and 
transfer of oil properties. The regis- 
tration fee for those who are not 
members of the Southwestern Legal 
Foundation is $35. 


Refinery Metals on Agenda 
Of Los Angeles Conference 


LOS ANGELES — Latest develop- 
ments in refinery metals designed for 
extreme temperatures, plus develop- 
ments in overcoming metal corrosion 
have been written into the program 
of technical sessions scheduled for the 
Western Metal Congress, April 11-15, 
Shrine Convention Hall here. Western 
Metal Exposition will run concurrent- 
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ANSWERS 


TO COUPLING PROBLEMS 


INTERNATIONAL 


HOSE COUPLINGS 


Save on hose replacement, 


ly with the congress and will feature 
both operating and non-operating ex- 
hibits on what is new or improved in 
metals, welding supplies and equip- 
ment, inspection and testing aids, ma- 
terials handling, metal cutting, ma- 
chining equipment and tools. 

Technical sessions will be spon- 
sored by the American Society for 
Metals, American Welding Society, 
American Foundrymen’s Society and 
American Institute for Mining & Met- 
allurgical Engineers. Among societies 
co-operating are: American Chem- 
ical Society, American Petroleum In- 
stitute, American Society of Tool 
Engineers, Pacific Coast Gas Assn. 
and Western Oil & Gas Assn. 


filling time and service costs 7. STREAM-FLO Permanently Attached 


International Couplings hold tighter, 
without slipping or seepage. Hose life 
is lengthened because there is no “wick- 
ing” to permit hose disintegration at 


the coupling. 


International STREAM-FLO and INTER- 
FLO Couplings, when attached, have a 
smooth bore the same size as the hose, per- 
mitting a full, unrestricted flow of fluid. 
UNI-FLO Couplings are quickly attached 
or reattached in the field with ordinary 


mechanic’s tools. 


From oil field, refinery, bulk plant to 
service station, there is an International 
Coupling, especially suited to the require- 


ments of every transfer point. 





The INTERNATIONAL METAL HOSE CO. 
1523 East 45th St., Cleveland 3, Ohio 


ag | Please send me with no obligation your coupling 
| catalog and price list. 


COMPANY 


Couplings. Size 34° x 44" to 2” 
et 





2. UNI-FLO Reattachable Couplings. 
Sizes %" x %" to 3” x 3". 





3. INTER-FLO Interchangeable Sleeve 
Permanently Attached Couplings. 
Sizes 21/2" x 22" to 4" x 4". 
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‘Corkscrew’ Plan Gets Wide Attention; Space for 


477 Cars Is Provided in Unusual Arrangement 





General Petroleum’s new garage in Los Angeles features a 60-foot wide spiral 
ramp from basement to roof, giving a one-story effect in a six-story building. The 
unique design saves an estimated 30% in construction and maintenance costs 












































Schematic drawing illustrates the function of the 60-foot wide spiral ramp of Gen- 
eral Petroleum’s new “corkscrew” garage in Los Angeles. There's parking space 
for 477 cars in the six story $750,000 building. The garage is an adjunct to a large 
new office building. which will be General Petroleum’s headquarters. The office 
building is scheduled to be opened on April 1. A Los Angeles ordinance requires 
that a company erecting a new office building must provide garage space 
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General Petroleum’s New Garage in Los Angeles 


Has Lubrication and Wash Equipment on the Roof 





By NPN Special Correspondent 


General Petroleum’s ‘corkscrew’ 
garage is taking the play away from 
the 7,000,000-plus_ office building 
nearing completion in Los Angeles. 

The six-story garage represents a 
new approach to downtown garage 
design, contributing a bit of relief 
from the congestion which charac- 
terizes Los Angeles’ parking facili- 
ties. A 60-ft. wide spiral ramp, con- 
tinuous from basement to roof, pro- 
vides two center traffic lanes and 
parking spaces on both sides. 

There are parking facilities for 
477 automobiles. Cars are parked 
at right angles to the center traffic 
lanes. After entering the garage 
from any of three ground floor en- 
trances, the driver takes his car up 
the center lane, with 4™% grade, until 
reaching his assigned stall. 


With or Without Attendants 


Then the driver descends either by 
elevator or stairs, both located in th« 
core of the spiral. The building can 
be used either as a self-parxing or 
attendant-operated garage. 

Two gasoline pumps are located on 
the ground floor. A complete servic: 
station, with lubrication and wash 
racks, is on the roof. This site was 
chosen to eliminate the congestion 
produced when they are on a busy 
ground floor. 

The garage is believed to be ade- 
quate for the needs of General Pe- 
troleum and personnel of the 30 ten- 
ant offices in the home building up 
the street. Rate is $15 a month per 
stall. That includes a lube and wash 
job a month, daily dusting and any 
routine service. 

The $750,000 garage is an after- 
thought that made money. When 
plans for the office building had been 
approved, it was discovered that a 
city ordinance requires provision for 
parking space for employes. It calls 
for one-car space for every 1,000 
square feet of office space. Ther 
are 367,000 square feet of useful of- 
fice space in the new building. 


For 30% Less 


Planners decided that it would br 
easier to construct a separate garagt 
than revise the plans. It was, and 
cheaper, too. It is estimated that 
basement garages cost about $500, 
000 a floor. General Petroleum cost 
accountants figure the corkscrew 
garage cost 30% less than a conven 
tional garage. 

Wurdeman & Becket, architects . 
have received numerous inquiries fo! 
details and specifications. 
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WHAT ss DEALER HELP anyway 


Here at Mid-Continent we’ve found that it 
begins with top-quality products—like D-X 
Motor Oil. We’ve done everything we can 
to “build in” all the elements needed to 
make D-X Motor Oil a complete lubricant. 
That’s why you can sell it on a positive 
money-back guarantee! 
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poes it PAY orF? YOU BET! 


Thousands of holders of a D-X Franchise 
have found Mid-Continent Petroleum Cor- 
poration’s complete program of dealer help 
is a real profit-builder. The whole story is 
contained in the new D-X Dealer Service 
Plan —just off the presses. For complete 
details, write to Mid-Continent today. 


\1ID-CONTINENT PETROLEUM CORPORATION 


Waterloo, la. Terre Haute, Ind. TULSA, OKLA. Chicago, Ill. Omaha, Nebr. 
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PLANNING FOR PROFIT 





This article, the fourth in a series of Planning For Profit, tells 


Many Jobbers Plan Expansion to Keep 
Pace with Growth of Oil Marketing 


the industry as a whole. See NPN 


about the kind of estimating being done by Independent oil jobbers 
to handle an anticipated increase in business. 


By NPN Staff Writers 


How much should an Independent 
jobber expand? A 22% rise in de- 
mand for the oil industry as a whole 
over the next five years will not auto- 
matically increase his gallonage by a 
like amount. Profitable new business 
will not be forced on him—he will 
have to go out and get it. He may 
get more than the national average 
or he may get less, but he will have 
to be ready to handle both present 
and anticipated volume on a low cost, 
efficient basis. 

Just to get his share of the mar- 
ket the Independent jobber will have 
to improve his retail outlets, besides 
soliciting more farm and commercial 
accounts, or home heating business. 
New service stations may be required 
at both new and old locations. It 
may be advisable to install larger 
underground storage to reduce de- 
livery expense. 

New and faster trucks and more 
efficient bulk plants have to be plan- 
ned to fit estimated future demands. 
As every marketing operation has 
its own peculiarities as to size, type 
of customer and present condition of 
equipment its expansion needs have to 
be figured individually with a lot of 
care. Decisions have to be reached 
as to what kind of expansion will en- 
able the whole business to operate 
on the lowest possible distribution 
cost per gallon. 


Small Plants Must Be Efficient 


What we need now is more modern 
equipment in all of the front line 
distributing points. The spectacu- 
lar improvements such as the large 
new shore and pipeline terminals, the 
fleets of 5000 gal. trucks, the high 
powered multi-metered loading racks 
and the big underground tank in- 
stallations for service stations are 
fine as far as they go. Opportunities 
for savings are present in the same 
proportion in smaller plants. Profits 
for the Independent jobbers depend 
on their attaining the same kind of 
efficiency, as many of them are ex- 
pecting to do. 

Engineering departments of major 
oil companies are studying the pos- 
sible economies of better equipment 
all along the line from the refinery 
to the customer’s car, home or plant. 
Operations managers and their staffs 
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are working on better methods of 
co-ordinating men and equipment to 
save time and cut costs at all dis- 
tributing points. The emphasis this 


‘year will not be on more capacity 


for its own sake, but on more profit- 
able capacity. 


Engineering Help Available 


On layout, design and equipment 
problems many of the large com- 
panies make engineering help avail- 
able to a jobber if he wants it. This 
fact is not always well known. 

The reason supplying companies do 
not emphasize the helpful services 
most of them are willing to render 
their jobbers is that some jobbers, 
as a matter of principle, believe that 
their relationship with the supplier 
should be limited strictly to that of 
buyer and seller. Because jobbers 
own their businesses, it is recognized 
that they have every right to run 
them as they see fit. 


For example, a jobber specialist 
for one of the large oil companies 
told NATIONAL PETROLEUM NEWS 
recently that his company will de- 
sign service stations and bulk plants 
for its jobbers, plan delivery 
tems, help on accounting methods 
and on sales and merchandising prob- 
lems. It is his company’s policy, 
however, simply to make known that 
such help is available without ever 
pressing the point. 


sys- 


Some jobbers have used such as- 
sistance with what they regard as 
substantial benefit to themselves. 
Whether to accept whatever services 
are available is a matter for individ- 
ual decision by jobbers planning ex- 
pansion or rehabilitation porgrams. 


Jobbers Surveyed on Expansion 


To learn what Independent jobbers 
are thinking about their business 
futures, what replacements’ they 
would need, and what equipment they 
would have to add, NATIONAL PET- 
ROLEUM NEWS surveyed some 75 oil 
jobbers around the country. 


Obviously a 22% rise in the 
national level of petroleum demand 
would not have a uniform effect in 
all areas, but to provide some basis 
for calculating each was asked what 
he would do if his own volume grew 
22% in the next five years. (This 


is the rate of growth forecast for 






Feb. 23, p. 28). Each estimated how 
it would affect his particular situa- 
tion and what changes he would have 
to make to meet new conditions. 


One jobber offered this comment: 
“I expect to equal or better the 
national trend year by year. Gaso- 
line sales nationally are expected to 
increase 6% this year but I should 
go 9%, and I am also going after a 
good increase in TBA sales.”’ 


Getting His House in Order 


One smaller jobber with a modest 
expansion program involving expendi- 
tures of $35,000 for remodeling two 
retail outlets explained why he was 
starting now: “I feel that the time 
has arrived when we are going to 
have to fight for business. Competi- 
tion is getting tougher and I want 
to get my house in order for the day 
when the best looking station, giving 
the best service, is going to get the 
bulk of the business.” 


Improvements at his two stations 
will consist of larger underground 
storage tanks, and larger showrooms 
with big display windows. He ex- 
pects new display facilities will in- 
crease sales of TBA merchandise and 
household appliances by 200% or 
300%. Within the next two years he 
plans to equip all his service stations 
with new low type pumps. 


Another jobber says that expansion 
in his area will mean more equipment 
of the kind needed by industrial ac- 
counts for storage and handling of 
petroleum products’ inside their 





A Repeat Business 


The repeat character of the 
petroleum business’ saves it 
from ‘backlog’ troubles. Un- 
like the producers of tractors, 
oil burners, automobiles and lo- 
comotives, a period of decline 
does not necessarily follow 
when supply catches up with 
demand. 

On the contrary oil market- 
ing can keep on growing. It 
must not only fill the continu- 
ing needs of an expanded group 
of customers, it must plan to 
serve new ones to come in the | 
future. In planning to distrib- | 
ute a larger volume of products | 
it will be important to aim for 
new standards of efficiency and 
low cost. 
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Railroads want longer periods of 
time between overhauls and less 
down time. That’s what they are 


getting from refiners who supply 





diesel lubricating oils treated with 


Paramins. 





RAMINS make sood oils and fuels hetter! ENJAY COMPANY, INC. 


: 


H i 4 4 
iy Sy “Viiv Wii t Vig 


SS 15 West 51st Street 
NE —for improved viscosity index.PARAFLOW —for lower stable pour.PARATAC — New York 19, New York 


for tacky oils and greases. PARAPOID —for E. P. gear oils. PARANOX —for inhibiting corrosion 


LEADERS IN PETROLEUM CHEMISTRY— 
es MAKERS OF ADDITIVES: ALCOHOLS: NITRILE 
and oxidation. PARASHEEN —for better appearance. PARADYNE —for improved gasoline. AND BUTYL RUBBER: CHEMICALS 
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plants. He notes that industrial con- 
cerns are becoming better customers 
all the time. They use fuel oil for 
heating, for factory processes such 
as heat treating, annealing, baking, 
etc., solvents for large cleaning opera- 
tions, and he observes that practic- 
ally all industrial firms today seem 
to have a fleet of trucks. 


Improvements Planned 


Typical of many reports is this 
from a large Independent marketer. 
He is expanding his storage capacity 
and enlarging his truck fleet. He 
will build some new stations and mod- 
ernize others by remodeling and in- 
stalling new low pumps. He says: 

“In this business nobody stands 
still. You either go up or down and 
We expect to go up. We are not 
through expanding by a long ways. 
We expect mechanization of farms to 
continue at an accelerated pace and 
that will mean that our sales should 
continue to increase.”’ 

Selected from among other inter- 
views were the following, which are 
quoted as examples of how industry 
growth will affect various kinds of 
jobber operations: 


Marketer A: With a present an- 
nual volume of around 5,000,000 gals., 
a 22 increase in five years would 
boost this concern’s total by another 
1,100,000 gals. To do this he thinks 
he would need about 15 new service 
stations, some to replace present out- 
lets, and some in new locations. Be- 


cause of additions to storage capacity 
recently installed, he would not ex- 
pect to need any further bulk plant 
expansion. However, he would need, 
and has already ordered, an additional 
5,000-gal. tank truck, the second unit 
of this size added to his fleet within 
a year. He would expect to operate 
his fleet longer hours and present 
units might therefore need early re- 
placement. 


Marketer B: A jobber with a vol- 
ume of 2,000,000 gals. a year, he 
would need additional pumping equip- 
ment for his bulk plant. He has al- 
ready planned to buy it. He is also 
getting ready to place orders for two 
more tank trucks. Because major 
oil competitors in his area have been 
making a vigorous drive for new busi- 
ness he is now convinced that he will 
have to build more stations or offer 
equipment inducements to sign up 
new dealers. 


Marketer C: Located close to his 
sasoline supplier this jobber does not 
have so much need for additional 
bulk plant storage. If he were to 
add 500,000 more gals. on to his 
present 2,000,000 gals. a year he 
would have to increase the size of his 
truck fleet and hire more drivers. 
His present stations, he feels, could 
increase their gallonage if general 
demand rises, but they would re- 
quire new equipment. He notes a 
recent sharp increase in competitive 
activity in the form of numerous calls 





Prize Adds Incentive for Pushing Motor Oil Sales 





Here’s a dealer who did somthing about it when his motor oil ratio fell below 2%. 
Leon Yonce, Esso Standard lessee at Charleston, S. C., put up a cash prize to be 


awarded each month to the attendant selling the most motor oil. 


Mr. Yonce is 


shown here marking up a sale by one of the attendants. Note that he also keeps 
his own score, believing that the lessee, even of a large station such as his, must 
spend a good portion of his time on the driveway 
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on dealers and on cummercial ac- 
counts. 


Marketer D: This marketer han- 
dles 10,000,000 gals. almost entirely 
through salary operated service sta- 
tions. He has no bulk plant but hauls 
direct from the refinery to his 
stations in his own transport equip- 
ment. He is now right up to maxi- 
mum transport capacity and any in- 
crease, even of moderate size, would 
require more truck equipment or a 
deal with a contract hauler. He points 
out that although his present sta- 
tions could handle more gallonage he 
would expect to build in new locations 
in order to share in any new gallon- 
age which may become available. 


Marketer E: Although he has ex- 
panded his bulk plant recently it is 
no more than just adequate for pres- 
ent volume of 4,000,000 gals. If busi- 
ness grows any more he will have to 
install more tanks. He would expect 
to build several new stations or sign 
up an equivalent number of new deal- 
ers and to buy more equipment both 
for stations and for commercial ac- 
counts. For the present he thinks 
his truck fleet is large enough in 
units and capacity so that it could 
handle an extra load by adding mors 
men.and running the trucks longer 
hours. This plan would bring about 
early replacement of some of the 
units. 


Marketer F: Some three to six 
more service stations would have to 
be built or acquired by this mar- 
keter in the course of the next five 
years if he should succeed in boost- 
ing his present gallonage by 22%. 
He would need to add to his tank 
truck equipment and hire additional 
help. Bulk plant storage might be 
sufficient since he is now served 
from a new pipeline terminal re- 
cently built by his supplier at a near- 
by point. 


Marketer G: This jobber distributes 
1,750,000 gals. a year, much of it by 
tank truck to farms and commercial 
accounts. Tank trucks and bulk 
plant are working right up to top 
limit and he will be compelled to ex- 
pand before next winter. 


Marketer H: A heavy fuel oil vol- 
ume of around 3,000,000 gals. is sold 
by this distributor largely to indus- 
trial accounts. If he adds as little 
as another 100,000 gals. to his vol- 
ume he will need more tank truck 
equipment. Recent additions to his 
bulk plant storage have provided 
enough capacity. 


Marketer I: A partial conversion 
to direct transport deliveries to serv- 
ice stations has enabled this mar- 
keter to handle recent expansion in 
volume without adding more _ stor- 
age. He points out that if his busi- 
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“FORD F-8 Big Jobs [== 
outperform all other ||, 
trucks in their class!’ 






























ce Y BONUS BUILT Ford F-8 Big Jobs, averaging 46,000 
Ibs. gross, are outperforming all other trucks in their 
reports Mr. James L. Diggs. “Gas mileage is 6 miles 
per gallon. The engine on one F-8 has never felt a wrench, 
except for changing one set of points and two fan belts. My 
run takes us over a mountain range and through the intense 
heat of the Colorado River Valley.” 


, 


class,’ 


Mr. Diggs is one of many big-time haulers who give the 
Ford Big Jobs a great big hand. Owners report the 145- 
horsepower engine outperforms anything in its class. They 
offer plenty of proof that it outsaves many engines much 
smaller in size. Drivers report that the new Ford Million 
Dollar Cab can’t be beat for comfort. Ford Big Jobs for '49 
are Bonus Built . . . like the other 139-plus models in the full 
line of Ford Trucks. Bonus Built is the superstrong construc- 
tion that contributes to long truck life. Life insurance experts 
prove Ford Trucks last longer. 





BULMT STRONGER TO LAST LONGER 


USING LATEST REGISTRATION DATA ON 5,444,000 TRUCKS, 
LIFE INSURANCE EXPERTS PROVE FORD TRUCKS LAST LONGER! 
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ONLY tue roro BIG JOB 


HAS ALL THESE FEATURES! 


+ New 145-h.p. Ford V-8 engine for top performance. 


% Ford exclusive concentric dual-throat carburetor 
for more power, more economy. 


% New heavy duty 5-speed transmissions for oper- 
ating flexibility. 

% Big Ford power-operated brakes for sure-footed 
stopping; rear 16-inch by 5-inch on the F-8. 


% Ford Super Quadrax 2-speed axle with vacuum shift 
for performance flexibility in Model F-8 (single 
speed axle also available); single-speed Quadrax 
Hypoid Axle in Model F-7. 


% Large diameter (10-inch) wheel bolt circle with 8 
studs to allow for extra-strong hub construction. 


% Million Dollar Cab with Ford Exclusive Level Action 
suspension for greater driving comfort. 


* Nationwide service from over 6,400 Ford Dealers. 
% Ford Bonus Built construction for long truck life. 
Gross Vehicle Weight Ratings: F-8 up to 21,500 ibs., F-7 up to 


19,000 ibs. Gross combination ratings: F-8 up to 39,000 Ibs, 
F-7 up to 35,000 Ibs. 
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SMART NEW \—. Wesel’ ¢ 


qa 
ARO ks 


DELUXE LUBRICATORS 









ARO Features 
SAVE LABOR... 
IMPROVE SERVICE 

- “4 


.., Pumping Lever 
~~ at Hand Level 
... for easy 
operation of 
gear lubri- 


cator. 2 . 











Convenient Location | 
of Service Assembly 


ARO’'s beauty styling impresses customers... on back of cabi- 

brings them in for lubrication and other net... instantly 
profitable services. ARO performance does ready for use. 

the work right... top speed... top efficiency. ae 

ARO has everything you need from spe- ‘am 
cialized guns and overhead reels to cabinet MECH eo 
units and complete accessory equipment. Identified Service... plates 
Precision-built ... dependable. See your Aro available with brand 
Jobber. Write for literature. The Aro 


name of oil or car in 


'quipme ‘poration, Bryz iO. 
Equipment Corporation, Bryan, Ohio color. 











GET SET FOR SPRINGTIME 
DRAIN-FLUSH PROFITS! 


Two-Way Vlushing Action with ARO VISI-TLUSHER 
—ideal for servicing gears... helps you sell more 
gear lube! Uses single hose. Pressure-Vacuum 


Control. Nozzle reaches remote points in gear case. 





LUBRICATING EQUIPMENT 


ALSO...AIR TOOLS...HYDRAULIC EQUIPMENT 
AIRCRAFT PRODUCTS . . . GREASE FITTINGS 
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ness expands further he will have to 
install more large underground stor- 
age tanks to accelerate his program 
for bypassing his bulk plant. He 
would also expect to build more sta- 
tions or sign up more dealers and 
to buy considerable equipment in or- 
der to get his share of profitable busi- 
ness. He notes that commercial 
buyers are increasing in numbers and 
becoming larger users of petroleum 
products. 


Marketer J: The river terminal 
owned by this concern could handle 
an additional 1,500,000 gals. on top 
of present annual volume of 8,500,- 
000 gals. He has already prepared 
for such an increase by adding new, 
larger units to his tank truck fleet. 
A new service station has just been 
completed and two more are sched- 
uled for immediate construction as 
part of an aggressive campaign for 
new business. 


Marketer K: Present 2,000,000 gals 
handled by this distributor has al- 
ready taxed his truck loading facili- 
ties. New piping system with larger, 
faster pumping equipment will be 
installed this year. He hopes to get 
enough more speed on the loading 
rack so that the delivery trucks can 
travel more productive miles per day. 
By wearing them out faster he hopes 
they can handle an added 400,000 
gals. a year. He has placed orders for 
a lot of new service station equip- 
ment for use in developing new deal- 
er outlets. 


Marketer L: Volume is now clos¢ 
to 6,000,000 gals. a year. To handle 
the anticipated increase he will need 
more retail outlets, and additional 
warehouse space. To meet this need 
there is already scheduled for this 
year the construction of three large 
service stations, and a new office 
and warehouse building. Five addi- 
tional stations will follow thereafter 
all on sites now owned. This marketer 
expects to expand by much mor 
than 22%. 


Marketer M: Annual _ gallonag« 
now at 6,000,000 mark. Present bulk 
plant facilities are inadequate. A new 
bulk plant has already been con- 
structed to handle fuel oil and LP- 
gas. It has worked out so well 
speeding up operations that plans 
are being made to transfer gasolin¢ 
storage to the new location, erecting 
larger tanks, and a faster loading 
rack. Any moderate rise in volumé 
might make such a move immediate- 
ly necessary, aside from the desirabl 
economies it offers. 

Whatever the nature of their needs 
these Independent oil jobbers are get- 
ting ready to do more business. The’ 
are appraising the value of their 
present equipment and asking whet 
er it is adequate. They are plannin: 
replacements where needed in orde! 
to handle the increased gallonag‘ 
coming along in the next five years 
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Oil Company Earnings, Capital Expenditures Continue 


High; Moves to Meet Stiffer 


Oil company 1948 earnings and capital expenditures 
continued high but throughout annual reports made the 
week past were evident indications that the industry 
expects to see a drop in net income during 1949. 

Also apparent were steps taken to cope with the 
shift from a sellers’ to a buyers’ market and the in- 
creased competition which comes with such a transition. 
A summary of seven oil company annual statements 
highlighting these developments follows: 


Pure Oil Co. 


Rawleigh Warner, board chairman, and L. S. Wescoait, 
president, said their company will continue during 1949 
to follow a company policy, of moving as large a vol- 
ume of products through the smallest number of outlets. 
However, substantial expenditures for rehabilitation and 
replacement of some marketing facilities are planned 
for the coming year, since only minor construction and 
replacement of worn-out equipment were included in 
last year’s program, they said. 

Pure’s 1948 business volume was the greatest and 
net income the highest in its history, the report showed. 
Highlights of data included in the report showed: 


1948 1947 
Net income ws $41,672,136.00 $21,197,069.00 
Earnings per common share $s 9.91 $ 4.77 
Preferred dividends per share. $ 5.00 $ 5.00 
Common dividends per shape. $ 2.00 $s 1.50 
Net crude production (bbls. ) 28,104,512 25,804,339 


Refinery crude runs (bols.) 38,291,565 29,081,429 


Continental Oil Co. 


Plans for continued expansion, with emphasis on an 
increase in the number of sales outlets and an increase 
in the number of Independent jobbers distributing Cono- 
co products were reported. “Independent jobbers have 
ilways been an important and integral part of Con- 
tinental’s marketing operations and this company is 
fully aware of how much of its success it owes to the 
loyalty and aggressiveness of these men,” the report 
stated. 

Looking ahead, the report added: 

“As regards the year 1949, it appears that the indus- 
try and Continental are facing a period of strong com- 
petition and further growth. With petroleum supplies 
becoming increasingly available and with market com- 
petition stiffening, some price declines and reductions in 
earnings can be expected. . .” 

Highlights of Continental’s report showed: 


: 1948 1947 

Net earnings . : $54,216,729.00 $31,356,663.00 
Per share earnings ‘eae $ 11.24 $ 6.61 
Dividends per common share . $ 3.50 $ 2.50 
‘apital expenditures .. ; $51,324,738.00 $45,604,741.00 
Net crude production (bbls.) . 410,553,229 38,308,687 
Crude oil purchases (bbls.) . 33,628,342 28,426,227 
Crude oil sales (bblis.) . 48,508,646 42,489,990 


Refined product sales (bbls.) 38,305,703 33,310,194 


The Texas Co. 


Capital expenditures exceeded net income by 41.6%, 
and increased 70% over the previous year, Texaco said 
in its annual report this week. Capital expenditures were 
usted at $235 million and net income at $165,980,980. 
Gain in 1948 income over 1947 was 56.1%. 

tecord 1948 capital outlay is part of a two-year ex- 
pansion program calling for expenditures last year and 
this of $510 million, so that 1949 will be a year of even 
kreater capital expenditures. ‘Total investment ex- 
enditures after 1949 should be reduced considerably,” 
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Competition Evident 


report said. Highlights of report are summarized as 


follows: 

1948 1947 
Net income e- $165,980,980.00 $106,312,617.00 
Income per share ..... : x 12.03 $ 7.90 
Dividends per share . . , $ 3.00 s 3.00 
Capital expenditures $235, 000,000.00 $138, 157,000.00 


Net crude and condensate produced 
U. §.-S. America (bbls.) 


» 100,214,869 
Refinery runs to stills (bbls.) 


145,978,509 


92,341,152 


eu 74 929 
139,079,232 


Skelly Oil Co. 


Company’s capital expenditures for 1948 totaled $35,- 
903,415 as compared with a net income for the same 
period of $35,914,350. During 1947 capital expenditures 
amounted to $24,328,685 and net income to $21,090,936. 
Highlights of report show: 


1948 1947 

Financial 
Net income (after all charges and 

taxes) $35,914,350.00 $21,090,936.00 
Per share of common stock $ 36.04 $ 21.49 
Capital expenditures .. Ne $35,903,415.00 $24,.328,685.00 
Cash dividends paid $ 5,152,047.00 $ 2,453,355.00 
Per share of common stock s 5.00 $ 2.50 
Operating 
Net crude oil produced (bbls.) 22,173,582 17,829,544 
Daily average (bbls.) ° 60,554 18,848 
Net gas produced——-MCF. 60,361,154 50,790,294 
Net wells completed . : 291 242 

oil . amano 203 167 

ee issace 33 28 

DEF «cs ° , 55 417 


Shell Union Oil Co. 


Company’s net income for 1948 increased 96.27 over 
1947 to set a new record, yet capital expenditures during 
the year exceeded by about $11 million the net income. 
All capital expenditures were financed out of company 
resources. Shell Union said no outstandingly large capi- 
tal expenditures are in contemplation and that 1949 cap'- 





tal expenditures should be less than 1948. Highlights 
of report showed: 
1948 1947 

Net earnings . ‘ $111,396,000.00 $59,875,000.00 
Incgme per common share . $ 8.27 $ 4.44 
Dividends per common share.. $ 3.00 s 2.25 
Daily crude production (bbls.). 5,000 195,000 
Total net crude production (bbls.) 000 71,356,000 
Total crude runs (bbis.) , 000 102,934,000 
Total refined products made (bblis.) ,. 000 108,384,000 
Natural gasoline made (bblis.) 000 5,348,000 
Chemical products made (short tons) 000 245.000 
3ulk distributing depots : 971 961 
Retail service stations (not includ- 

ing dealer outlets) , 6,034 6.076 


Standard Oil Co. (Indiana) 


Last year was the best in the history of Standard Oil 
(Indiana) with earnings of $140,079,286 after deducting 
all costs and income taxes. Profits in 1947 on the same 
basis were $94,880,715. Annual report said company 
spent $252 million last year on new facilities to over- 
come the oil shortage. Capital expenditures during the 
last three years were $631,000,000, or 2.1 times the com- 
pany’s net earnings for the period. 

Other figures shown in report included: 


1948 1947 
Total sales . 5 ‘ . $1,205,957,775.00 $886, 290,397.00 
Gross income . $1,245,786,091.00 $922,810,305.00 
Earnings retained and invested in 
the business kebnne Sane $ 522,566,195.00 $428,714,467.00 
Net earnings per share jacees $ 9.16 $ 6.21 
Refinery crude oil runs (bblis.).... 156,206,614 134,663,854 


Barnsdall Oil Co. 


Crude production during 1948 showed a 10% increase 
over the previous year, rising to 11,533,581 bbls. Net 
income increased sharply by 47.7% to a record high of 
$13,473,629, equal to $6.06 per share, compared to $9,- 
119,030, or $4.10 a share in 1947. 
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THE EXPANSION ROOF STOPS VAPOR LOSSES 


Elimination of vapor losses . . . conservation through the use of Expansion 
Roof Tanks . . . has proved its value to producers, refiners and 

marketers alike, both in preventing the loss of salable product and in main- 
taining octane rating. 


The Expansion Roof permits no venting to the atmosphere and no intake of 
. moisture laden air. Instead, it rises to accommodate expanding vapors, 
lowers as the pressure decreases. Perfectly suited to either single or 
multiple tank installations (through manifolding) the Expansion Roof 
results in direct dollar savings wherever petroleum products are stored. 


Call Graver today. Find out just what the installation of Graver conservation 
equipment will mean to you in terms of marketable product saved. 


FABRICATED PLATE DIVISION 


GRAVER TANK & MFG.CO..[NC. 
EAST CHICAGO, INDIANA 


NEW YORK PHILADELPHIA CHICAGO CATASAUQUA, PA. 
HOUSTON SAND SPRINGS, OKLA. 
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Seep Agency Cuts Pennsylvania Crudes 25 to 32c: 
Distillate Prices Weaken in All Areas 


Reductions in amounts ranging from 25 to 32c per 
bbl. for crude oil produced in the Pennsylvania dis- 
trict featured reports on oil prices from the nation’s 
refiners and marketers during the second week in 
March. In addition, distillate prices evinced marked 
late-season weakness with prices sharply lower, or 
quoted with verbal discounts, at terminals in New 
York Harbor and Chicago, and refining districts in 
the Midwest and Midcontinent. 


Prices for natural gasoline continued their down- 
trend on reports of sales at 4.5c per gal., FOB 
Breckenridge, off 1c from previous business. 

LP-gas prices weakened at New York Harbor with 
butane quoted at 7.75c, down 1.23c. 

The second decline of the year in Pennsylvania 
crude prices occurred on March 11 when the Joseph 
Seep Purchasing Agency of the South Penn Oil Co. 
announced a reduction of 25c per bbl. in its posting 
for oil produced in four districts and cut backs rang- 
ing up to 32c for other grades. A previous cut this 
year of 50c per bbl. was made by principal buyers 
of Pennsylvania crudes on Jan. 21 


Seep Agency now posts $3.75 per bbl. for Brad- 
ford/Allegany, National Transit and Tiona-Sheffield 
oils, all down 25c. Its new price for Southwest Penna. 
crude was down 31c to $3.29 per bbl.; Seep’s price for 
Eureka (West Va.) and Buckeye (Ohio) oil was cut 
32c to $3.23 per bbl. The Seep Agency is the largest 
buyer of Penna.-grade crudes. 

Other Western Penna. buyers, including Tide 
Water, Pure, Valvoline and Pennzoil, reported they 
had followed the pattern of the Seep reductions in 
the respective districts where they buy. 

In recent past, numerous cuts in refinery runs have 
been reported by Western Penna. refiners, in some 
instances ranging up to 20%. Reports from several 
quarters indicated reduced refinery runs by some 
refiners have resulted in curtailed purchases of crude 
and takings prorated among various producers. 


Declines in distillate prices were evident in all 
ireas. At the Gulf, cargo quotations were off 0.25c 
on the lows for kerosine and No. 2 fuel with offerings 
reported at 8.5c for kerosine and 6.75c for No. 2 fuel. 
In Chicago and New York Harbor, offerings of dis- 
tillate fuels at substantial discounts off quotations 
reported by terminal operators and refiners failed to 
provoke action from buyers. Socony-Vacuum Oil Co. 
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announced cuts averaging 0.2c in the company’s yard 
and tank wagon prices at various points in metro- 
politan New York. Shading of prices for distillates 
in the East also was reported at the retail level at 
Philadelphia and Boston. 


In the Midwest, the entire list of distillate prices 
reported by refiners dropped on the lows by an aver- 
age of 0.125c per gal. with No. 2 straw offered at 
the end of the week at 7.75c and No. 1 p.w. at 8.25c. 

Gasoline prices continued firm at coastal areas, 
although some shading on small quantities was noted 
at New York Harbor. Suppliers of cargoes of gasoline 
at the Gulf report most grades were in demand, 
particularly aviation grades and motor gasoline with 
high jump characteristics. On the other hand, some 
sources pointed out that high stocks of charging stock 
in the form of unsold distillates constituted a poten- 
tial price depressant for gasoline. Proponents of 
firmer gasoline prices and a tight supply in the 
spring, however, pointed out that consumption con- 
tinues to gain over previous years whereas refinery 
runs in most areas now are curtailed. 


GULF COAST 
Distillates Ease 0.25c in Slow Trading 


Distillate cargo offerings found little support from 
late-season buyers the past week at the Gulf, and prices 
for kerosine and No. 2 fuel were off 0.25c on the lows. 
Two major suppliers, including Esso Standard, lowered 
their cargo prices for bunker “C” fuel 5c per bbl. to 
$1.50. Some inquiries were reported for gasoline, but 
with buyers and sellers frequently at variance as to 
price. 

Weakening trend in distillates was most marked fea- 
ture of Gulf suppliers’ reports on supply status and prices 
for products. Both kerosine and No. 2 fuel prices slumped 
0.25c on reports of offerings available at 8.5c and 6.75c, 
respectively, and the products were finding no takers. 
Export demand for distillates now was negligible, and 
price wars along the Eastern Seaboard tended to make 
domestic buyers exceedingly cautious about placing firm 
bids. According to some sources, kerosine and No. 2 
prices at the new low reported levels continued weak. 


Offerings of heavy fuel were reported at $1.35 per 
bbl., down 5c per bbl. At this price level, some buyers 
now said it was difficult to find a seller willing to shade 
his quotation on a low sulfur offering. 


Many reports continued of export inquiries in the 
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Summary of Daily Gasoline Prices (Mar. 8 through Mar. 14) 


J ST) Monday Friday Thursday Wednesday Tuesday 

ee a poe ecommeas March 14 March LI March 10 March 9 March 8 
Oklahoma (Group 3) ............--.. (1)10.625-11.5(1) (1)10.625-11.5(1) (1)10.625-11.5(1) (1)10.625-11.5(1) (1)10.625-11.5(1) 
Midwestern (Group 3 basis) ... (1)10.575-11.5(1) (1)10.$75-11.5(1) (1)10.845-11.5(1) (1)10.875-11.5(1) (1)10.840-41.904) 
N. Tex. (For shpt. to Tex.&N.M. dest’ns) (1)10.875-13.175(1) (1)10.575-13.175(1) (1)11-13.175(1) (1)11-13.175(1) (4)11-13.175(1) 
W. Tex. (For shpt. to Tex.&N.M. dest’ ram (1)11-11.75(1) (1)11-11.75(1) (1)11-11.75(1) (1)11- 11. 75(1) (1)11-11.75(1) 
E. Tex, (Truck Tnsp.) .. ° (2)11-12(1) (2)11-12(1) (2)11-12(1) (2)11-12(1) (2)11-12(1) 
Cent. . Tex. (Truck Tnsp.) 11.5¢3) 11.5(3) 11.5(3) 11.5(3) 11.5(3) 

ba By (Group 3). cvudsdus aeestast aaa? (3)9.875-10.25(1) (2)9.875-10.25(1) (2)9.875-10.25(1) (2)9.875- 10.25(1) 
Midwestern (Group 3 basis) ... (1)9.875-10.25(1) (1)9.875-10.25(1) (1 )9.875-10. 254 1) (1)9.875-10.25( 1) (1)9.875-10.25(1) 
N. Tex. (For shpt. to Tex.&N.M. dest’ns) (1)9.875-11.175(1) (1)9.875-11.175(1) (1)10-11.175(1) (1)10-11.175(1) (1)10-11.175(1) 
W. Tex, (For shpt. to Tex.&N.M.dest’ns) (1)10-10.75(1) (1)10-10.75(1) (1)10-10.75(1) (1)10-10.75(1) (1)10-10.75(1) 
E. Tex. (Truck Tnsp.) .. ‘ (2)10-11(1) (2)10-11(1) (2)10-11(1) (2)10-11(1) (2)10-11(1) 
Cent. W. Tex. (Truck Tnsp.) Soe cee ee 10.5(3) 10.5(3) 10.5(3) 10.513) 10.5(3) 

63-66 octane: 
Oklahoma (Group 3) . Sebenedeee +s sass ce ro to 
Midwestern (Group 3 basis) ide 9.5(1) 9.5(1) 9.5(1) 9.5(1) 9.5(1) 


N. Tex. (For shpt. to Tex.&N.M. dest’ns) ey 
W. Tex. (For shpt. to Tex.&N.M.dest’ns) (1)10-10.25(2) 
E, Tex. (Truck Tnsp.) .. 7” cess 

Cent. W. Tex. (Truck Tnsp.) | sae endes 


60 octane & below: 


(1)10-10.25(1) 


(1)10-10.25(1) (1)10-10.25(1) (1)10-10.25(1) 


(1)9,125-9.5(2) (1)9.125-9.: (2)9.25-9.5(2) (2)9.25-9.5(2) (2)9.25-9.5(2) 
Sins tee % ANON oe oo (1)9.125-9.5(3) (1)9.125-9.5(3) (1)9.125-9.5(3) (1)9.125-9.5(3) (1 )9.125-9 5(3) 
N. Tex. (For shpt. to Tex.&N.M. dest’ns) (1)9.125-10.3(1) (1)9.125-10.3(1) (1)9.25-10.3(1) (1)9. 29- 10.< 3(1) (1)9.25-10.3(1) 
W. Tex. (For shpt. to Tex.&N.M. dest’ns) (1)9.25-10(2) (1)9.25-10(2) (1)9,25-10(2) (1)9.25-10(2) (1)9 25-10(2) 
E. Tex. (Truck Tnsp.) ‘ ae (1)9.25-10.5(1) (1)9.25-10.5(1) (1)9.25-10.5(1) (1)9.25-10.5¢ 1) (1 )9.25-10.5( 1) 
Cent. W. Tex. (Truck Tnsp.) ) , (1)9.25-10.4(¢1) (1)9.25-10.4(1) (1)9.25-10.4(1) (1)9.25-10.4¢1) (1)9.25-10.4(1) 
« ian » (Premi 
wg yh ty ~ 42 ain) (1)12-13.4(1) (1)12-13.4 (1)12-13.4(1) (1)12-13.4(1) (1)12-13.4(1) 
New York harbor, barges nee seas eal (1)11.9-13.3(1) (1)11.9-13. ) ite 9-13.3(1) (1)11.9-13.3(1) (1)11.9-13.3(1) 
Philadelphia SE Se (2)13.25-13.7(1) (2)13.25- 1) 2)13.25-13.7(1) (2)13.25-13.7(1) (2)13.25-13 7(1) 
Philadelphia, barges (1)13.15-13.6(1) (1)13.15- 1) (1)13.15-13.6(1) (1)13.15-13.6(1) (1)13.15-13.6(1) 
Baltimore... ienseckeueennaeevaa Maree (1)11.8-1 ) (1)11.8-13.5(1) (1)11.8-13.5(1) (1)11.8-13.5(1) 
Baltimore, barges ore . €1)11.7-13.15(1) (1)11.7-13.15(1) (1)11.7-13.15(1) (1)11.7-13.15(1) (1)11.7-13.15(1) 
Motor Gasoline, 78-80 oct. (Premium) | (ce) 
gf OR re errr eee ee . 
New or fs) arges er re ee i anes 
—_ 14.2(1) 14.2(1) 14.2(1) 14.2(1) 14.2(1) 
Philadelphia arges ... “en : ‘nee thas Sees ane rT 
Baltimore — — cache hath usted a hich 13(1) 13(1) 13(1) 13(1) 13(1) 
Baltimore, barges aoe eoce or jane oece 
Motor Gasoline, 74- oct. (Re ular) (b). 
New York agg F —— secceee (€1)11-12.4(1) (1)11-12.4 (1)11-12.4(1 (1)11-12.4(1) (1)11-12.4(1) 
New York harbor, barges saccececoce SEs (1)10.9-11. ) (1)10.9-11.9(1) (1)10.9-11.9(1) (1)10.9-11.9(1) 
a a a a aa mas mein (2)12-12.7(2) (2)12-12.7 (2)12-12.7(2) (2)12-12.7(2) (2)12-12 7(2) 
Philadelphia barges Np ay Gare ere (1)11.9-12.6(1) (1)11.9-12. ) (1)11.9-12.6(1) (1)11.9-12.6(1) (1)11.9-12.6(1) 
Baltimore N= eo 5 ce a Ia (1)10.8-12.3(1) (1)10.8-12. ) (1)10.8-12.3(1) (1)10.8-12.3(1) (1)10 8-12 3(1) 
Baltimore, barges 20646 SNO4 Ce KEN Es (1)10.7-11.9(1) (1)10.7-11.§ (1)10.7-11.9(1) * (1)10.7-11.9(1) (1)10.7-11.9(1) 
Motor Gasoline: 
Western Penna., Bradford-Warren: 
78-80 Oct. (Prem ) bteCbeeeeetdeaee ua sees sees sees sets 
74-76 Oct. (Regular) TTT Tr rT re Tee (1)11.75-12(1) (1)11.75- (1)11.75-12(1) (1)11.75-12(1) (1)11.75-12(1) 
Western Penna., Other eraenate 
78-80 Oct (Prem: ) eewewe peewee (2)12.5-13.25(1) (2)12.5-13.25(1) (2)12,.5-13.25(1) (2)12.5-13.25(1) (2)12.5-13.25 (1) 
74-76 Oct. (Regular) ..... concne (4921.6-12.8(2) (1)11.5-12.5 (1)11.5-12.5(2) (ay115 )-12.5(2) (1)11.5-12.5(2) 


Note: Gasoline prices are " peported in each aaate 
companies quoting the low & highs of the ranges. 


Platt’s OILGRAM 


Daily Price Service. Figures shown in parentheses indicate number of 


(b) Research octane rating is minimum of 5 points above Motor Method rating. 
(c) Research octane rating is minimum of 10 points above Motor Method rating 





market, with one calling for three cargoes of 100/139 
aviation gasoline and another for one cargo of 70-72 oct 
leaded. One supplier reported he had received a buyer’s 
bid of “0.125c off low reported price, date of lifting’ for 
cargo of 70-72 leaded, but had turned the inquiry down 
as ‘“‘too low.” 


ATLANTIC COAST 
Pressure on Fuel Prices Mounts 


Lagging demand and loaded stocks continued to de- 
press distillate and residual pyices at most East Coast 
points the past week. “Verbal discounts” to barge buy- 
ers at New York and retail price shading in several other 
areas refiected graphically the weakness that currently 
prevailed in fuels generally. Inventories of gasoline also 
were high with some transactions at shaded prices ind- 
cated. ; 

Trading was light at all points. New York Harbor 
traders said buyers there were scarce with bids at “pro- 
hibitively low” prices. A _ reseller’s report was fairly 
typical: he said only bids he received for fuels were on a 
‘Gulf plus” basis, figuring to delivered, New York, prices 
of 7.5c for No. 2 fuel, 9c for kerosine and $1.75 for No. 6 
oil. Barge prices reported by harbor suppliers ranged 
upward from 8c for No. 2, fuel, 9.5c for kerosine, $2.00 
for No. 6. 

Most suppliers, finding no open market outlet for their 
surplus heating oils, looked to next year’s sales volumes 
with many at Boston, New York and Philadelphia con- 
centrating on industrial coal-to-oil conversion potential. 


‘ 
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At each place, suppliers cited the fact that, at current 
prices, residual fuel costs to industrial consumers wer 
about an equivalent of $1.50 per ton less than for coal 
One said that the preponderance of his new business now 
was from industrial conversions. 

Reports of price shading in gasoline coincided with th: 
mid-week API report of a 1.5 million-bbl. gain over th« 
week before in East Coast inventories. At New Yor! 
there were unconfirmed reports of barge offerings of reg- 
ular-grade gasoline at 10.75c per gal. Harbor suppliers 
reported no changes in prices for regular grade whici 
ranged from 10.9 to 11.9c, barges. 

Major supplier reported dropping his prices for light 
Diesel bunkers 20c per bbl. to $3.75 at New York, Phila- 
delphia, Baltimore and Norfolk, thus dropping low of 
price ranges by the same amount at each point. Rang‘ 
of suppliers quotations for Diesel oil shore plants als 
was off 0.2c per gal. on the low at Portland and Provi 
dence when supplier reported reducing his prices by that 
amount to 9.5c at Portland, 9.4c at Providence. 


MIDCONTINENT 
Prices Weaken, ‘Gas’ Demand Drops 


Prices continued to weaken in most Midcontinent dis 
tricts during the past week. Snow flurries slowed gasolin 
demand but temperatures did not fall low enough t 
stimulate declining call for heating oils, reports indicated 

Grade 26-70 natural gasoline was priced lower witl 
open spot sales of one car each reported at 5.5 and 6 
FOB Group 3, March 9. Spot sales were reported at 5.5: 


NATIONAL PETROLEUM NEWS 











FOB Group 3, and 4.5 and 5c, FOB Breckenridge, March 
11. 

Lube picture appeared no brighter from trade sources’ 
reports. Two Midcontinent refiners reported 1c reduc- 
tions in their conventional bright stock quotations. 

General reductions ranging from 0.125 to 0.5c in their 
prices for distillates and gasoline were reported by refin- 
ers in most areas. 

Only open market sale of refined products reported 
juring the week was 10 cars of No. 6 fuel at $1.25 per 
bbl. by a West Texas refiner. 


WESTERN PENNA. 
Crude, Bright Stock Prices Decline 


Persistent weakness in prices for lubricating oils and 
light products undermined crude price structures in 
Western Penna. late last week for the second time this 
year. Crude reductions ranging from 25 to 32c per bbl. 
were reported by South Penn and most other buyers of 
crude. 

Of the refined products, only wax and petrolatum 
showed strength in demand and prices. Prices for bright 
stock were off lc per gal., 47 w.w. Kerosine 0.5c and 
Stoddard solvent 0.25c. Lube ,and distillate inventories 
were crowded. 

While several refiners reported pickup in lube inquiries 
from domestic jobbers, actual sales volume of bulk oils 
was low. Export demand was negligible and confined 
almost entirely to finished motor oils. Inquiry for 690.- 
00 gals. of 630 flash cylinder oil was reported in the 
market but no sales were disclosed. Bright stock prices 
fell le per gal. with 25 pour bright now ranging upward 
from 2le. Offerings to jobbers of neutrals reportedly 
were available at 3c per gal. under reported lows, but re- 
ports lacked confirmation; refiners reported prices rang- 
ing from 22 to 26c for 200 vis. 25 pour neutral. 

With demand lagging and spring just around the cor- 
ner, prices for most light products were weak. Range of 
refiners prices for 47 w.w. Kerosine and Stoddard solvent 
were down 0.5c and 0.25c per gal. respectively, in the 
lower field. Decline in strip mining operations, normally 
a source of strong demand for light fuels, also was said 
to be.a large factor in backing up of refiners’ distillate 
Lower field quotations now ranged upward 
from 11.25¢c for 47 w.w. kerosine, 12.75c for Stoddard 
solvent. 


storage. 


While wax quotations were unchanged, most refiners 
still reported sold-up positions extending, in some cases, 
to late May. One refiner said he had no difficulty getting 
».375¢e per Ib. for scale from domestic buyers, although 
it that price said he was unable to compete for foreign 
business at East Coast ports. 


MIDWESTERN (Chicago-E. St. Louis Area) 
Lower Prices Fail to Draw Buyers 


Most grades of distillate fuels were priced lower last 
eek in a last minute effort to speed up late withdrawals 
m abnormally high inventories for March. Refiners’ 
ver prices, however, failed to result in any buying 
nthusiasm. Even resellers, whose prices were 0.5 to 
S75c “off the lows,”’ reported slow trading. 

Reductions reported by refiners altered ranges for 
st light fuels from 0.125 to 0.375c on the lows. The 
<ception was 42-44 kerosine where price changes made 
{ not raise or lower the range of Midwest refiners’ 
tations. 

Range oil and Nos. 1, 2 and 3 fuels were all down 


larch 16, 1949 
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NPN Gasoline Index 


Cents Per Gal. 
Dealer T.W. Tank Car 


March 14 14.93 11.09 
Month ago 14.93 11.20 
Year ago 14.53 11.17 
Dealer index is an average of undivided dealer prices 
ex-tax; in 50 cities 
Tank car index is weighted average of following wholesale 
markets for regular-grade gasoline, FOB refineries or ter- 


minals: Okla Mid-Western, W. Penna., Calif — = Har- 
bor, Philadelphia, Jacksonville, Boston and Gulf Coast 











0.25c on the lows. No. 3 also was down 0.375c on the 
high. New ranges were: range oil, 8.5 to 9.25c; No. 1, 
8.25 to 9.125c; No. 2, 7.75 to 9c; and No. 3, 7.5 to 7.75c. 
Reductions reported by two refiners lowered 41-43 kero- 
sine 0.125c on the low and quotations ranged from 8.75 
to 9.25c. 

Prices for 58 D. I. Diesel fuel were down 0.375c on 
the low and ranged from 8.625 to 9.875c, Group 3. 

Large quantities of leftover winter supplies of range 
oil and No. 2 fuel in the Chicago terminal district re- 
sulted in continued weakness for those products in that 
area. While quotations for No. 2 fuel were reported to 
range upward from 9.75c, Chicago, one trader said the 
product could be delivered to Chicago at 8.25c because of 
current offerings available at 6.5c at the Gulf and re- 
ductions in barge rates to 1.75c per gal. for the trip to 
Chicago. 

One spot car of No. 6 fuel for resale was reported pur- 
chased by a marketer at $1 per bbl., Group 3. Refiners’ 
quotations ranged from $1.15 to $1.90 per bbl., Group 3. 

Leaded straight-run gasoline was reported weak in 
open market and spot buyers said the product could be 
purchased as low as 8.5c, Group 3 basis. 


CENTRAL MICHIGAN 
Residual Fuel Prices Drop Sharply 


Refiners reported sharp reductions in their residual 
fuel prices during the second week of March. Biggest 
price cuts were reported for No. 5 fuel with quotations 
off 1.5c on the low and 0.8c on the high. No. 6 prices 
fell 0.5c on the low and 0.25c on the high. 

Slack demand for other fuels brought some settling 
of prices within the range and a reduction for No, 1 
prime white of 0.5c on the high. Kerosine, on the other 
hand, was up 0.25c on the low when refiner reporting 
low price said his storage of that product was now in 
balance with commitments and he had no more to offer. 

Demand for gasoline has moved steadily forward since 
March 1, according to most trade reports, and product 
with good jump characteristics was said to be “very 
firm.” 

An inter-refinery trade of 20,000 bbls. of No. 1 prime 
white was reported at 10.625c, Central Michigan. Quota- 
tions to jobbers ranged from 11 to 12c, FOB refineries. 

Straight-run gasoline prices ranged from 10.25 to 12c, 
jown 0.5c on the high. 





Crude Oil Prices 


Effective March 11, Penna.-grade crude post- 
ings were reduced in amounts ranging from 25 
to 32c per bbl. (See p. 55). 

No other changes in crude prices reported in 
week ended March 12, See NPN of Feb. 23, p. 
52-53, for complete price schedules. 
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OIL PRICE SECTION 


At Refineries and 





Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 


Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and shipments; for the business day or period 
Stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where §$ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OJILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM motor method unless other- 
wise noted. Parenthetical figures before and 
after prices indicate number of companies 
quoting the lows and highs of the ranges. For 
further details of price conditions apply to any 
NPN—OILGRAM office or see back of any 
OILGRAM Price Service invoice. 


For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Houston, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. 8.: $150 per year, payable in advance. 


Gasoline 

Prices in Effect March 14 March 7 
OKLAHOMA (Group 3) 
78-80 Oct. 

(Prem.) (1)10.625-11.5¢1)(1)10.625-11.5(1) 
73-75 Oct. 

Reg (3)9.875-10.25(1) (2)9.875-10.25(1) 
60 Oct. & 

below (1)9.125—-9.5(2) (2)9.25-9.5(2) 


MID-WESTERN (Group 3 basis) 
78-80 Oct 


(Prem.)  .(1)10.875-11.5(1) (1)10.875-11.5(1) 
73-75 Oct. 

teg ...(1)9.875-10.25(2) (1)9.875-10.25(2) 
63-66 Oct 9.5(1) 9.5(1) 
60 Oct. & 

below (1)9.125-9.5(3) (1)9.125-9.5(3) 


N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-80 Oct. 
(Prem. ) 
73-75 Oct. 
(Reg. ) (1)9.875-11.175(1) (1)10-11.175(1) 
60 Oct.& below(1)9.125-10.3(1) (1)9.25—-10.3(1) 


(1)10.875-13.175(1) (1)11-13.175(1) 


W. TEX. (For shpt. to Tex. & N.M, dest’ns.) 





SPECIAL NOTICE 


During periods of short supply, some sellers, and at times all sellers, withhold 
quotations to new customers or the posting of firm prices but give OILGRAM the 
prices they otherwise would quote to the trade in general and which they confine 


to their regular customers only. 


Prices in Effect March 14 March 7 


E. TEX. (Truck tnspt.) 
78-80 Oct. ..(2)11-12{1) 
73-75 Oct. .(2)10-1101) 
60 Oct.& below(1)9.25—10.5(1) 


(2)11-12(1) 
(2)10-11(1) 
(1)9.25—-10.5(1) 


CENT. W. TEX. (Truck Transpt.) 
78-80 Oct. 
(Prem, ) . 
73-750ct. (Reg. ) 
63-66 Oct. .. + 
60 Oct.& below (1)9.25—10.4(1) 


11.5(2) 
10.5(2) 


11.5(3) 
10.5(3) 


(1)9.75-10.4(1) 


ARK. (For shipment to Ark. & La.) 
78-80 Oct. 


(Prem.) .. 11.125(1) 11.125(1) 
73-75 Oct.Reg 10.125¢1) 10.125(1) 
60 Oct.& below, sie 

unleaded 9.375(1) 9.375(1) 


KANSAS (For Kansas destinations only) 


78-80 Oct. 

(Prem.) ..(1)11-12(1) (1)11-12(1) 
73-75 Oct. Reg. (2)10.25-11(1) (2)10.25-1101 ) 
600ct. &below (1)9.375-10.25(1) (1)9.375-10.25(1) 


WESTERN PENNA. 
Bradford-Warren: 

78-80 Oct.Prem er cee 
74-76 Oct. Reg. (1)11.75—-12(1) (1)11.75-12(1) 
Other districts: 

78-80 Oct. Prem. (2)12.5—13.25(1) (2)12.5-1 
74-76 Oct. Reg. (1)11.5-12.5(2) (1)11.5-1 


e 
3. 
2.5 


CENTRAL MICHIGAN (FOB Central Michi- 
gan refineries.) 
U.&. Motor: 
78-80 Oct. P 
(Prem.) (2)13-15(1) (1)13-15(1) 


73-75Oct. Reg (1) 11.25-13.75(1) (1) 11.25-13.75(1) 

Str. run gaso- 
line, excl. 
Detroit 
shpt. 


(1)10.25—12(3) (1)10.25-12.5(1) 


OHIO—Quotations of S.O. Ohio for 
to Ohio points: 


73-75 Oct.. 


delivery 


14.0 14.0 


CALIFORNIA 
Los Angeles dist: 


80-82 Oct. 
(Prem.) (1)14.85-16.1(1) (1)14.85-16.1(1) 
74-76 Oct. 
(Reg. ) .(1)12.9-13.6(3) (1)12.9-13.6(3) 
San Fran. dist.: 
80-82 Oct. 
(Prem.) (1)15.35-16.6(1) (1)15.35-16.6(1) 


74-76 Oct. 
(Ree.) .(1)13.85-14.1(1) 
San Joaquin Valley: 
80-82 Oct. 


(1)13.85-14.1(1) 


(Prem.) (1)15.35-16.6(1) (1)15.35-16.6(1) 
74-76 Oct. 
(Reg.) .(1)13.85—-14.1(1) (1)13.85-14.1(1) 


Lubricating Oils 


WESTERN PENNA. 


Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only. 











78.80 Oct. VISCOUS NEUTRALS—No. 3 col. Vis. at 70° 
- (Prem ) .-(1)11-11.75(1) (1)11-11.75(1) 200 Vis 25 fi 
Tee... .(1)10-20,75(1)  (1)10-20.75() s 2 he yea tty 
63-66 Oct (1)10-10.25(1) (1)10-10.25(1) 15 ot (1)23. 5-24.5(1) 
60 Oct.& below(1)9.25-10(2) (1)9.25-10(2) 25 p.t : D 
SAVE FREIGHT WE HAVE TOO MUCH 
a INVENTORY OF: 
160 Vis. Mid-Cont. Solvent Neutral 
PACKAGING cosTSs 200 Vis. Mid-Cont. Solvent Neutral 
300 Vis. Mid-Cont. Solvent Neutral 
on 500 Vis. Mid-Cont. Solvent Neutral 


PENNSYLVANIA OILS 


Write for details 
to 


INDUSTRIAL OIL CORPORATION 
WARREN, PENNA. 








2000 Vis. Pale Texas Neutral 


IN ORDER TO REDUCE STOCKS 
WILL SELL BELOW MARKET 


PREFER MOVING WEST OF OIL CITY 
Write, Wire or Call 


CONTINENTAL REFINING CO. 
OIL CITY, PA. 











Prices in Effect March 14 March 7 
150 Vis. (143 at 100°) fl. 

@ p.t. coves (1)23.5—2 (1) 23.5-—24.5(1) 
2D O.6. ceva (1)22.5-23. (1)22.5-23.5(1) 
 * Server (1)21.5-22.5(1) (1)21.5-22.5(1) 
ZOD BP.t. ceose 20-24 20-24 


CYLINDER STOCKS: 
Brt. stk., 145-155 vis. at 210°, 540-550 fl., No 
8 col. 





10 p.t. 23.5-—28 
15 p.t. 22.5-—27 
25 p.t owe 21-24.5 
600 S.R. 

filter’bl. . 17-21 17-21 
650 S.R. . 18-2 1 


> 
7 ea 20-24 20 
630 fi. 











BEST way to beat 
COMPETITION . . 


SUPPLY 


UALITY! 


Elk Refining Company 100% 
pure Pennsylvania petroleum 
products are known the world 
over for their fine, consistent 
quality. Compounders and 
distributors supplying custom- 
ers with these lubricants prof- 
it two ways: 

Ist—From_ finest quality 
merchandise sold at highly 
competitive prices. 

2nd—From Elk’s ‘‘Hold-the- 
line . . . Deliver-the-goods” 
policy backed by a contract 
which protects you against up 
or down price changes. 
Quantity buyers of Bright 
Stocks, Neutrals and Finished 
Motor Oils: Find out how 
much the unique Elk Refining 
Contract can mean to you. 
For details, write, wire or 
phone today! No obligation, 
of course. 


ELK REFINING COMPANY 


KANAWHA VALLEY BLDG. 
Phone 2-8161 
CHARLESTON 24, W. VIRGINIA 


} 

LAA j 
Sibi aS | 
| 





‘CO PURE 
PENNSYLVANIA 





Refiners of Bright Stocks 


Highest Quality Neutrals 
Pennsylvania Grade Cylinder Stocks 
Petroleum Woxes 
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Refinery & Terminal Prices (Continued) 


March 14 


Prices in Effect 
MIDCONTINENT LUBES 


March 7 


FOB Tulsa basis. Bright stock, vis. at 210°. 
Neutrals are 0-10 p.p. oils, vis. at 100°; 15- 
25 p.p. viscous neutrals generally are quoted 
5c under 0-10 p.p. oils; 15-25 p.p. nonviscous 
ils generally are quoted 0.25c under 0.10 p.p. 
ils) 


Neutral Oils—Conventional 
Pale Oils Col. 





60-85 vis. 2.(3)10.25-11(1) (3)10.25-11(1) 
86-110 vis. 2.(1)10-11.25(1) (1)10-11.25(1) 
0 vis 3.(1)12-15.5(1) (1)12-15.5(1) 
80 vis 3.(1)13-16(1) (1)13-16(1) 
”) vis 3.(2)13-16(1) (2)13-16(1) 
0 vis 3.(1)14-17(1) (1)14-17(1) 
80 vis 3.(1)14,.5-18(1) (1)14.5-18(1) 
00 vis 3.(1)15-19(1) (1)15-19(1) 


Red Oils Col. 


300 vis. 5 


00 vis. 5.(1)13-16(1) 
. 19(1) 


Cylinder Stocks: 


600 s.r., olive 


green .... 
Black Oil .. 


16.5(2) 


18.5(1) 


Bright Stock-Conventional 


200 vis. D: 


10-25 p 


p e- 
150-160 vis. D: 


0-10 p.p. 
10-25 p.p. .. 
150-160 vis. E 
120 vis. D: 

0-10 p.p. .. 


25(1) 


(2)20-27(1) 


Bright Stock—Solvent 


150-16C vis. 0- 


pp., 95 v.i. 


10 
(1)31-33(1) 


Neutral Oils—Solvent 


170-180 vis., 
4S V.!I cece 
200-210 vis., 
90-95 v.i.. 
300 vis., 
95 v.i. 


SOUTH TEXAS (Neutral Oils) 


(Vis. at 100° 
and/or export 


PALE OILS: 
VIS. COLOR 
100 1%-2%.. 
200 No. 2-3.. 
300 No. 2-3.. 
500 No. 
21%-3% .. 
750 No. 3-4.. 


20(1) 


. (1)21-22(1) 


24(1) 


F. FOB refineries for domestic 


shipment.) 


(2)9.5-11(2) 
(4)12-13.5(1) 
(5)13-14.5(1) 


- (4)14-15.5(1) 


(4)15-16.5(1) 


1200 No, 3-4.(5)16—-17.5(1) 
2000 No, 4. .(4)17-18.5(1) 
RED OILS: 

100 No. 5-6. (2)9.5—11(1) 
200 No. 5-6. (4)12—-13.5(1) 
300 No, 5-6. (5)13-14.5(1) 
500 No. 5-6. (4)14—15.5(1) 
750 No. 5-6. (4)15-16.5(1) 
750 No. 5-6.(4)15-16.5(1) 
1200 No. 5-6.(5)16—-17.5(1) 
2000 No. 5-6. (4)17-18.5(1) 


(1)13-16(1) 
19(1) 


16.5(2) 
18.5(1) 


(2)20-27(1) 


(1)31-33(1) 


20(1) 
(1)21-22(1) 


24(1) 


(2)9.5-11(2) 
(4)12-13.5(1) 
(5)13-14.5(1) 


(4)14-15.5(1) 
(4)15-16.5(1) 
(5)16-17.5(1) 
(4)17-18.5(1) 


(2)9.5-11(1) 

(4)12-13.5(1) 
(5)13-14.5(1) 
(4)14-15.5(1) 
(4) 15-16.5(1) 
(4)15-16.5(1) 
(5)16—-17.5(1) 
(4)17-18.5(1) 


* 
CHICAGO (From Mid-Continent p.l. crude) 
Neutral oils vis. at 100° F. 0 to 10 p.p. 


Pale Oils: 
Vis. Color 


60-85—No, 2. 11.75(1) 11.75(1) 
36-100—No, 2 12,.25(1) 12.25(1) 
0—No. 3 .. 15.5(1) 15.5(1) 
80—No, 3 .. 16(1) 16(1) 
200—No 3.. 16(1) 16(1) 
250—No, 2... 17(1) 17(1) 
Red Oils: 
S0O—No. 5 .. 16(1) 16(1) 
-—No. 5 16(1) 16(1) 
0O—No. 5 17(1) 17(1) 
—No. 5 18(1) 18(1) 
—No. 5 19(1) 19(1) 





Note: Viscous oils, 15 to 30 p.p. are quoted 
© lower; 60-85 and 86-110 No. 2 non-viscous 
8, 15 to 30 p.p. 0.25c lower. 


Unfiltered Steam Refined (Viscosity at 210°) 


SO cceoce TT 16.5(1) 16.5(1) 
» vtbesaves 17.5(1) 17.5(1) 
WD 68+ sasere 18.5(1) 18.5(1) 


‘Sright Stocks, 160 vis. at 210° No. 8 color 
10 p.p. 24.5(1) 24.5(1) 


to 25 p.p. 24(1) 24(1) 
40 p.p. 23.5(1) 23.5(1) 

filtered 

yl. Stock. 18.5(1) 18.5(1) 


‘ote: To obtain prices delivered in Chicago 
1 0.6c per gal. 


‘arch 16, 1949 


Oil Price Section 





SPECIAL NOTICE 


During periods of short supply, some sellers, and at times all sellers, withhold quotations to 
new customers or the posting of firm prices but give OILGRAM the prices they otherwise would 
quote to the trade in general and which they confine to their regular customers only. 


Kerosine, Gas & Fuel Oils 


Prices in Effect 


March 14 March 7 
OKLAHOMA (Group 3) 
41-43 w.w. ..(1)8.75—-9.25(1) (1)8.875-9.25(1) 


42-44 w.w, 
Range oil 
58 & above 

D.I. diesel. (1)8.125—9(3) (1)8.125-9(4) 


No, 1 p.w...(2)8.375-8.75(1) (1)8.5-8.75(1) 


.(3)8.875-9.5(1) (6)9-9.5(1) 


. (1)8.375—8.875(1) (1)8.5-9(1) 


No, 1 straw. (2)8.375—-8.75(1) (1)8.5—-8.75(1) 
No. 2 straw.(4)7.75-S8.5(2) 


No. 6 


(4)8-8.5(2) 


(1)$1.10-1.80(1) (1)$1.10-1,80(1) 


$1.80(1) $1.80(1) 
MIDWESTERN (Group 3 basis) 
41-43 w.w...(1)8.75-9.25(1) (1)8.875—-9.25(1) 
2-44 w.w...(1)8.875-9.5(2) (2)9-9.5(2) 
Range oil ..(1)8.5-9.25(1) (1)8.75-9.25(1) 
58 & above 

D.1. diesel. (1)8.625—-9.875(1) (3)9-9.875(1) 
No 1 p.w...(1)8.25—-9.125(1) (2)8.5—9.125(1) 
No. 2 straw.(1)7.75—-9(1) (1)8-9(1) 
No. 3 .(1)7.5-7.75(1) (1)7.75—-8.125(1) 


No. 6 .(€2)$1.15-1.9001) (1)$1.15—-1.90(1) 


CHICAGO—(FOB Chicago district refineries & 

p.l. terminals; all fuel oil prices in cnt, per 

gal.) 

58 & above 
D.I. diesel. 

No. 6 fuel... 


N. TEX. (For shpt, to Tex. & N.M. dest’ns.) 
41-43 w.w...(1)9-9.6(1) (1)9.125—9.6(1) 
42-44. w.w...(1)9-10(1) (1)9.125—10(1) 

5S DI (1)9-1001) (1)9-1041) 

No. 2 straw. 9(1) 9(1) 

No. 6 fuel $1.15(1) $1.15¢1) 


W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 


41-43 w.w. 9.5(1) 9.5(1) 
42-44 W.W. .. 10.5(1) 10.5(1) 
No, 1 straw. 9.25(2) 9.25(2) 


No, 2 straw. (1)8.5~-9.25(1) 
ak a eared 
No. 6 fuel.. 


(1)8.5-—9.25(1) 


.(1)$1.25-2.10(1) $2.40(1) 


E. TEX, (Truck trnspt.) 
41-43 w.w. ..(1)9-9.5(1) (1)9-9.5(1) 
42-44 w.w. ..(2)9.5-9.75(1) 2)9.5-9.75(1) 
58 & above 

D.1. diesel. (1)9-9.25(2) (1)9-—9.25(2) 
No. 2 fuel... 9.25(2) 9.25(2) 
No. 6 fuel...(1)$1.40-2.55(1) (1)$1.40-2.55(1) 


CENT. W. TEX. (Truck trnspt.) 
41-43 w.w. .. 9.5(1) 


58 & abv. D.I. 
Diesel ‘ 


9.5(1) 


(1)9-9.25(1) 9.25(1) 


U.G.1, gas oil 8.5(1) 8.5(1) 
No. 1 fuel... 9.25(1) 9.25(1) 
No, 2 fuel... 9(1) 9(1) 
No. 3 fuel ° . 

No. 6 fuel $2.00(1) $2.00(1) 


KANSAS (For Kansas destinations only) 
42-44 w.w.(1)9.375-10,125(1) (1)9.375-10.125(1) 
58 & abv. D.I. 

Diesel . (1)9.25-10.125(1) (1)9.375-10.125(1) 
No. 1 fuel (1)8.75-9.875(1) (1)8.75-9.875(1) 
No, 2 fuel (1)8.25-9.25(2) (1)8.25-9.5(1) 
No. 6 fuel .(1)$1.20-2.00(1) (1)$1.25—2.00(1) 


Prices in Effect March 14 


March 7 


ARK. (For shipment to Ark, and La.) 


42-44 wow... 9(1) 
Tractor fuel 9.5(1) 
Diesel fuel 52 

& below : 8.125(1) 
Diesel fuel 58 

above .. 8.375(1) 

No. 2 fuel. 7.875(1) 
No. 3 fuel... 7.625(1) 


No. 4 fuel 
No. 5 fuel 
No, 6 fuel 


$2.30(1) 
$1.75(1) 
$1.60(1) 


WESTERN PENNA, 


‘iS w.w. ....(2)11-11.25(1 
No. 1 fuel.. 11(1) 

No. 2 fuel (1)10.75-1141) 
No. 3 fuel...(1)10.75-11(1 
36-40 gravity 10.5(1) 
Other districts: 

iS ww. ....(€3)11-11.4501 
Se WAG... s<0n 11,2511) 


No. 1 fuel 
No, 2 fuel .(1)10,25-10.75¢ 
No, 3 fuel.. 10.2511) 


(1)10.75-11.341) 


2)(2)10.5-11.501) 


9.12511) 


9.501) 


8.375(1) 


¥ 


625(1) 
125(1) 
S75(1) 
$2.30(1) 
$1.75(1) 
$1.60(1) 


x 


-1 


(1)11-11.25(2) 
11¢1) 

(1)10.75-11(1) 

(1)10.75-1141) 
10.5¢1) 


(1)11-11.75(1) 


(1)11.25—-12.25(1) 


(4)11-11.301) 


(1)10.5-1101) 


36-40 gravity(1)10.25-10.75(1) (2)10.5-11.5(1) 


CENTRAL MICHIGAN (FOB Central Michi- 


gan refineries.) 

Range oil .(1)11.25-13(1) 
46-49 w.w. 

kero, .....(2)11.75-13(01 
P. W. 
distillate ..(1)11-12(2 
No. 2 light 

straw (2)11-11.5(2 
No. 3 straw.(2)10.5-11(1) 
U.G.1, gas oil(1)8.75-10(4) 
No. 5 fuel...(1)7.5-9(4) 
No, 6 fuel 


o\7 6° wnye 
(2) ¢.20-S8. (01D) 


OHIO—Quotations of 8.0. Ohi 


Ohio points: 
Kerosine .... 12.25 


CALIFORNIA 
San Joaquin Valley: 
40-43 w.w, .(1)12.6-15.6(1) 
Heavy fuel 
(PS 400).. 
Light fuel 
(PS 300).. 
Diesel fuel 
(PS 200)..(1)10-11.5(1) 
Stove dist. 
(PS 100)..(1)11.5-13(1) 
Los Angeles: 
40-43 w.w. ..(1)12.1-15.1(2) 
Heavy fuel 
(PS 400)..(€1)$2.10-2.20(3 
Light fuel 
(PS 300). .(2)$2.35-—2.40(3 
Diesel Fuel 
(PS 200)..(1)8.1-11(2) 
Stove dist. 
(PS 100)..(1)9.1-12.5(2) 
San Francisco: 
40-43 w.w. ..(1)12.6-15.6(1) 
Heavy fuel 
(PS 400).. 
Light fuel 
(PS 300).. 
Diesel fuel 
(PS 200)..(1)10-11.8(1) 
Stove dist. 
(PS 100)..(1)11.5-13.3(1) 


$2.25(2) 


$2.45(2) 


$2.45(2) 


(1)11.25-13(1) 
(1)11.5-13(1) 
(1)11-12.5(1) 
(1)11-11.5(3) 
(1)10.5-11(2) 
(1)8.75-10(5) 
(3)9-—9.8(1) 
(1)7.75-9(4) 


o for delivery to 


12.25 


(1)12.6-15.6(1) 


$2.45(2) 
(1)10-11.5(1) 
(1)11.5-13(1) 
(1)12.1-15.1(2) 
(1)$2.10-2.20(3) 
(2)$2.35-2.40(3) 
(1)8.1-11(2) 
(1)9.1-12.5(2) 
(1)12.6-15.6(1) 

$2.25(2) 

$2.45(2) 
(1)10-11.8(1) 


(1)11.5-13.3(1) 





Lake Port Terminal Prices 
Prices in Effect March 14 


Buffalo 
78-80 Oct, (Premium).. 


74-76 Oct. (Regular) ..(2)13.3-13.6(1) 


Kerosine ... 11.73) 
Diesel Fuel . 1141) 
No. 1 Fuel ‘ 

No. 2 Fuel 10.5(2) 


No. 3 Fuel 
No. 5 Fuel - ‘ 
No. 6 Fuel . s 


(2) 


9 


. - wo 
Correct for March 7 also; shown incorrectly 


Cleveland 


Detroit 


11.35¢1) 
11.8(2) 
11.35(2) 
11.141) 


10/1) (1)7. 85-8. 2541) 


(1)7.6-8(1) 


(1) 
in March 9 NPN 


( 


Toledo 


11.5(1) 

10.2511) 
1)11-12.75(1) 
1)10.1-10.75(1) 

10.251) 
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Oil Price Section Refinery & Terminal Prices (Continued) 


WAX 
Prices in Effect March 14 March 7 
WESTERN PENNA. (Bbis. C.L.) 
White Crude Scale: 
22-124A.m.p(1)5.1 5. 
124-126A.m.p(1)5.125- 





CHICAGO (FOB Chicago District refinery of 
one refiner in bags or 100 lb. cartons, carloads. 
Carloads, slabs loose, 0.7c less. Melting points 
are EMP (ASTM methods); add 3° F. to con- 
vert into AMP. 


Fully refined: 
122-124 ..... 
125-127 ..... 
BESCEED cccce 
130-132 ..... 
132-134 ..... 
135-137 ..... 


DoOo@o-31-3 


oe 
8 
.05 
3 
4 


POPS 3>° 
ae aon 
& 


Naphthas and Solvents 
Prices in Effect Mrach 14 March 7 
(FOB Group 3) 
Stoddard 

Solvent (3) 10.875-11.625(1) (3) 10.875-11.6 
Cleaners 

npth. (3)11.375-12.125(1) (3)11.375-12.125(1) 
V.M.&P. 

Npth. (5)11.375-12,125(1) (5)11.375-12.1 
Mineral 

Spirits. (4) 10.375-11.125(1) (4)10.375-11.125(1) 
Rubber 

solv, .(1)10.875-11.375(4) (1)10.875-11.375(4) 
Lacquer 

dil. ..(3)11.625-12.62 


5( 
Benzol dil.(2)12.125-12.55 


v0 


1) (3)11.625-12.625(1) 
(1) (2)12.125-12.55(1) 


WESTERN PENNA. 


Other Districts: 
Untreated Npth 12 
Stoddard Solv.(1)12 


12 
>-14(1) (3)13-14(1) 


OHIO—Quotations of S.O. Ohio for delivery to 
Ohio points: 

VM&P Naphtha, Mineral 

Spirits & Stoddard 

Solvent ..... 16 16 
Rubber solvent 15.5 15 


E. TEXAS (Truck Trnspt.) 
Stoddard 
solv, ....(1)10.75-11.25(1) (1)10.75-11.25(1) 


KANSAS (For Kan. Dest’n. only) 


Stoddard 
Solv, .(1)11.375-12.375(1) (1)11.375-12.375(1) 


Natural Gasoline 


(Group 3 & Breckenridge prices are to blend- 
ers on freight Basis shown below. Shipments 
may originate in any Mid-Continent manufac- 
turing district.) 


FOB GROUP 3 
70 


Grade 26-7 5(Sale) 6(Sale) 
FOB BRECKENRIDGE 
Grade 26-70 1.5( Sale) ».5( Sales) 


Petrolatums 


WESTERN PENNA, (Bbls., carloads; tank 
car, 1 to 1.5¢ less.) 

Snow White. (1)6.375—-8(1) (1)6.375—-8(1) 
Lily White. .(1)6.125~-7.25(1) (1)6.125-7.25(1) 
Cream White. (1)5.875—6.75(1) (1)5.875—6.75(1) 
Light Amber. (2)4.375-5.5(1) (2)4.375-5.5(1) 
Amber ......(2)4.125-5.25(1) (2)4.125—5.25(1) 
Red .ccoee-- (1)4—5.125(1) (1)4-5.125(1) 


LPG Prices 


Prices in Effect March 14 






(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 


Com- In- Com- Indus- 
mercial dustrial mercial trial 

District Propane Propane Butane Butane 
N.Y. Harbor (1)7.25-9(1) 9(1) 7.7501) 7.7501 
Philadelphia .. 8(1) 
Baltimore 7.25(1) ‘ 
Hastings, W. Va. 6.25(1) »- 6.25(1) 
New Orleans ..4.875(1)a 
Toledo sé.) S¢1) 


(a) Tank cars only. 





DEPENDABLE BULK LIQUID 
MOTOR TRANSPORTATION 
SERVING 
Pa., N.J., Md., Del., D.C., 
Ohio, Va., W. Va. 
COASTAL TANK LINES 
YORK, PA. 
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SPECIAL NOTICE 
During periods of short supply, some sellers, and at times all sellers, withhold quotations to 
new customers or the posting of firm prices but give OILGRAM the prices they otherwise would 
quote to the trade in general and which they confine to their regular customers only. 


Atlantic & Gulf Coasts 


Prices are of refiners, FOB their refineries & tanker terminals. and of tanker terminal operators, 
FOB their terminals. Ships’ bunkers prices are exclusive of lighterage. Prices in effect March 14, 


78-80 Oct. Prem. 78-80 Oct. Prem. 74-76 Oct. Reg. Kerosine 
District Gasoline (b) Gasoline (c) Gasoline (b) No, 1 Fuel 
N. Y. Harbor ... o ee e(1)12-13.4(1) Pn (1)11-12.4(1) 10.3(15) 
GO DOSGON oc cisc sess €4)RD-38.3(8) Sd (1)10.9-11.9(1) (3)9.5-10.2(13) 
BOG on 00 eeccvcnce chk) 36,786.04) 14(1) (4)12.3-12.8(1) (6)10.4-10.7(2) 
Baltimore «2... ..0+6.00e(1)11.8-13.5(1) 3(1) (1)10.8-12.3(1) (10)10.3-10.5(1) 
Go GOT 22. ..6000008REd F-98085) oar (1)10.7-11.9(1) 10.2(3) 
Baton Rouge .... an eas ee Pca 9.7(1) 
do barges ; . a on ee 9.7(1) 
ee ...€1)12-14(1) 13.8(1) (1)11-12.3(1) (13)10.4-10.5(1) 
Charleston pweee (1)11.6-12.4(1) 13.25(1) (2)10.6-11.25(1) (3)10.1-10.2(3) 
Corpus Christi ..... ..(1)12-13(1) oe 11(2) . 
ree ..€1)12-13.5(1) eee (1)11-12.5(1) (1)9,.125-10.25(1 
do barges ee as (1)12-13.5(1) 12(1) (1)11-11.5(1) (1)8.75-9.75(1) 
Jacksonville .... ..(5)12.8-13.75(1) 12.8(1) (8)11.8-12.25(1) (7)10.7-11.375(1 
ere ere 12.8(4) 12.8(1) 11.8(5) 10.7¢5) 
Mobile .... er j 12.8(2) 12.8(1) 11.8(3) 10.7(4) 
New Haven > 14(2) 14(1) 12.5(3) (1)9.9-10.501) 
New Orleans ; 12.5(1) elas 11.5(1) (2)9.7-10.1(3) 
do barges - - 12.5(1) itene 11.5(1) (1)9.7-10.1(1) 
Norfolk ae (1)11.8-12.35(1) 13.41) (1)10.8-11.4(1) (5)10.3-10.4(1) 
Pensacola .... ie ies male 12.8(1) oie 11.8(1) (1)10.5-10.7(1) 
Philadelphia oe » +++ (2)13.25-13.7(1) 14.2(1) (2)12-12.7(2) (8)10.3-10.5(1) 
do barges ¥ — (1)13.15-13.6(1) ey (1)11.9-12.6(1) 10.2(5) 
Port Everglades - 12.8(4) 12.8(1) 11.8(6) 10.7(7) 
Portland ere «+ --(1)13.55-13.8(1) 13.8(1) 12.3(4) (7)10.4-10.5(1) 
Providence . - ..(1)13.55-13.8(1) 13.8(1) 12.3(5) (8)10.4-10.5(1) 
Savannah ........ sa 12.8(4) 12.8(1) 11.8(7) 10.7(7) 
Tampa ieuknan ee 12.8(5) 12.8(1) 11.8(7) 10.7(9) 
Wilmington, N. C. ......(2)11.85-12.25(2) 13.25(1) (2)10.85-11.25(3) 10.2(8) 
78-80 Oct. Prem. Gasoline (a): Baton Rouge 11.3(1); Baton Rouge barges 11.3(1); Ho 
(1)11.5-13(1); New Orleans 11,25(2); New Orleans barges 11.25(2) 
74-76 Oct. Reg. Gasoline (a): Baton Rouge 10.3(1); Baton Rouge barges 10.3(1); Houst 


(1)10.5-12.511); New Orleans 10.5(2); New Orleans barges 10.5(3). 
Correct for March 7 also; shown incorrectly in March 9 NPN. 














Gas House No. 5 Fuel No. 5 Fuel Diesel Oil 
No. 2 Fuel Gas Oil (0-10 p.t.) (15-60 p.t.) Shore Plants 
N. Y. Harbor 8.6(17) 9,2(2) 3-3 ( $2.47(1) (3)9.5-9.6(2) 
do barges. .(2)8-S.5(16) 9.101) 2.52(1) 
\lbany (7)8.9-901) 4.7(1) (1)9.3-9.7(1) 
Baltimore .. 9.1412) 9.2(1) ‘ 2.57(1) (1)9.5-9.6(2) 
do barges.. 9(6) . 2.92(1) 
3Zaton Rouge. 8.5(1) . 9¢(1) 
do barges... S.5¢1) -. . 
Boston . nee 9(14) 9.401) (1)2.82-2.86(1) (1)2.82-2.851(1) (2)9.4-9.9(1 
Charleston 9.2(4) ; , 9.4(2) 
Corpus Christi 
Houston .....(3)9-9.501) ° “ (1)8.75-9.5(¢1) 
do barges. .(1)7-8.375(1) ; 2.15(1) 
Jacksonville 10,.2(7) : 10.216) 
Miami Ra . 10.244) 10.2(2) 
Mobile os 10.2(1) “hes 
New Haven (6)8.9-9.401) (1)9.3-9.8(3 
New Orleans. (1)8.5-9.3(1) i (1)9.3-9.425(1 
do barges (1)8.5-9.2501) 
Norfolk (3)9-9.301) G.141) (1)2.49-2.54(1) (1)9.4-9.6(1 
Pensacola ; 10.2(1) 
Philadelphia (7)9.1-9.4(2) 9.2¢1) (4)2.75-2.90(1) (1)9.4-9.6(1 
do barges 9(7) 
Pt Everglades 10.214) 10.2(2) 
Portland . 9.103) GO D411) (1)9.5-9.7(1 
Providence. G.2¢9) 9.4(¢1) (1)2.80-2.836(1) (1)9.4-9.601 
Savannah . 10,243) 10.2(5) 
Tampa .. ‘ 10.2¢7) 10.246 
Wilmingtor 
N. C (6)9.2-9.501) 
No. 6 Fuel Bunker © Fuel Heavy Diesel Light Diesel 
No. 6 Fuel Barges Ships’ Bunkers Ships’ Bunkers Ships’ Bunkers 
N y Harbor $2. 05011) $2.00011) $2. 0008) (2)$3.50-3.70(1) (2)$3.75-3.9: 
Albany .. — 2.45061) 2.45¢1) 2.45(1) Ba : 
Baltimore > 156 y 2 1013) , HO01) 2)3.75-3.990 
Baton Rouge 1.6001) 1.55(¢1) 3.36¢1) 3.67(1) 
Boston 2.17516) 3) 2.12513) 3.79(2) 
Charleston 2.08¢2 2.03(2) 3.7501) 
Corpus Christi 1.6561) 1.60(3) 3.1501) 3.61(1) 
Houston (1)1.55-1.65¢4) 41)1.55-1.6005) (1)1.55-1.60(4) (1)93.10-3.4001) (4)3.61-3.65¢ 
Jacksonville. 2.04(5) 2.0115) 2.01(5) $.28(2) 
Miami 2.0361) 2.0012) 2 oO12) $,28(2) 
New Haven (1)2.055-2.105¢61) (2)2.01-2.05501) (1)2.01-2.05541) 
New Orlean 1.60(2) (2)1.55-2.63¢1) 1.55(2) 3.362) (1)3.61-3 
Norfolk 2.12(3) 2.0713) 2 O7(3) . 
Pensacola 1.8501) 1.8501) 1.85(¢1) 
Philadelphia 2.0508) 2 OOCS) 2 OOS) , 5OC2) (2)3.75-3 é 
Pt. Everglades 1.99(2) 1.96(2) 1.96(2) $.28(2 
Portland Tee 2.175(2) 2.125(1) 2.125(1) ° 
Providence 2.15(3) 2.10(2) 2.10(2) +.032(1) 
Savannah ; 2.04(4) 2.0114) 2 01(4) 4.28(2) 
| —eerrree 1.90(5) 1.87(5) 1.87(5) 4.28(2 
Wilmington, 
~ = ' (1)3.75-3.95(1 
(a) Motor Method & Research octane ratings are approximately same (b) Research oct 
rating is minimum of 5 points above Motor Method rating (c) Research octane rating is minin 


of 10 points above Motor Method rating 
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Refinery & Terminal Prices (Continued) 


SPECIAL NOTICE 
During periods of short supply, some sellers, and at times all sellers, withhold quotations to 
ew customers or the posting of firm prices but give OILGRAM the prices they otherwise would 
te to the trade in general and which they confine to their regular customers only 


Gulf Coast—Cargoes, Domestic & Export, All Ports 
Cargo prices are FOB ship at Gulf, minimum of 20,000 bbls., and are by refiners only to other 
refiners, export agents, or tanker terminal operators. The figure in parentheses after each price 
licates the number of companies quoting that price Prices in Effect March 14. 


Aviation Gasoline 


Sens BABIES CAM ER). ccccscccacsacscscsss BD ; 
Grade 100/130 (AN-F-48) ..ccccccccccccccccee 16.2501)— — 
Grade 91/98 (AN-F-48) ..ccccccccccsccccseces 14.75(1)—-16.5(2) 
Grate BO (ANq-P<4B) oc cccccccccccecececccccece 15.75(1) 

Moter Gasoline Leaded 
Ce ee, CED wiccbdcecdvdsseecnbad aml 


t?78-80 Oct. (Premium) 


11 
FeSO Get. CEUGRMARR) 2ccccccsssccscsousccveces ES 
12 —12.25(1)-12.5(1) 

+ 


.25(1) 

. T5-12(2)-12.5(1) 
1) 

4 


*74-76 Oct. (Regular) ieee teeeeeeeeeeeeneeces 1)-10(1)-10.5(1)-10.75(1)-12(1) 
*74-76 Oct. (Regular) odane . » .5(1)-10.5(1)-11(2)-11.5(1)-12(1) 
Toten Gk; «severance —e 25(1)-9. 5(1)- “9.7! + 2)~—10(1)-10.25(1)-10.5(1)-10.75(1)-12(1) 


* Motor Method & Research octane ratings are approximately same 

+ Research octane rating is minimum of 5 points above Motor Method rating. 

tt Research octane rating is minimum of 10 points above Motor Method rating. 
Kerosine & Light Fuels 

OS eae re ‘ »» 8.5(1)-8.75(1)-9(3)-9 ; 

No. 2 Fuel .... : ae EES Se re 6.75(1)-7(1)-7.5(2)-7.75(2)-8(1)-8 .5(1) 
Diesel & Gas Oils 

3-47 Diesel IMGeK .ncccccccccccccccccces 8(3)-8 .125(1) 

48-52 Diesel index .... — , — ° o* S(1)-8.125(2)-8.25(1) 

53-57 Diesel index 8.25(1)-8.375(1)-8.5(1) 


Q 75 > 


Heavy Fuels 


No. 5 Fuel 0-10 p.t itein sade ok $2.15(1)-2.35(1)-2.75(1) 
Bunker C Fuel . $1.55(2)-—1.4001)-—1.425¢1)-—1.50 ] l 1.60% 
e€ tlant Gulf Coasts table on Page 5% for ships’ bunker prices for Baton Rouge Corpu 


& 
é 
Christ Houston, and New Orleans districts 


Aviation Gasoline & Jet Propulsion Fuel 
Prices in Effect March 14 


Prices are for tank cars, barge or truck transport i aviation gasolines meet Specification AN- 
F-48, unless otherwise noted, jet fuel meets AN-F-32. 


Aviation Gasoline 








District Grade 115/145 Grade 100/130 Grade 91/98 Grade 80 Jet Fuel(JP-1-2) 

New York, N. Y. 19.85(1) 18.1(3) (2)16.6-16.7(1) (wae 15.85(1) 

Boston, Mass. a dh 18.2(2) 16.7(2) 5.95(1) 

Portland, Me. e0ee once it. 8(1) 

Pes EUs ccves re 18.1(1) 16.6(1) sone 

Baltimore, Md. . cans 18.1(2) 16.6(2) 15.85(1) oane 

Norfolk, Va. .... rer 18.1(2) 16.6(2) 15.85(1) seve 

Charieston, 8. C. ver 18(2 16.5(2) 15.75(1) aeee 

New Orleans, La. 18.75(1) 17(3) 15.5(2) 14.75(1) 10.45(1) 
(Baton Rouge) 

Houston, Tex. 18.75(2) 17(3) 15.5(3) 14.75(2) 19.45(1) 


Tanker Market Report 


Supplied by Dietze Inc., New York, N. Y., oil & ship brokers & tank steamer chartering 
agents. Wherever reference is made to USMC, it is to be considered the USMC rate in effect June 
80, 1948 for vessels over 14,000 TDW. The rates shown under the headings ‘‘Last Paid’’ & ‘‘Own- 
ers Ask’’ refer to vessels over 14,000 TDW. All rates shown are on basis of tons of 2240 
& in dollars per ton. Approximate rates in cents per bbl. may be determined by dividing per-ton 
rate by following conversion factors: gasoline, 8.7; kerosine, 7.9; No. 2 fuel, 7.5; 30 gravity crude, 
7.3; No. 5 fuel, 6.9; bunker ‘‘C’’, 6.5. 


LAST PAID OWNERS ASK 


New York .(Clean) $ 2.42 $ 2.42 

(Dirty) 1.85 2 00 

I U.K./Continent... ‘ 5.47 5.57 
Tanura North Hatteras “a , 10.80 10.80 


UNITED STATES FLAG CHARTERS 


VESSEL TDW CARGO TRADE RATE LIFTING 
CONOCO DENVER 15.500 Clean USGulf/UKCont $6.50 Early Mar 
TALON 9,500 Dirty USGulf/USNH 2.1 Early Mar 
TALON 9,500 Dirty USGulf/Savannah 1.72 End Mar 
HENRY M. DAWES 15,500 Dirty Tampico/ Houston 1.20 Early Mar 

(Part cargo minimum 75,000 bbls. ) 
MONTEBELLO HILLS 15,500 Dirty Puerto la Cruz/B.A 6.56 Mid Mar 
(SOC. Sterling—-20 Pesos) 

WANDA 9,500 Dirty USGulf/USNH 2.35 Mid Mar 

HENRY M. DAWES 15,500 Dirty Houston/USNH 2.00 Mid Mar 

TYDOL BAYONNE 15,500 Dirty USGulf/USNH 2.00 End Mar 

CARIBSTAR 9,500 Dirty USGulf/USNH 2.14 Mid Mar 

" HARVEY W. WILEY 9.500 Dirty USGulf/USNH 2.14 End Mar. 

HORACE SEE 4.500 Molasses Cuba/USGulf R.O. #404 less 20% Early Apr. 

WANDA 9,500 Molasses Cuba/USNH R.O. 23404 less 10% Late Mar 

1 ST. CHRISTOPHER 15,500 Dirty Puerto la Cruz/B.A 6.29 April 

(Payable Argentine Sterling or Pesos) 
\MERICAN TRADEI 15.500 Dirty USGulf/USNH 1.85 End Mar 
ANDREW A. HUMP HRE YS 94%,500 Molasses Cuba/USNH R.O. #404 less 20% Early Apr 
FOREIGN FLAG CHARTERS 

NYHOLM S000 Lubeoil Two ports Gulf/Denmark 8.45 End Mar 
(Payable Sterling) 

GOLDEN WEST 6.500 Lubeoil USGulf/UKCont 41/6d Early Apr 

PRESIDENT BRAND 15,000 Dirty 3asis NWI/UKCont 29 /3d April 

(Consecs. through October) 

LBERTO FASSIO 15,000 Dirty wane NWI/UKCont 29/3d 2nd half Apr 
a ‘ . consecutives ) 

KATY 9,500 Dirty Basis NWI/UKCont. 29/3d 2nd half Apr 
poe 4 (two consecutives) 

OWYHEE 15,000 Dirty Bahrein/ Naples $6.93 Mid Mar 

RANE LLA 9,000 Dirty Abadan/UKCont 51/9d End Mar 

MOSOIL 9,000 Dirty Tampico/Vado/Naples $7.61 Mar 


Range 
purposes of rate calculation only, it has been assumed that New York is the port of dis- 
ee whenever the range USNH appears 


irch 16, 1949 


Oil Price Section 





Wax 


Melting points are AMP, 3° higher than 
EMP. Prices are for carload lots. Domestic 
prices are FOB refinery; scale in bags or 
bbis.; fully refined, slabs loose. Export prices 
are FAS; scale in bags or bblis.; fully refined 
in bags or cartons. 


Prices in Effect March 14 


New Orleans N.Y. N.Y. 
Crude Scale Export Domestic Export 
22-4 wh. o« (1)5-5.25(1) ecee 
124-6 wh 9.301) (1)5-5.25(1) (2)5.25-5.6(1) 


Fully Refined: 


123-5 nc cee (2)6.9-6.96(1) 

125-7 .. 8(1) (1)6.96-7(2) (1)7.7-7.95(1) 
128-30 .8.1(1) (1)6.96-7.1(2) (1)7.7-8.06(1) 
130-32 . 8.3(1) 7.3(2) (1)8-8.25(1) 
133-5 .. 8.35(1) (1)7.26-7.35(2) (1)8.1-8.3(1) 
135-7 .. 8.6(1) 7.6(2) (1)8.3-8.55(1) 
138-40 . 9(1) (1)7.86-8(2) (1)8.4-8.95(1) 
143-5 10.141) (1)8.05-9.101 1)8.9-10.05(1) 
148-50 . 12.5(1) 11.5(1) 12.45(1) 


Naphtha 


Prices in Effect March 14 


V.M.&P, Mineral 
Naphtha Spirits 
New York 
0 ae 15(4) 14(5) 
Philadelphia ... 15(4) 14(5) 
Baltimore ..... oee0 13.5(4) 
BOMGR cccccecce 15.5(4) 14.5(5) 
Providence .... eeee 14.5(3) 


Mid-Continent Lubes 
(At Gulf; in packages, FAS, New Orleans, in 
bulk, FOB terminals) 

Prices in Effect March 14 


Bright Stock 
D color, Vis. at 210° 
150 vis., 0-10 p.p.(1)36.5-43(1) (1)26.8-30(1) 


Steel Drums Bulk 


Neutral Oil Col. 


200 vis. 3. 17.8(1) 


Pacific Coast 


Prices in Effect March 14 


(In Ships’ Bunkers, Diesel Fuel 
or Deep Tank Lots) (P.S. 200) 
San Pedro, 


Bunker C Fuel 
(P.S. 400) 


Calif. .... $3.35(4) (3)$1.95-2.00(1) 
San Francisco 3.56(4) (3)2.00-2.05(1) 
Portland, Ore. 3.77(4) (3)2.25—2.30(1) 
Seattle, Wash, 3.77(4) (3)2.25-2.30(1) 


Export Prices 
Prices in Effect March 14 


Mexican Gulf Ports 
U.S. Dollars per Bbi, 


Bunker C Diesel 

(Ships’ ( Ships’ 

Bunkers) Bunkers) 
Tampico .. $1.60 $3.75 
Veracruz ... $1.60 oes 
Minatitlan ....... ° $1.60 3.75 


Pacific Coast 


GURFMAES cccccccccccecs $3.16 $3.95 
Manzanillo .......++++. 3.16 3.66 
Batam CEGE cccccccccs 3.16 3.50 


(Tanker Market report printed on p. 63) 





BAYONNE BARREL & DRUM CO. 


Complete Container Service Buying 
Selling Reconditioning Pick-up Storage 
Delivery Electromatic Leak Detecting 


154 Raymond Bivd. MARKET 2-0111 





NEWARK 5, N. J. 
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Tank Wagen Prices Oil Price Section 





Commercial or consumer tank car, tank wagon, dealer and service Inspection fees per gal., included in both gasoline and kerosine prices 
station prices for gasoline do not include taxes; they do, however, in- unless otherwise specified, are as follows: 

clude inspection fees as shown in next column. Gasoline taxes, shown in m 
seperate column, include 1.5c federal, and state tazes; also city and Ala. 1/40c on gasoline; Ark. 1/20c; Fla. 1/8c; Ill. 3/100c; Ind. 2/25c 
county taxes as indicated in footnotes. Kerosine tank wagon prices also Kans. 1/50c; La. 1/32c; Minn. 5/200c; Neb. 2/100c; Nev. 1/20c; N. C 


do not include taxes; kerosine taxes where levied are indicated in foot- 1 
notes. Dealer discounts are shown in footnotes. These prices in effect 
March 14, 1949, as posted by principal marketing companies at their 
headquarters offices, but subject to later correction, 


ic: N. D. 1/20c; Okla. 2/25c; S. C. 1/8c; S. D. 1/40c; Tenn. 2/5c 
and Wisc. 3/100c. 


Kerosine inspection fees only: Ala. 1/2c; Iowa 1/50c; Mich. 1/5c. 








Atlantic White Flash Humble H i 
ATLANTIC (Regular Grade) HUMBLE (Regular) ee, California Standard (Cont.) 
Gaso- Gaso- Kero- Tank Re- line ’ oe : ; te — . 
REFINING line line sine Oil Wagon tail Taxes po ea 7 * ss 
. ; Dallas, Tex. ..... 13.0 18.0 5.5 ahd 
pat Sanes 5.8. Ft. Worth ....... 13.0 18.0 5.9 Prices for Chevron Supreme (Premium) 
Philadelphia, Pa, ...... 13.7 5.9 13.5 DN gc ccsccccca De 18.0 5.5 1.5¢c above Chevron (regular). Prices f 
Pittsburgh ae 14.6 5.5 14.4 San Antonio ..... 13.0 18.0 5.5 Chevron Aviation 91 are 2c above Chevr 
Allentown 14.3 it 14.1 Aviation 80; for Chevron Aviation 100, 
Erie t ie | 2.9 a4°4 Sesesten above Chevron Aviation 80; for Chevron Avi 
Scranton P 6 .6 2.0 ° tio = ease - *hawr é ‘ R{ 
Altoona ...... 14:6 5.5 14.4 Tank Wagon Retail tien 116, Se above Caeveen Aviation ©. 
Emporium 14.6 5.5 14.4 ie a a 
Indiana 14.6 5.5 14.4 secre §=6SSS 27 -® 
Uniontown 14.6 5.5 ‘ ° . ceeccee é-a ‘- 
‘ RF ree 12.5 17.0 7 
Harrisburg 14.3 5.5 14.1 a te > Esso Gasoline 
Williamsport : 14.6 5.5 14.4 San Antonio ..... 12.9 17.0 ESSO (Regular Grade) Kero- 
Dover, Del, ... 13.2 5.5 13.8 Gasoline Gasoline sine 
Wilmington 13.2 5.5 3.5 Notes: STANDARD T.W. Taxes T.W. 
Boston, Mass. 13.5 4.5 oeee0 TW cea are to : inonen Seen em : cs ss * ‘ 
Springfield 14.3 4.5 ati a are to all classes of dealers and Atlantic City, N. J. .. 13.1 4.5 13 
Worcester 13.5 4.5 eee Newark 13.1 4.9 13.< 
Fall River ... 13.5 4.5 eae = “aye = 
Hartford, Conn. 13.9 5.5 ee 3Zaltimore, Md. ...... 13.0 pao 13 
New Haven . 13.8 5.5 eee Cumberland ......... 14.2 6.5 14.5 
Providence, R. I . 7 13.5 5.5 ese Washington > CC .< 13.4 5.5 13.5 
Atlantic City, N. J..... 13.1 4.5 13.3 oe at a a ge “ir 
Camden $ 13.1 4 5 13 3 IMPERIAL a Gasoline Danv a Bo ccccce &.8 7.5 
PFOMtOM 442.6% 13.1 4.5 13.3 (Regular Grade) ; POterSBUTE csccccsess 13.6 7.5 14.0 
Baltimore, Md 13.0 6.5 13.1 OIL : Kero- etl cccscacn SE8 7.5 13.4 
Hagerstown . 13.8 6.5 13.9 Gasoline Gasoline sine =e oa a9 
Richmond, Va. . 13.3 7.5 13.7 T.W. axes _ A A RAO. ccccccescsca 28.8 7.5 13 7 
oe ee + ne se ee Hamilton, Ont, .... 21.0 11.0 23.0 Roanoke ............ 14.9 7.5 15 
Jacksonvilie, Fla. 14.4 8'5 13.7 BONED 54260064000 Be 11.0 23.0 Charleston, W. Va. .. 14.7 6.5 15.2 
ee i ins _— wale 3randon, Man. .... 27.2 9.0 29.2 Fairmont ...... .. 14.6 6.5 15 
WINMpOG --ccessss> 25-4 4 27.4 Parkersburg ......... 14.6 6.5 13.8 
Mineral Spirits V.M.&P. oy meee Sask, ..... 7 oe 28.6 wheel — = 14.3 6.5 16.4 
; = Saskatoon ......... 26.5 : 28.5 i aaa sale 4.3 5 } 
T.W. T.W. Edmonton, Alta... 20.7 9:0 22.7 ns -NC 15 7.5 14.1 
> - > A } 4 Charlotte, N. ¢ ccoce 14.5 ‘ 
Philadelphia, Pa. ... 15.00 16.5 ! g86d00666-60 20.7 9.0 22.7 7 - 
Pittsburgh, Pa. .... 17.5 18.5 Vancouver, B. C. .. 19.5 10.0 24.0 RE tscntuwnedece “Meee 7.5 14 
Montreal, Que. .... 21.0 11.0 23.0 De ¢penenesvenk meee 7.5 14.6 
» ilce—" " St. John, N. B. .... 18.5 13.0 °22.0 > hed 6 7. 14.8 
a om nie - Maliex, MN. B. .... 18.5 13.0 °22.0 a per ee ete rig ae ee 
Phil - m, 2 . 5 s 6 ° Effective Feb. 3 Salisbury oe err er i4.2 7.5 13 
paneaiitinuhe Socuted > a isieée Charleston, S. C. .... 13.4 7.5 
Pittsburgh oa: 12.9 Taxes: digs: 
Allentown 14.1 12.3 + —_ Columbia ........... 14.8 7.5 
Wilmington, Del, 13.5 12.0 as a aiatet Gasoline taxes are provincial taxes, Spartanburg eee 14.0 7.5 — 
DIOUOE 666409800 eee 12.3 Tew 2AyHs ‘ 29 0.5 29 
Springfield, Mass 12.6 piece Notes: se ny em sae: sen’ a 9 — 
Torcester 9 Batom TROUBO ..2cccce 2.9 5 2.5 
comtnona ois 3 : _Prices are per imperial gal. which is 1.2 sp sae gay 14.2 10.5 14.( 
"® Bffective March 9 os shin ns U. S. gals. T.W. prices are to divided & un- = Ae RECRR ee ~ 
: er ear divided dealers. ame CROSS .ccccss FO 10.5 13.3 
Taxes: SEOTEEES. scccosoess BES 10.5 13.0 
3runswick, Ga., Kerosine price does not in- POO BOGE cccccsicee 8 10.5 12.9 
clude Ic state tax. Knoxville, Tenn, .... 14.3 8.5 13.9 
Notes: TEXAS Fire-Chief Gasoline eeressrst+ Se 
N ; " (Regular Grade) Kerosine “gio lalate : - nade 
Kerosine—Thru Penna, & Del., add 2c per co Dealer Gasoline Dealer Nashville ....... a See 8.5 14.3 
gal for t.w. deliveries of less than 25 gals. ? T.W. Taxes T.W. Bristol 15.4 8.5 15.0 
at one time, : Pees ene ; . 
Dallas, Tex, .... 13.0 5.5 12.50 Little Rock, Ark, .... 14.6 8.0 14.3 
Tank Wagon prices are to Dealers & Con- Ande - Don eee 94 9-9 we 
sumers, ichita Falls .. 5.5 2.5 
Amarillo ....... 13.0 5.5 12.50 . , 
4 : ae ‘ A) Ss -M.&P. 
. er Spirits prices also apply to Stoddard Ee seereerere 4 ed ey —s — be a 
Solvent. u Q@SO .ccosece vo. 2.0 .Sv . . . . 
San Angelo .... 13.0 5.5 12.50 Newest. 3. 2 15.0 16.5 
7 7 > 5 ix wl in + « . + . « @e008 . . 
i, Soins ins .; 4 55 ee Baltimore, Md. ..... 17.5 seen 
Aus rr 3. 5.5 12.50 Was = L rs 17°: 
I ori 7 Houston ........ 13.0 5.5 12.50 ashington, D. C... (.o 
CONT'L (N. B. Prices are Continental's San Antonio 13.0 55 1250 
‘‘normal’’ prices, Current sell- Port Arthur . 12.0 5 5 2°50 
OIL ing prices may be lower than - site wai : . 
‘*normal’’ because of local com- Notes: Fuel Oil—T.W. 
petition. ) 2 gis , ’ . — 
Dealer t.w. prices apply also to all classes ’ i No. 1 _ 2 No.5 No.6 
Conoco Demand of consumers with minimum delivery of 50 gals (ene City, N.J. 13.3 13.0 $3'éis gi ” 
: c 7 POONER, cess cece od 2. 5 2.67 
ae een ee Baltimore, Md. .: 13:1 11.9 °3.70 2.716 
: fas 4 ; > at 
Tank Wagon Taxes T.W Washington, D. C. 13.5 12.3 3.80 2 ) 
: CALIFORNIA = OH EVRON PE 1. a: 
Grand ‘June. 7201828 OAT STANDARD — 2 Richmond’ ....... 13.7 11.8 
Grand Junc. 7.2 6.2 7.5 7.5 ular) .line sine ~ a eke oo 3" 
Pueblo teases 15:8 «614.8 «7:5 = 15.6 T.T. 1.7. Taxes 1.T. ok ee 
Casper, Wyo 15.7 14.7 6.5 14.9 : en weeeee od 2.4 
iia. mes mb ob ms San Fran., Cal. .. 14.1 17.6 6.0 15.6 Raleigh ...... «28 1.2 
Billings, Mont 17.0 16.0 6.5 16.2 Los Angeles ere Ff 7.3 6.6 3.3 Charleston, S.C.. .... 11.8 ‘ 
Butte cai 18.0 17.0 6.5 17.9 DOD césicecéecen meal 18.9 6.0 16.9 Columbia ....... 12.9 . 
Great Falls 17.0 16.0 6.5 17.9 ee ; : 's ie! .."s Spartanburg 12.3 ? 
Helena ai nee ae: Ee 16.5 6.5 17.9 eno, Nev. .....- >.8 20. 7.0 : 
Salt Lake, U!':: 16.4 5.4 5.5 16.5 Portland, @re. .... 14.7 18.2 6.5 17.7 Taxes: Louisiana kerosi ices do not 
Twin Falls, Ida. 19.2 18.2 7.5 19.3 Seattle, Wash. ... 14.7 18.2 6.5 17.7 aa te ot ps erosine prices do not 
Albuquer., N. M. 15.6 14.6 7.0 15.0 Pe s¢aeedcees 17.6 21.1 6.5 21.6 . . 
Roswell ........ 14.8 13.8 7.0 14.3 DE. acrenecees 14.7 18.2 6.5 17.7 = . ' P : 
Santa Fe ...... 15.9 14°99 75 153 Boise, Idaho ..... 19.3 22:8 7.5 22.6 , Renee Pape t.w. aoe a i “ 
Muskogee, Okla. 14.0 13.0 7.0 12.9 Salt Lake, U. .... 16.4 19.4 5.5 16.5 ae of 200 ga 2 more; less san 200 
Oklahoma City . 14.0 13.0 7.0 129 Honolulu, T. H. . 15.1 18.6 7.5 16.6 gals., 0.5¢ over posted t.w. prices; steel ba: | 
Tulsa — 140 13°0 70 12°9 Fairbanks, Alaska. 26.4 299 3:5 33.9 a a Bnei posted t.w. prices. Ba!tl- 
DE subcaabess 16.1 19.6 3.5 19.1 tas” od ae ae ae 
Taxes: acai = = . 
Taxes: Notes: 
Gasoline tax column ineludes these city ‘ - ; . — 
taxes: Albuquerque & Roswell, 0.5c; Santa F Boise 7.5¢ tax applies to motor fuel only; Gasoline T.W. prices are to consumers & 
le; Cheyenne, 1c; Casper, 1c.’ ’ e, avgas taxes are 1.5c federal, 2.5c state. Reno dealers. 
F , ‘ ° P 7e tax includes 1.5¢ county tax. Honolulu 7.5c , 
Notes: tax applies to motor fuel only; avgas taxes Effective 12-23-48, minimum retail resilé 
are 1.5c federal, 5c territorial; Honolulu TT price of 17.1c for Esso Gasoline posted 
T.W. prices are to consumers & dealers. prices also do not include Hawaiian gross in- throughout New Jersey. 
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Tank Wagon Prices (Continued) 


SOCONY 
VACUUM 












c 
Mobilgas Aircraft s/V s/V 
Grade Grade Grade Mobilgas Mobilfuel MOBILHEAT No.5 No.6 
Gasoline dv 94 100 (Regular Grade) Mobil Kerosine Diesel (No. 2 Fuel) Fuel Fuel 
Taxes T.W. T.W. T.W. Pe. rw. T.C, Yard T.W. T.c, T.W. T.C. Yard T.W. T.W. T.W, 
ew York City: 
Mam. cecess es 3.5 19.5 ee ee 13.6 13.5 12.5 11.4 4.15 5.9 
BIG. 240 cvenns 9.8 19.5 -_ oe 13.6 10.6 13.7 12.5 s.9 11.6 1.15 5.9 
Kings 5.3 19.5 i - 13.6 10.4 10.4 13.5 12.5 8.7 8.7 11.4 15 5.9 
Queens 5.5 19.5 ee o* 13.6 . 13.5 , 12.5 ; 11.4 ¥.15 5.9 
Richmond .v 18.9 os : 13.7 10.3 10.6 13.5 , 12.5 8.6 8.7 11.4 9.15 
Ibany, N. Y. o.u 20.5 21.8 24.3 12.3 13.3 10.4 10.6 13.7 9.4 12.3 s.9 4.1 11.6 9.1 6.66 
ghamton 5.5 <aen a 13.9 15.0 12.4 12.¢ 15.5 13.5 10.9 11.1 13.4 
suffalo 3.3 20.0 21.0 23.7 13.3 14.3 11.7 11.9 10.0 11.0 13.9 10.5 10.7 13.4 9.4 
mestown 5.5 21.3 ea 13.8 14.9 12.0 . 15.5 14.7 11.7 14 
Mt, Vernon 0.9 - wed 13.8 10.4 14.2 13.7 - 0 11.9 1.45 
lattsburg 5.5 - 14.6 11.4 11.4 lo .2 : 10.1 10.3 12.8 
hester 5.5 14.9 20.9 22.9 13.6 14.7 11.6 11.8 14.4 13.6 10.6 10.8 13.2 
Syracuse .. e° 5.9 21.5 22.5 13.3 14.3 11.4 11.6 14.7 10.6 13.2 10.2 10.4 12.8 
sridgeport, Conn.. 5.% oa - 13.58 10.5 10.7 ‘ 9.0 9.2 11.7 
ANUEF csccccece 5.5 - ee 14.4 l ‘ 10.2 12.5 
iartford o.5 , 12.6 13.9 10.5 10.5 10.0 12.7 9.3 9 12.0 
Yew Haven 5.9 19.8 12.5 13.8 1.9 ’ a) 12.2 8.9 8.9 11.6 
Bangor, Me. . 2a 24.3 aa 12.8 14.2 11.0 15.0 10.3 13.0 9.9 12.6 
POFUIQMG ccscccces 7.5 21.9 22.9 12.3 13.5 10.4 14.2 1.5 12.4 9.1 12.0 
Boston, Mass oe 1.5 18.5 19.5 21.5 12.3 13.5 10.4 14.3 1.4 12.5 9.0 12.1 
‘O- Concord, N. H. - 9.0 so 5% ane 14.3 12.4 13.4 10.6 13.0 
1e MNCOAStEP cocccces 5.5 —— a. ° 15.5 13.1 16.2 14.2 11.5 13.8 
WV. Manchester 5.5 : . See 14.1 11.{ 15.2 i3.0 10 12.6 
i Providence, R. 1... 5.5 18.4 19.4 21.4 12.3 13.5 10.4 11.0 14.1 9.4 12.4 10 9.4 12.0 
3 Burlington, Vt. 6.0 cee oe 1 14.3 11.3 11.3 10.4 13.2 10.0 10.0 12.5 
a Rutland ee 6.0 - oe 14.7 case 13.6 10.5 12.9 
5.1 
5 Tank Wagon Prices Buffalo N. Y. City Rochester Syracuse Boston Hartford Providence 
a Mineral Spirits phe kd eb : veTTT ey TTT 16.5 15.0 18.0 19.0 16.0 17.5 16.5 
| r fF eS CO —eeeee rates seae a 18.5 16.5 19.5 25.5 17.5 19.0 18.5 
1.0 Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 
3.4 Discounts: Diesel—0.5c per gal for single delivery of 800 gals. or more. 
3.7 Notes: Gasoline T. W. prices are to Consumers & Dealers. 
a Notes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals, 
5.2 No. 5 fuel prices at Boston & Providence are for 15-60 p.t. oil; at other points, for 0-10 p.t. oil 
5.5 Effective March 7 Effective March 8; Effective Feb, 28. 
5.4 
t.1 OHIO 
1.3 STANDARD Aviation Gasoline-Cons, T.W. Sohio X-70 Gasoline 
1.6 Sohio Esso (Regular-Grade) Naphthas & — T.W. 
Avia. Avia. Esso Esso Con- Re- S.R. D.C. V.M.&P Sohio 
+.8 Gasoline 62 80 Avia. Avia. sumer sell- Sol- Naph- Naph-- Varno-_ Sol- Kerosine No, 1 No. 3 
3.8 Taxes Clear Clear 91 100 T.W. ers 8.8. vent tha tha lene vent T.W. Sohio-Heat Sohio-Heat 
Akron 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.25 14.25 13.5 
Canton - >.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.25 14.25 13.5 
Cincinnati ».5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.25 14.25 13.5 
‘leveland ».5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.25 14.25 13.5 
Columbus ».5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.25 14.25 13.5 
ayton ... 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.25 14.25 13.5 
Oe sass 5.5 20.0 2.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.25 14.25 13.5 
“or MI nsfield ».5 20.0 2.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.25 14.25 13.5 
died Ma irior ».5 20.0 2.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.25 14.25 13.5 
3.0 Portsm¢ yuth 5 20.0 2.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.25 14.25 13.5 
96 Toledo ».5 20.0 2.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.25 14.25 13.25 
3 ¢ Youngstown 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 205 20.55 20.5 20.5 14.25 14.25 13.5 
3.9 Zanesville 5.5 20.0 22.0 23-0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.25 14.25 13.5 
a¢ 


3.7 Taxes: Effective Jan. 1, 1948, hangar operators can purchase aviation gasoline less 4c per gal, State Road Tax by supporting purchase with State Tax 
4.3 Exemption Form A-10 to supplier. 
7 
5.0 Discounts: Esso Aviation—on contract to hangar operators and resellers, 2c off consumer t.w. ; 
4.3 Fuel Oils—Prices shown are for t.w. & drum deliveries of 50 gals. or more; prices for deliveries of less than 50 gals. are 0.5c higher 


Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5c; 1000 to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 
5000 or more gals., 1.5c. Lucas County: less than 50 gals., tank wagon price, 50 to 249 gals., 0.50c; 250 to 499 gals., 1c; 500 gals. or over 1 


5e 
Notes: Renown (third-grade) gasoline prices are same as X-70 unless otherwise noted. S.S. prices are at company-operated stations. 
Blue Crown (3rd Grade) Oleum V.M.AP. Stani- Diesel 
INDIANA Red Crown (Reg. Grade) Spirits Naphtha sol Taxes STANDARD Crown Gaso- Kero- Fuel 
STANDARD Red Red Blue (Prices are ae prices before discounts) KENTUCKY Net line sine Net 
Cr’n, Cr’n, Cr’n, Gaso- Kero- CHICAGO ccccce 19. 20.7 20.2 4.5 . Dealer Taxes T.W. T.W. 
Cons, Dir. Dir. line sine Detroit ...... 21. 4 22.4 21.9 4.5 . ' ; . — * 
T.W. T.W. T.W. Taxes T.W. a Gy OE ces BED 19.2 18.7 1.5 Covington, Ky. ... 13.8 8.5 15.5 15.0 
‘ . - - 5 St. Louis .... 19.0 20.0 19.5 1.5 Lexington ........ 16.0 8.5 15.5 15.0 
6 cago, Ill ~ 29 BD cor 468 Wed : = =e 4 
: MEME satieuces 17.6 14.4 15.6 4.5 15.8 Milwaukee ... 19.9 20.9 20.4 5.9 Louisville ........ 15.3 8.5 14.8 14.0 
:. iet . 17.9 16.4 = <- fn Minneap’ls. .. 19.7 20.7 20.2 1.5 ad a “ 6 
676 ria weet. 49 2 26.8 28.¢ 4.5 16.9 Fuel Oils T. W. POGRCAR scccctoese Wel S ) 14 14.0 
716 vansville, Ind.. 17.8 16.3 15.8 5.5 16.0 Chicago Jackson, Miss, ... 14.9 7.5 14.2 13.7 
5160 ndis anapolis vo Be BED sece BD 23-2 Standard a Vicksburg ........ 14.4 7.5 13.7 13.2 
ith Bend .... 18.5 17.0 5.5 ° Heater Oil urnace al n * 
etroit, Mich... 16.9 15.4 4.5 14.9 1-99 gals. Spe 15.6 14.9 Birmingham, Ala.. 14.9 8.5 14.7 13.7 
rand Rapids .. 16.9 15.4 4.5 14.9 100-149 gals. ....... 14.6 13.9 BS gts cecsnrcss BMA. 8S MA TES 
iginaw . 16.9 15.4 4.5 14.9 150 gals. & over ... 14.1 Montgomery ...... 15.0 9.5 14.8 13.8 
een Bay, Wisc. 18.3 16.8 5.5 16.5 150-399 gals, ....... cane 13.9 le gaa 7 7 « , 
lilwaukee’ ..... 18.1 16.6 16.1 5.5 16.3 400 gals. & over ... Saat 13.4 Atlanta, Ga, ..... 15.1 7.5 14.4 13.9 
Crosse ..... 18.0 16.5 .... 5.5 16.2 Stanolex Stanolex reer 7.5 14.9 14.4 
“opr Bini -- eR ee oes Be ae Fuel A Fuel C Macon ...... .. 15.1 7.5 14.4 18.9 
we ‘ ° eee wae . lod € is ao « _ 
nkato ....... 17.9 16.4 15.9 5.5 16.1 — tan" =e. sa Savannah ........ 14.4 7.5 13.7 13.2 
Moines, la 17.3 15.8 15.3 5.5 15.5 ; gals. thay ime : Jacksonville, Fla. . 14.4 8.5 13.7 13.2 
son City .... 17.7 16.2 15.7 5.5 15.9 Stanolex Furnace Oil Miami 144.6 8.5 13.9 13.4 
Louis, Mo... 17.2 15.7 15.2 4.5 15.4 100 gals. en _.Seennes ends ‘ . = ; 
: nsas City 16.4 14.9 14.4 5.0 14.6 ; 1-99 gals. & over Pensacola ........ 14.4 9.5 13.7 13.2 
0 Joseph 16.4 14.9 .... 4.5 14.6 Indianapolis ........ 15.1 14.1 Tampa ........... 14.4 8.5 13.7 13.2 
] rgo, N. D 18.9 17.4 16.9 5.5 17.1 Detrolt cccccccccece 14.3 13.3 
sobs 62D... 6.4 86.5 24 ES SS Milwaukee .......-+. 15.1 14.1 Taxes: 
ye hita, Kans, 14.9 14.1 13.6 5.5 13.8 a  ~ cevccese ao"s | Gasoline tax column includes these city & 
iha, Nebr. 3.5 Be.8 6.5 15.4 eR,  Yhegeenlagan 13.4 12.4 county taxes: Mobile, 2c city ; Birmingham, 1c 
Stanavo Aviation Number 80 Taxes: am « dy ay gg *- y~ A, sot tnaiaded ie 
2 ern Mich Cons. zw. a Gasoline tax column includes these city prices: Georgia, kerosine, 1c; Montgomery, 
; reo, i a eugtales 21:9 4 taxes: Kansas City, 1.5c; St. Joseph, & St. kerosine & diesel, 1c; Mississippi, kerosine & 
ns p: sdetails 31/4 5 4 Louis, ic. Naphtha tax column includes 1.5c diesel, 0.5c. 
le ee haa ss 2.9 feaera]l & state taxes, Iowa kerosine prices do ‘ 
ad unsas Ci M ose Ss te 4 no* include 4c state tax. State sales, occupa- Notes: 
: a ty, Mo. ... 19.4 5.0 tion, consumer & use taxes to be added where Consumer t.w. prices are same as net dealer 
(Cont’d in next column) applicable. prices. 
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CRUDE PRODUCTION AND RUNS TO STILLS 


(MILLIONS OF BARRELS DAILY) 
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| 8 15 2229 5 12 19 26 5 12 19 26 
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Compiled by National Petroleum Assn., 
reports of all companies refining Pennsylvar 
crude. Figures in bbls 


JS FMAMJIJIASONDJSFMAMIJIJIASONDJSFMAMJIJASONODO 1 8&8 152229 5 121926 5 i219 26 
1947 1948 1949 JAN FEB. MAR 
RESIDUAL FUEL OIL STOCKS 
(MILLIONS OF BARRELS) 
Crude Oil Stocks 
oe 
eee _ (Bureau of Mines figures in thousands of 
bbls.) 
SRGGb48 Boe a 
from 
BBD 28 Feb. 26 Mar. 5 Feb. 26 
Pennsylvania Grade 2,874 2,801 
Other Appalachian 1,454 1,413 
Lima-Michigan 956 921 
van Illinois-Indiana 12,071 12,523 
#3ER Be Arkansas 3,205 3,194 
Kansas &, S22 8,588 2 
bl 4 Louisiana 12,251 12,809 
wabe Aa Nortt 3 376 3.268 1 
Gulf S,S75 9,541 
SRUSGER Bonne ae Em 
New Mexic« 6,949 7,161 212 
Oklahoma 28,534 28,658 1-12 
Texas 125,861 126,480 
East Texas 16,275 16,603 
West Texas 51,061 51,783 7 
Gulf Texas 30,154 29,435 7 
Other Texas 28,371 28,659 2 
Panhandle 5,094 1. S68 22 
Nortt 7,350 7,435 
South 5,765 6,281 
Other 10,162 10,075 
CRUDE OIL STOCKS Rocky Mountain 12,799 12,658 
California, including 
MILLIONS OF BARRELS heavy a ; 33,505 33,895 
Foreign ..... 4,700 8,976 7 
Total! crude stock in 
u. s 261,965 262,817 Ls 
Total located in BM 
East Coast Dist 16,257 15,462 7 
Daily Average Crude 
& Runs to Stills 
SESE RSSRSRE . 


Week Ended Week Ended Week Ends 
Mar. 5, 1949 Feb. 26, 1949 Mar. 6, 194* 


57,002 57,756 53,739 
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American Petroleum Institute figures in 
thousands of barrels of 42 gallons each. Gasoline 
Figures include reported totals plus esti- Production at Gas Oil & 
nate of unreported amounts and are Crude Runs to Stills Refineries Inc. Kerosine Dist. Fuel Ol! 
herefore on a@ Bureau of Mines basis.) Daily Average % Operated Natural Blended Production Production 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Mar. 5 Feb. 26 Mar. 5 Feb. 26 Mar. 5 Feb. 26 Mar.5 Feb. 26 Mar. 5 Feb. 26 
RSC COMME cccceccccccccccccceccs vTTT Ty 837 S07 90.7 87.4 2,246 171 188 1,088 1,134 
.ppalachian (Dist, 1) .........-eeeseeees 101 OS 85.6 83.1 307 47 64 92 71 
AE a EP been cb os 6008008866 58 67 81.7 04.4 229 ; 28 31 36 48 
eR A ey ert te ee 894 S56 3.8 80.2 3.083 3.054 424 398 961 962 
Rs, Bs MD: 60000006.0685.605550058 443 $41 S8.8 88.4 1,592 1,674 181 144 600 600 
IGE “ED osc dccccccececsacneesceares 255 236 87.3 80.8 1,101 1,038 113 115 165 141 
POE ID 0 b5. 06 50.45.46 0420006500406 1,399 1,384 89.7 88.7 4.314 4,287 708 522 2,152 2,245 
AT Te GE on 6.6666 00s cconsees 422 437 92.3 95.6 1,273 1,397 257 384 569 740 
Se SS fll ee re erry 74 72 77.9 75.8 194 187 60 62 73 63 
Rocky Mt. New Mexico (Dist. 3) ...... 11 10 73.3 66.7 38 3 9 7 
)ther Rocky Mt. (Dist. 4) eT rer 145 131 71.1 64.2 474 384 25 24 189 211 
ilifornia p edn, Tov cand trie abltnt at Cais ics tela S67 873 82.9 83.5 2,549 2,699 120 65 1,070 1,208 
Total U. 8.—B. of M. Basis. ........c000- 5,506 5,412 86.7 85.3 17,400 17,621 2,134 1,997 7,004 7,430 
S.—B. of M. Basis, Feb. 28, 1948 .. 5,311 91.0 15,451 2,821 7,354 
Includes 467,000 barrels of foreign crude run, 
Per Cent 
Residual Total Total Stocks Total Stocks Stocks of Daily 
| Fuel Oil Stocks Gas Oil and Residual Finished and Un- Refining Ca- 
| Production Kerosine Distillates Fuel Oil finished Gaseline pacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Mar. 5 Feb. 26 Mar. 5 Feb. 26 Mar.5 Feb. 26 Mar.5 Feb. 26 Mar.5 Feb. 26 Mar. 5 
| Cee. Se 4keeeee eh cneersessbatee aes . 1,521 1,367 8,293 8,699 20,135 20,262 11,001 11,129 27.128 25,694 100.0 
| REGEN Te BP wcedestct ct cs vasins 113 91 399 427 815 S57 475 462 3,047 2,947 90.3 
} Appalachian (Dist. 2) ...... ecccececcecee 114 116 151 139 172 195 280 256 1,426 1,566 97.2 
2 | ee re 1,007 1,029 3,095 3,142 7,646 8,044 4,732 4,752 28,207 28,120 91.1 
oe = Se eer eece 524 550 602 562 2,837 2,867 2,218 2,304 13,23 12,817 S1.5 
Inland Texas ....... Coco es co eooesecoevene 396 392 174 409 493 545 1,037 7 5 5,117 80.4 
| I ee EE 854. 06:0606 od wiaserewenees 1,828 1,728 2,858 2,903 9,291 9,249 9,674 4 20,003 97.1 
LDU Ge ND 900050060 00 evveseees 402 $54 1,933 1,955 2,742 2,997 2,833 3, 6,535 98.4 
POD. Tis Ae ID © 09. d.b5 WEN 00055800 dd% 10s 9S iS5 334 95S 805 166 2,926 73.3 
Rocky Mt. New Mexico (Dist. 3) 24 22 35 10 31 32 34 76 25.3 
Other Rocky Mt. (Dist. 4) ......ssececes 212 202 104 104 1,002 1,055 757 3,467 78.9 
MUON, 6 bn. 0-9'00'46.06 68606066 20 20 deeb es ee 2,279 2.176 661 675 10,294 10,838 46,585 46,2: 15,114 90.5 
tal U. S.—B. of M. Basis......... 8,528 8,225 19,090 19,38y 56,416 57,746 79,792 SO,: 124,382 92.3 
S B. of M. Basis, Feb. 28, 1948. 8,700 9,843 32,749 48,114 $111,474 


nished gasoline stocks included are: ¢8,792,000 barrels; {8,649,000 barrels 




















° at 
U. S. Crude Oil Production GAS OIL AND DISTILLATE STOCKS 
(American Petroleum Institute figures) (MILLIONS OF BARRELS) 
WEEK ENDED 
Mar. 5 Feb. 26 
Barrels Barrels 
(Daily Average) 
‘-Penr 14,000 14.650 
1,150 1.150 
' \ yy i 6.900 7.650 
4 i ot ot 
26 Sx heast 450 5,850 
Othe ,, 750 3,950 
23,200 22. 700 
177,850 178.950 
23.300 23, 500 
13.300 18.600 
300 300 
256.900 276.550 
na 105,750 416,650 
l 27.100 28.000 
2 144,150 155,900 
117.S00 $42,400 
} 208 900 220,000 
5 12.800 14,700 
Texas ; 255,600 317.200 
her District 6 100,350 107,400 re) 
t t 7-B , 62,200 65,900 
7-4 (7.900 49.950 JFMAMJJASOND ! ® !5 22295 12 19 26 5 12 19 26 
s 628,550 660,150 JAN FEB MAR 
t ? 129,850 139,450 
t 10 S7.900 SoU 900 
a Stee tae GASOLINE STOCKS 
I ina 117,950 119,550 
L siana 376.000 386.300 MILLIONS OF BARRELS 
Louisiana 193,950 505,850 
S2.550 82.450 
sipp 102,700 103,500 
na 1.200 1,300 
Mexico—-Southeast 134,350 134,000 
Mexico—Other 350 350 
ng 133.800 135,200 
na 22,700 23,75 
62,350 63, 
150 150 
nia 947,700 942,500 
U. Ss 5,186,800 5,344,250 
Grade crude incl 56,400 58,200 
)kla Kansas, Neb, figures are for week 
i 7 a.m Marcel 
nated Daily Production in barrels of Lease 
ensate mixed with crude and moved in 
pipelines. (Not included in above crude 
eum tabulation) week March 5B. 
nsas . 4,800 Texas Gulf 17,100 
uisiana 3,150 Wyoming .... 250 
“il ina Gulf 14,550 California 2,950 
vim ssippi . 2.300 
Inland. 10,900 Total U. S. 56,000 0 
JFMAMJJASOND 1 8 15 2229 5 i2 19 26 5 i2 19 26 
Okla., Kansas, Neb. figures are for week JAN FEB MAR 
7 a.m. March 3 
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The OIL PRICE 
HANDBOOK 
For 1948 is 


Ready Now: 


More complete than any of the twenty-four edi- 
tions which have preceded it, the 1948 Edition of 
Platt's OIL PRICE HANDBOOK is just off the 


press and ready for distribution. 








It is arranged and indexed in a convenient, 
easy-to-use manner so that in just a few seconds 


you can find: 


. any oil price 

. any oil price change 

. for any given date 

. for any one of more than 


600 different petroleum products. 


The HANDBOOK is cloth-bound, marginal in- 
dexed into four major price sections: (1) Re- 
finery Prices, (2) Seaboard Prices, (3) Tank 
Wagon Prices, (4) Crude Oil Prices. It sells for 
$15 per copy. 


Get your copy NOW ... It's a Limited Edition! 


SCC R eee eee eee USE THE COUPON BELOW SSSSRR Eee eee eee eee 





Platt's PRICE SERVICE, INC. Date 


1213 W. Third Street, 
Cleveland 13, Ohio 


Please send me .... copies of the 1948 Edition of Platt’'s OIL PRICE HAND- 
BOOK at $15.00 per copy. Enclosed is check for $ 


(Ohio purchasers, please add 3% sales tax.) 


Name 
Company 
Address 


City Zone State 
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Lawyer Charges DJ Plot 
To Control Production 


Special to NP} 

DAYTON, Ohio—‘Economic plan 
ners” in DJ’s Antitrust Division ar 
seeking to obtain complete control o 
facilities and opportunities for pri 
duction in America through intim‘da 
tion and other means, John W. An 
derson of Gary, Ind., National Pai 
ent Council president, charged Marc! 
11 in addressing the Dayton Paten 
Law Assn. 

“The planners intimidate indus 
trialists into signing consent decre¢ 
imposing ‘divestitures and divorce: 
ments’ which no federal court wouid 
of itself decree,’ Mr. Anderso: 
charged further, adding that they er 
gage in subversive attacks on th 
nation’s patent laws, trade-mar! 
copyright and fair trade laws and 
threaten businessmen with criminal! 
prosecution to carry out their aims 

Mr. Anderson said the Antitrust 
Division planners “are credited with 
the authorship of the succession of 
Science Foundation bills, beginning 
with the Kilgore ‘Science Mobiliza- 
tion Bill’ in 1942 and following 
through to those now pending.” Di- 
vision is also credited, he said with 
most of the draftsmanship of th 
Atomic Energy Bill. “Its planners 
appear to have no fear of giving 
government further control of re- 
search under proposed Science Foun- 
dation legislation.” 

Mr. Anderson quoted a statement 
by Attorney General Clark in which 
Mr. Clark said he believed that 
since he had taken office DJ had 
filed almost as many suits as wert 
formerly filed in the entire history 
of the U. S. Anderson commented 

“Accepting the attorney general’s 
statement reflecting the rate at which 
the power of the monster is mush- 
rooming, there would seem to be little 
time in which to salvage our Amer- 
ican heritage—and save our precious 
necks.” 


Deaths 


D. R. Knowlton, 54, production d 
rector for Petroleum Administration 
for War during World War II and 
head of Knowlton Engineering since 
1946, died March 9 at Oklahoma City 
Except for his Washington work 
with PAW, Mr. Knowlton was with 
Phillips Petroleum Co. for 20 years 
and was manager of the foreign « 
partment when he resigned in 1946 
to establish his own business. 

* * * 

R. E. Griffith, 40, traffic and pur- 
chasing manager for Vickers Pet 
leum Co., Wichita, Kans., died March 
11 while on his way to work. He had 
been with Vickers for 14 years. 

* 7” * 





Laymon L. Echols, 46, owner of 
Echols Oil Co., Greenville, S. C., died 
March 7. A native of Mount Airy, 
Ga., Mr. Echols is survived by w-fe, 
son and daughter. 
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CLASSIFIED 





DISPLAYED: Advertisements set 4 special type or with border— 
$ 5 


10.00 per column in 


UNDISPLAYED: “For Sale’’, ‘““‘Wanted to Buy”, 
“Business Opportunities’, Miscellaneous classifica- 
tions set in type this size without border—25 cents a word. Minimum 


charge, $6.25 per insertion. 


“Help Wanted’, 


“Position Wanted’’—10 cents a word. Minimum charge $2 per insertion. 
Box number counts 3 words. Copy must reach us by Wednesday 
preceding date of issue. 

All classified advertisements are payable in advance. 


No agency commission or cash discounts on classified advertisements. 





Positions Open 


SALESMAN: The Industrial Lubricating Sales 
epartment of a large oil company wants an 
xperienced salesman in the Philadelphia met- 

litan area. Write stating qualifications 
experience to BOX 148. 


WANTED: Man between 25 & 35 to take 
irge of service station construction for 
ill Independent Oil Marketing Company. 

be able to work from blue print & 

ild have some drawing ability. Should be 

ee to travel—Ohio, Pennsylvania & West 
rginia. BOX 145, 


Positions Wanted 


RECENT GRADUATE, Harvard Graduate 

School of Engineering with Masters Degree 

Mechanical Engineering, desires position 

les engineering or sales advertising with in- 

grated company or oil equipment manufac- 
irer Age 25, single BOX 144. 


Wanted to Buy 





WILL BUY 


Retail gasoline stations, with or with- 
ut bulk storage, located in Ohio, Pa., 
W. Va. or Ind. This ad is from a 
reliable marketing company and your 
reply will be treated confidentially. 
Send full information to 


BOX 151 











Wanted to Buy or Lease 


WANTED TO BUY OR LEASE, Going oil 
siness in Rocky Mountain or Pacific Coast 
States Would consider good Commission 
\gency Age 37, 20 years experience Major 
Company, adequate capital. BOX 150. 


Export Agent Available 





Export Agent Available 
Would you like a New York 
export office with all its con- 
veniences and none of the ex- 
pense ? 

We are interested in handling 
all exports for a well estab- 
lished oil refinery. We have our 
own offices abroad and our ex- 
perience in this field dates back 
twenty-five years. 

BOX 131 











For Sale 





Horizontal or Vertical—New. State re- 


| STEEL STORAGE TANKS 
| quirements and gallonage required. 
| 


W. H. DYER OO., INO. 
1859-P Railway Exchange Bldg. 
St. Louis 1, Mo. 


For Sale 





FOR SALE 


STEEL STORAGE TANKS 


2—8000-Gallon, Tank Car Tanks, Coiled 
and Non-Coiled 


20—10000-Gallon, Tank Car Tanks, 
Coiled and Non-Coiled 


1—5500-Barrel, Vertical, Bolted Type 
OTHER TANKS TOO! 

Also Complete Tank Cars! 
IRON & STEEL PRODUCTS 
INC. 

Founded 1930 
13456A 8S. Brainard Ave., 
Chicago 33, Illinois 


“ANYTHING containing IRON 
or STBEL” 

















FOR SALE 


New 10,250 gal. Tanks 92” x 20’9” 
Underwriters Label. $875.00 each 
at La Follette, Tenn. Our trucks 
can deliver 
Paint Spray - Saylor Beall Mod. 
1915K—Ser. 28314. 3riggs Stratton 
Engine complete with Saylor Beall 
mun, 5 gal. pressure pot, 50’ hoses. 
Unit wheel mounted. Nearly new 
ondition, $225.00 








( 


FLEET OIL COMPANY, INC, 
La Follette, Tenn, Phone 277 





FOR SALE: 1946 Chevrolet Truck, 600 gallon 
tank equipped with power take off and meter 
Price $1,800.00 WADE OIL COMPANY, 16 
3road St., Roanoke, Va. 


FOR SALE: Knock Motor, Co-operative Fuel 
Research Unit. Run Approx. 300 hrs. Con- 
vertible for A.S.T.M. & Research operation. 
Make offer. P.O. BOX 43, ROUSE STATION, 
Covington, Ky. 


FOR SALE: Ten 8” Staytite Flame Arrestor- 
Vent Valve units Excellent condition. $200 
each f.o.b. Port Everglades, Fla Call PA- 
CIFIC MOLASSES CO. LTD., 120 Wall S8t., 
N.Y.C, 3owling Green 9-8665, or Manager 
Terminal Port, Everglades, Fla, 


FOR SALE: Model 4-18-C Trask Engine Pump 
complete with nine horse power Wisconsin en- 
gine, with starter, generator, and muffler, 3” 
flanged connections. Will handle 100 GPM up 
to 70 pounds pressure Weight 426 pounds. 
This assembly sells new for $560.00 and was 
used for only two weeks for test purposes 
Price complete $375.00, F.O.B. Mt. Vernon, 
New York. Subject prior sale. BOX 147. 





FOR SALE 


One Great Dane gasoline transport 
4220 gallons, three compartments, 2150- 
1500-570 gals. Air brakes, 1100 x 20 
tires, good condition. $1500.00 F.O.B. 
Birmingham, Alabama. 
MUTUAL OIL COMPANY 
P.O. Box 3615 West End Station 
Birmingham, Alabama 








FOR SALE 


1941 White Tractor WA22. Motor with 
original rings. 2 speed rear end. New 
5th wheel. 4,000 gal., 4 compartment 
Fruehauf trailer with 2 barrel carriers. 
$3900.00 
R. S. PERRINE OIL Co, 
Phone 224d 

Mercer, Pa, 


For Sale 








FOR SALE 
11949 Fruehauf, single compartment, 
1100x24 tires, air, 3” lines, 5000 gal- 
lon capacity. 
1947 Fruehauf, single compartment, 
1100x24 tires, air, 3” lines, 5000 
gallon capacity. 
1944 Fruehauf, three compartment 
single axle, air, three inch lines, 4500 
gallon. 


— 


_ 


2 1943 Standard Steel, one compart- 
ment, tandem axle air 3” lines 
1000x22 tires, 4000 gallon capacity 

1 1943 Fruehauf 3 compartments air 


1000x20 tires, tandem axle, 5000 gal 

lon capacity 

1939 Heil Tandem axle 1000x20 tires 

3” lines, vacuum, 4000 gallon ca- 

pacity. 

2 1948 GMC Tractors, Air, Model ACR 
752, 1100x22 tires 

1 1947 GMC Tractor, Air, Model ACR 
751, 1100x22 tires 

These GMC tractors are all in Al per 

fect condition and ready for immediate 

use 

Phone, wire or write 


WILLIAM A, EVANS 
79 Fillmore Avenue 
Buffalo 10, New York 


~ 











LPG MAILING LIST 

FOR SALE 
Manufacturer wit! national distribu- 
tion, offers for sale, his mailing list of 
10,000 LPG dealers and distributors 
List is constantly cleaned and main- 
tained List sells for $20.00 per 
thousand. Only complete list for sale 

BOX 140 








FOR SALE 
DIESELS and PUMPS 
3 New unused 475 BHP 5 cylinder 
Baldwin Model VG Diesel Engines, 
one connected to Ingersoll-Rand Multi- 
stage Centrifugal Pump with Farrel- 
Birmingham Step-up Gear and two 
connected to Worthington Horizontal 
Triplex Double Acting Pumps, all units 
complete with Falk Couplings, Lum- 
mus Coolers, other accessories 
Location Ohio, immediate shipment. 
Direct inquiries to THE BUCKEYE 
PIPE LINE COMPANY, Joseph Steele, 
Purchasing Agent, Room 2200, 30 Broad 
Street, New York 4, N. Y. 














FOR SALE 
Oil equipment business established 20 
years in prosperous Midwest city of 


approximately 200,000 pop. Agricul- 
tural and stock country. Good rating 
in Dunn & 3radstreet. Nationally 
known lines. Wonderful opportunity 


for good man. Reason for selling, poor 
health. Write: 
BOX 149 











STEEL STORAGE TANKS 
Railroad Tank Car Tanks 
7,000 to 12,000-Gal. Cap. 
Coiled and Non-Coiled 
Cleaned-Painted-Tested 
Heavier-Safer-Cheaper 
Other Tanks Too 
Also—Complete Tank Cars 
8,000 and 10,000-Gal. Cap. 
Your Inquiries Solicited 
NEWHALL-MARSHALL- 
WOOD, Inc. 

30 Church Street 
New York 7, N. Y. 
Phone: COrtland 7-8090 
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Young Jobbers 


James O. Blackwood, 28, has been 
in the jobbing business since June, 
1948, when he and his father-in-law, 
J. H. Stephens, purchased their Shell 
Oil Co. distributorship at Ocala, Fla. 

Operating under the name of Cen- 
tral Florida Oil Co., the business. was 
started with one bulk plant con- 
sisting of a 30 by 40-ft. warehouse and 
five storage tanks of about 100,000 
gals. capacity. Early this year, Cen- 
tral Florida Oil purchased the fuel 
oil and kerosine business of Free- 
man Fuel Oil Co., Ocala, thereby add- 
ing two storage tanks of about 35,- 
000 gals. to bulk storage capacity. 

Plans have been completed and ma- 
terial purchased for increasing the 
length of the company warehouse 
by 20 ft. Additional space is being 
provided for a line of TBA products 
which Central Florida Oil expects to 
take on as soon as the warehouse 
expansion is completed. Company 
operates four tank trucks and one 
pick-up. 


James, who is company secretary, 
holds high interest in his oil jobbing 
work, but admits that he would be 
more happy if operating conditions 
were improved. James maintains: 
“It doesn’t seem fair that the jobber 
should be forced to see the price of 
his products continually rising, with 
the increased profits going only to 
the major company. Whenever there 
is a rise in cost to the major com- 
pany there is a corresponding rise 





Mr. Blackwood 


to the jobber or distributing com- 
pany, yet the jobber’s margin re- 
mains the same as when operating 
and living costs were considerably 
lower. Rising prices have a tendency 
to create buyers’ resistance. They 
also call for greater outlay of funds, 
especially for accounts receivables 
all at the same margin and less 
profit than before.”’ 


A native of Alabama, James is 
married and father of three children. 
During World War II, he handled 
administrative duties at Fort Mc- 
Pherson, Ga., for almost four and 
one half years. 





Dr. A. B. Hersberger, manager of 
the Chemical products division, At- 
lantic Refining Co., reports that L. H. 
3utcher Co. has been made West 
Coast sales representative for pack- 
aged chemicals. 

* 

W. Leo Austin, 
head of Mid-Con- 
tinent Petroleum 
Corp.’s tax de- 
partment, has 


joined Kerr-Mc- 

Gee Oil  Indus- ? 

tries, Inc. to head ee i 
the accounting 


and tax depart- A 
ments. He suc 
ceeds Charles R. 
Bell, who re- 
signed to accept 
a position in Con- 
tinental Oil Co.’s 
tax department. 
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Mr. Austin 


Mr. Austin was tax 


counsel and accountant in Tulsa from 
1929 to 19385 when he became tax 
counsel for Mid-Continent. In 1942, 
he organized the company’s income 
and excise tax department. 


D. A. Hulecy, president of Lone Star 
Gas Co., Dallas, and A. H. Rowan, 
Fort Worth Independent oil man, 
were named by Texas Gov. Beauford 
H. Jester to the board of the Southern 
Foundation, an informational group 
created to help southern people off- 
set “misinformation circulated con- 
tinually about their area... and for 
the purpose of compiling and distrib- 
uting an industrial encyclopedia of 
the South.” Governing board of the 
foundation will be formed by two 
members from each of 15 southern 
states. Mr. Hulcy is also president 
of the Dallas Chamber of Commerce 
and is vice president of the American 
Gas Assn. 





Floyd R. Schneider and Herbert S. 
Carpenter, oil jobber partners, Mon- 
roe, N. Y., have installed two 20,000- 
gal. tanks for gasoline storage. Mr. 
Schneider is president of the Hudson 
Valley Fuel Oil Distributors Assn., 
vice president of the Monroe Com- 
munity Ambulance, Inc. (voluntee: 
organization), secretary of the Mon- 
roe Zoning Board of Appeals, and 
past president of the Lake Region 
Democratic Club. 

* * * 

Charles H. McGuire, tanker adviso: 
to the U. S. Maritime Commission 
has been appointed chief of the com- 
mission’’s Division of Traffic. During 
the war he was assistant director of 
Freight Rates Di- 
vision of the War 
Shipping Adminis- 
tration and was in 
charge of the es- 
tablishment of the 
tanker freight 
rates. After the 
close of hostilities, 
he became assis- 
tant traffic direc- 
tor of USMC and 
tanker advisor to 
the commission. 
Mr. McGuire en- 
tered government 
service in 1918 as an employe wit} 
the old U. S. Shipping Board. Ih 
1929 he resigned to join the United 
States Lines Operations, Inc., remain- 
ing with that company until 1942 
when he returned to government 
service. 





Mr. McGuire 


Robert E. Borden has been named 
director of publicity and advertising 
for the Liquefied Petroleum Gas Ass! 
with headquarters in Chicago. For 
many years he was publicity directo! 
of the Common 
wealth Edison Co 
Chicago, and als 
served in variou 
advertising and ed- 
itorial capaciti¢ 
with that utilit: 
company. He r 
signed at the en 
of 1947 and ha 
recently been in 
dentified with th: 
National Paten' 
Council, America! 

Mr. Borden Fair Trade Cour 

cil and the Ander 

son Co. of Gar’ 
Ind. He is past president of tl 
Publicity Club of Chicago and 
the Industrial Editors Assn. of Ch 
cago, 
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This Week 


Continental Oil Company 
Salutes ... 


Meet Frank P. Joyce, independent oil jobber, of Geraldine, 
Montana. 

Mr. Joyce got into the oil business at about the most 
lifficult time possible—two years before the ’29 depression. 
There was a while when he wasn’t sure it was a good idea 
t all. 

After returning from the First World War, Mr. Joyce en- 

iged in a varied business designed to serve the wheat 
irmers in the Geraldine area. Beginning with coal and ice, 

e business soon took on feed and seed lines, too. With the 

pansion of power farming in the 20’s, Mr. Joyce knew he 
eded to add petroleum products for his rural customers. 
He started out with a line of non-advertised house brand 
| third structure products. For several years he worked 
d with these products, but soon came to realize the 
iter potential of nationally advertised products. 

Chen, in 1939, Mr. Joyce signed a jobber contract with 
itinental Oil Company. 

‘Vith so much better consumer acceptance of his products, 
business started to grow. Working with Continental's 
rketing advisers and merchandising the power of the 
nal advertising in general and farm magazines, Mr. 





Frank P. Joyce 


Geraldine, Montana 


Joyce soon found that, instead of making small LCL pur- 
chases from a nearby bulk plant, he was buying Conoco Nth 
Motor Oil and other Conoco lubricants in carload lots direct 
from Continental’s Ponca City refinery. Mr. Joyce now has 
half of all the petroleum business in the Geraldine area! 


Continental salutes Mr. Joyce . . . and the thousands of 
other independent jobbers in the United States, who have 
done so much to establish the record of integrity and service 
which has been set by the oil industry. 


It’s teamwork, with mutual confidence and cooperation, 
that has made our association with Mr. Joyce so successful. 
The ingenuity and hard work of men like Mr. Joyce are the 
foundations upon which Continental’s 74-year record of 
stability rests. Continental is mighty proud of such partners 
in progress! 

We want more partners like Mr. Joyce. Are you interested 
in this kind of teamwork—in growing with Conoco? Why 
not write to Continental Oil Company office nearest you, or 
to Ponca City, Oklahoma? If you’re not within reach of 
Continental’s gasoline supply, perhaps you would be in- 


terested in merchandising the nationally advertised Conoco 
Nth Motor Oil. 


Advertisement 
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ABOUT OIL PEOPLE 


H. M. Baskerville of Excelsior, 
Minn., president and general manager 
of Western Oil and Fuel Co., Minne- 
apolis, has been appointed to the ad- 
visory board of the Federal Barge 
Lines in Washington, D. C., by Secre- 
tary of Commerce Charles Sawyer. 
He replaces Senator Hubert Hum- 
phry of Minneapolis, former mayor 
of that city. Mr. Baskerville will 


serve to 1951 on the six-man board. 
* * * 





Anchor Petroleum Co. has opened 
its new offices in the General Petro- 
leum Bldg., Los Angeles. 


C. Z. Hardwick, vice president, Ohio 
Oil Co., has succeeded W. W. Van- 
deveer, Cleveland, as chairman of the 
Ohio Oil Industry Information Com- 
mitee. Robert A. Warfel, executive 
secretary of the Ohio Petroleum Mar- 
keters Assn., was re-elected secre- 
tary of the Ohio OTIC and the follow- 
ing were elected vice chairmen: F. 
W. Grossman, Lorraine Oil Co., To- 
ledo; C. H. Miller, Miller Oil Co., 
Zanesville; A. A. Stambaugh, vice 
president, Standard Oil Co. (Ohio), 
and J. E. Jones, zone manager, Pure 
Oil Co., Columbus. 





BUILD UP BASE STOCKS 
WITH ORONITE LUBE OIL ADDITIVES 


Top performance of today’s heavy duty and premium motor 
oils is made possible with Oronite Lube Oil Additives. 


Excellent detergency, maximum oxidation and corrosion 


stability of these high quality additives as- 


sure superior lubrication and longer engine 


life under the toughest operating conditions. 
Whether you need complete balanced 
additives ready for blending into suitable 


base stocks or special additive formulations, 


Oronite can supply you. 





ORONITE 
CHEMICAL 


y COMPANY 


The Name to Watch in Chemicals 











38 Sansome St., San Francisco 4, California + 30 Rockefeller Plaza, New York 20, N. Y. 
Standard Oil Bldg., Los Angeles 15, California + 600 So. Michigan Ave., Chicago 5, Illinois 
824 Whitney Bldg., New Orleans 12, Louisiana 
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P. C. Spencer, 
president of Sin- 
clair Refining Co., 
recently replaced 
H. F. Sinclair as 
president of the 
parent company 
of the Sinclair 
group, Sinclair 
Oil Corp. Mr. 
Spencer, former- 
ly executive vice 
president of the 
parent company, 
continues as 
president of the 
operating company. Mr. Sinclai: 
Sinclair Oil Corp. president for th: 
past 33 years, is now chairman of th 
board. 





Mr. Spencer 


* Kk * 
Harold H. Park, 
president and 
founder of H. H. 
Park, Ine., on 
March 1 marked 
the 40th anniver- 
sary of the es- 
tablishment of 
his company at 
Katonah, N. Y. 
Now a Gulf dis- 
tributor, Mr. 
Park was sup- 
plied by the orig- 
inal Standard Oil 
Co when he start- 
ed business. He 
hauled his day’s shipment of gaso 
line from Brewster to Katonah 
a 405-gal. horse-drawn tank wag- 
on. Gasoline was unloaded into five- 
gal. cans from a faucet in the rear of 
the wagon and then poured by fun- 
nel into the fill pipe of an under- 
ground tank. Aiding Mr. Park in 
his oil jobbing business today ar 
H. H. Park, Jr., vice president; N. P. 
Tuttle, secretary-treasurer, and A. H. 
Eaves, sales representative. Mr 
Tuttle’s dad, the late N. P. Tuttk 
was office manager of the compan) 
for 25 years. 





Mr. Park 


4 4 + 


Richard F. Holt, 
sales agent for 
Tide Water As- 
sociated Oil Co. 
at Eugene, Ore., 
has resigned his 
position to _ be- 


come an_.Inde- 
pendent = distrib- 
utor of Associ- 


ated products. He 
purchased the S. 
C. Van Dyke Oil 
Co., Pasadena, 
Calif. Mr. Holt 
joined Associated 
in 1937 and previous to World W 
II was tire salesman, then supervise! 
of tires, batteries and auto supplies 
Following service in the war as 
Air Force lieutenant colonel, ne 
turned to Associated in 1946 as : 
sistant supervisor of sub-leased st 





Mr. Holt 
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How to make - 


a gas pump 


stand out and sell! 










Finish it with Du Pont “Dulux” 
to attract more customers 


\s experienced operators know, a 
vell-groomed service station is the 
urest way to attract new custom- 
rs. Consequently, the appearance 
{ your gas pumps can help sell 
any a motorist .. . often forms a 
isis for judging the character of 
ur service. 
Tough, durable . . . superlatively 
od to look at... Du Pont DULUX 
ves gas pumps that extra, added 
‘traction a majority of motorists 
1k for. Moreover, DULUX offers 
iny other advantages. It provides 
itstanding resistance to hard 
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knocks, staining and weathering... 
keeps its gloss and color. It’s easy 
to maintain . . . a quick wipedown 
restores its lustre. Adding it all up, 
DULUX means long-term beauty 

. with less frequent need for re- 
painting! 

Use Du Pont DULUX in colors 
of your choice . . . on gas station ex- 
teriors and interiors. With the mo- 
toring public, it may mean the 
difference between getting the “‘go- 
by”... . and getting the sale! E. I. 
du Pont de Nemours & Co. (Inc.), 
Finishes Div., Wilmington 98, Del. 





















a 
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tions, San Francisco, and moved to 
Eugene as sales agent in 1947. He 
is a graduate of Stanford U. and also 
holds a master degree from Harvard 
Business School. 
ok bd a 

O. A. Bakhaus, member of the firm 
of Mahn, Bakhaus & Burke, Aetna Oil 
Co. distributors, has resigned his 
$5,000-per year post as city manager 
of Lexington, Ky. He accepted the 
post a year ago on the basis that 
he would remain only if it did not 
interfere with his own business, but 
he has since assumed a financial in- 
terest in developing oil properties in 
Illinois. Mr. Bakhaus is past presi- 
dent of the Kentucky Petroleum Mar- 
keters Assn. 





* * * 


George B. Kitchel of Houston has 
joined Kerr-McGee Oil Industries, Inc., 
as assistant to Travis M. Kerr, vice 
president in charge of the drilling 
department. Mr. Kitchel is in charge 
of the company’s field operations. He 
had been with Humble Oil & Re- 
fining Co. for the past seven years. 

* * * 

Newcomb D. Taylor, sales manager 
of Hancock Oil Co., has been named 
assistant secretary of the company. 
He has been with Hancock for 26 
years. 

* * * 

George Hopkins, editor of the At- 
lantic Refining Co. house organ, At- 
lantic Magazine, will discuss the new 
challenges and problems facing brand 
names and advertising with the re- 
turn of the buyers’ market during 
Brand Names Day, April 12, at the 
Waldorf-Astoria, New York. 

+ * x 

Two executive promotions were 
made at Magnolia Petroleum Co.: R. 
D. Hanley, manager of the natural 
gas department, was elected a vice 
president, and W. G. Noble, manager 














— 


Pictured here are new officers and board members of the Iowa Independent Oi! 

Jobbers Assn. Left to right are: E. F. Bock, Garner, president; J. S. Barlow, Sigourney 

board: Glen Carlstrom, Spencer, board; Ernest Peters, Cresco, board; and Darre!! 

Davison, Clarinda, vice president. New director not pictured is D. C. Stoddard 
Sioux City 


of crude oil purchases and sales, was 
made a director of Magnolia Pipe 
Line Co. Mr. Noble has been with 
the organization for 33 years and Mr. 
Hanley for 24 years. 

* * * 

R. T. Seidel, Minneapolis division 
manager, Shell Oil Co., officiated at 
a dinner given last month in Minne- 
apolis by Shell Oil for 56 employes 
having 10 years or more service with 
the company. 

* * *” 

Cc. E. (Chuck) Coffman, secretary 
of the Detroit Oil Men’s Club, is now 
working with a committee studying 
traffic diversion in Detroit. Local 
oil men are being asked to submit 
tank truck data to aid the police de- 
partment and traffic engineers in 
working out most feasible traffic 
plans. 

* + * 


E. N. Shallenberger retired as man- 
ager of the Decatur, IIll., sales field 


Attention is centered on Frank E. Spencer (second from left) at an oil industry 
testimonial dinner given in his honor at the Edgewater Beach Hotel, Feb. 24, Chi- 
cago. Left to right are: Roy J. Thompson, vice president, Apex Motor Fuel Co.; Mr. 
Spencer who retired March | as head of Socony-Vacuum Oil Co’s Chicago division 
fuel oil department; Martin H. Kennelly, Chicago’s mayor, and Raymond R. Wible. 
assistant general manager and general sales manager, Socony-Vacuum, Chicago. 
Mr. Spencer entered the oil business in 1911 when he became office manager for 
the original Anderson & Gustafson organization. In 1922, he organized the Spencer 
Petroleum Co., which became a division of Socony-Vacuum in 1941, with Mr. Spen- 
cer remaining as its president. Mr. Spencer is continuing with Socony as a fuel oil 
consultant 
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after 35 years with Standard Oil Co 
(Indiana). Effective March 28, new 
manager will be R. E. Lee, now as- 
sistant manager at Decatur... R. 
D. Sharp, sales manager, airports and 
airlines, Chicago general office, is to 
succeed Mr. Lee, and W. O. Hunter, 
sales manager-reseller, Chicago 
office, is to take over Mr. Lee's 
position. Mr. Shallenberger first en- 
tered the oil industry in 1906 and 
worked for various oil companies 
around St. Louis until 1911. He was 
then in advertising for several years 
before joining Indiana Standard in 
1914 as city salesman in St. Louis 
He held managerial posts in St. Louis, 
Milwaukee, Quincy, Ill., and Fargo, 
N. Dak., before moving to Decatur 
in 1937. 
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HUGE NEW 1550 TON 
PRESS MAKES DEEP-DISHED 
AND FLANGED BULKHEADS 


This giant Baldwin press, typical of the 
modern equipment and methods used in 
the Brownie plant, makes possible deep- 
dished and flanged bulkheads of any 
size for Brownie’s trailer and truck tanks. 


MODEL 493—4000 GALLON 
4-compartment semi-trailer—ICC 
approved under Regulation MC 303 





Brownie has just completed a number 
of these streamlined, lightweight, easy- 
pulling 4000 gallon, 4-compartment 
trailer tanks. They were built to exact 
specifications, of all-welded high ten- Dishing and flanging permits installation 
sile steel construction, for Standard ‘ ae ; 
- iene % . - of bulkheads without heavy, extra bracing, it also prevents breathing 
Oil Company of Indiana city delivery ; 
fleets. and weaving, and assures leakproof compartments of exact gallon- 
MODEL 493 carries larger payloads age to comply with the ICC regulation MC 303. 
for fast city delivery and short hauls. 
It combines sleek beauty with the ut- 
most in safety and dependability and 
is typical of Brownie’s skill in design 
and engineering know-how. 





UNSURPASSED PRODUCTION FACILITIES 
FOR TRAILER TRUCK TANKS OF ANY CAPACITY 
Brownie’s large, modern plant, specialized machinery and two 
generations of tank experience make tank problems of any 














BROWNIE’'S IMPROVED 

MANHOLE COVER 
A lightweight, easy- 
opening aluminum man- 
hole cover eliminates the 
necessity for a separate 
fill cap. Larger fill open- 
ing speeds loading and 
spring action forged 
steel lockerarm provides 
secure closure. Meets 
ICC requirements with 
Brownie patented safety 
vent and two fusible 
plugs. 


i CLIP COUPON 
4 MAL TODAY! 

















kind easy. Brownie engineers design or build to your specifica- 
tions truck or trailer tanks of all types and capacities. Brownie 
also has “in-stock” models, ready to customize to your needs, 
for quick delivery. Let Brownie’s engineers help you: with your 
tank needs. 


BROWN STEEL TANK CO. 


2901 FOURTH ST. S.E. - MINNEAPOLIS 14, MINN, 
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: BROWN STEEL TANK COMPANY 


2901 Fourth St. $.E., Minneapolis 14, Minnesota 


Please send me information on Brownie Trailer 
Tanks OQ __ gallon capacity. 
Brownie Truck Tanks 0 


_ gallon capacity. 
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Order Your Summer Lubricants Now from 
Sun’s Complete Line of Quality Products 


Want to be sure to get your share of this spring’s 


big change-over business? Of course! Want to build 
a reputation for reliability by selling quality prod- 
ucts under your brand name? Good! Sun products 
and Sun service are right down your alley. 
Whether your markets are automotive, farm or 


industrial, Sun can supply you with all grades of 


motor oils, gear lubricants, chassis lubricants, flusin- 
ing oils, special-purpose lubricants, or low-carbon 
base stocks for compounding your own products. 

For further information about these quality 
products, or fast action in getting stocked, call the 


nearest Sun office today. 


SUN OIL COMPANY 
Philadelphia 3, Pa. 


In Canada: Sun Oil Company, Ltd., Toronto and Montreal 


SUN LUBRICANTS 





